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Pink Will Not Order 
Agency Signature On 


War Damage Policies 


No Request Made to New York 
Official for Ruling on 
Countersignature 


ACTION IN OTHER STATES 


Rulings in Tennessee and Massa- 
chusetts; Harrington Issues 
Regulations 


Pink, Superintendent of In- 
New York, 


ruling 


surance Ol does not con- 
to require 
Cor- 


lic ensed 


template issuing any 





policies ot the Var Damave 





countersigned by a 


poration be 


resident agent or broker as has been 


done in the states of Tennessee and 
Massachusetts. 

“The Department has not received a 
single request for issuance of such a 


ruling,” the Superintendent said to The 
Eastern Underwriter, “nor do I see the 
necessity for 


such action in New York 
State in connection with this agency of 
the Federal Government.” 

Maintains Consistent Position 
De- 


itself 


It is Mr. Pink’s position that the 
partment should not introduce 


into the WDC procedure unless it should 


develop that citizens of the state were 
being harmed. This attitude is con- 
sistent with his statement made when 


the WDC plan was announced and he 
called it “fair and workable and deserv- 


ing the full cooperation of everyone.” 
He said that a fine job had been done in 
working out the arrangement between 
the Government and the insurance in- 
dustry. The Department also kept hands 
of in a controversy that later 
between companies writing war damage 
and policvholders who undertook to can- 
cel their contracts in order to buy the 
less expensive WDC 
In the states where rulings on counter 
signature have been issued, considerable 
contusion 1S due 


to the 





arose 


coverage 


have resulted 


WD 


said to 
fact that many 
had been issued without agency 
countersignature and the WDC _ policy 
no provision for agency signa- 
only for that of the company 
l fiduciary agent for the WDC. 
“om Hisstones J M. 


nohicies 
POHCcie 


already 





Com1 McCormack ot 
lennessee issued the first of the depart- 
mental rulings requiring agency counter- 
signature and his ruling was followed 

(Continued on Page 23) 
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“Continue to Approach’ 


A distinguished architect, one of our Southern policyholders, 
writes a letter to his underwriter:— 

'“I’ve often thought of writing you to express my thanks for 

didnt have 


your forcing me to take out life insurance when | 


experience enough to make my own decision, I’m sure you remem- 
ber when you first called on me in 1926. 


insurance was all about, and certainly wouldn't have taken any out 


I had no idea what life 


except for, your salesmanship. 

“It appears to me now that every time I had an annivérsary 
or baby born you managed somehow to take out another policy. 
and each time the premiums came due I always thought Id like to 
shoot you rather than smile at you when | saw you. 

“But | look back now and my only regret is that you didn’t 
sell me twice as much, because at various times bad investments 
caused me to lose savings other than my insurance. As you know. 
my insurance will soon be twenty years old, and | am particularly 
pleased with my endowment policies. 

“I hope you will continue to approach the young men who 


come to this city and do them the favors you did for me.” 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 
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British Companies May 
Do Medico-Actuarial 
Study Like America 


William Peamen, Institute Presi- 
dent, Foresees No Mortality In- 
crease from War After-Effects 


NO NEED TO CHANGE TABLE 


Mortality Due to War Temporary 
Influence; Two Views on Un- 
conditional Policies 


At the recent meeting of the Institute 
of Actuaries (Great Britain) the outgo- 
ing president, William Penman, actuary 
manager of Atlas 
said he thought the time was ripe for 


and life Assurance, 
action by the companies in the Institute 
to undertake a medico-actuarial investi- 
gation something along similar lines to 
made in the 
that 
unassimilated 
life 


which have been 
States. He 
an immense amount of 
data offices of the 
companies of Great Britain which, if it 
could be collected and classified, would 
be of great use to all the offices. 

“T recognize that it may be necessary 


those 


United said there is 


buried in the 


to collect the information for many years 
before valuable results may be expected 
to emerge,” he said, “and, of course any 
activities of the kind I am suggesting 
would be dependent upon the willingness 
of the companies to furnish such addi- 
tional statistics as might be required, 
but I feel sure that the additional in- 
formation would be forthcoming.” 

Discussing war payments, he said that 
mortality among annuitants in 1940 was 
about 10% in excess of that experienced 
in 1938 and 1939. 

Comments on Mortality 

Commenting on mortality as a result 
of war’s hardships, he said: 

“T can well remember during the war 
of 1914-18 that considerable anxiety was 
expressed as to what was likely to be 


the effect upon the health of the surviv- 


ors, of the hardships which the Army 
and other fighting forces were being 
called upon to endure during the war 
period. Actually, those fears proved to 


be groundless and I do not think, apart 
of men who were suffer- 
or disability 
to trace any 
in the subsequent rates of 
inortality which was due to the after 
effects of war hardships.” 

Recently, Mr. Penman had opportunity 
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A Great Invention 


N MAKING A List of the important inventions 
of history, it is fitting that those inven- 
tions which have contributed most to the 

progress of mankind should be given the 
highest rating. 

Almost all these inventions, 

vou will find, are important be- 


cause they extend man’s own 





limited powers. 

The lens, for instance, in 
telescope and microscope, enabled us to ex- 
amine the infinitely distant and the infinitely 
small, far beyond our normal eyesight. The 
steam engine and the internal combustion 
engine have multiplied our speed in travel on 
land and sea, and even taken us into the air 
over both. Gunpowder enlarged 
our muscles so that we could 
dig deeper into the earth: it 
lengthened our arms so that we 


could deliver far-reaching blows 





to our enemies, 

The telegraph, telephone, and radio have 
extended to the ends of the globe the distance 
our voices can carry and our ears can hear, 
Mechanical power in factory and field lets one 
man do the work of twenty, and has freed us 
from the slavery of long hours and arduous 


labor. Electricity brought light, and printing 


brought enlightenment. All were truly great 
accomplishments, 

But there is another invention which belongs 
near the lop of the list, even though it in- 
volves neither metal nor me- 
chanies. [tis insurance, one of 
the most powerful extensions 


of man’s abilities. 





More powerful than the lens, 
it enables man to pierce the 
veil from that world beyond and oversee the 
education of his children and the comfort 
of his widow. 

The engine, and the speed which it gives 
us, are as nothing compared to a device which 
can create an estate in the few seconds. it 
takes to sign your name to an 
application for life insurance. 

Can you, even with your 
telephone, summon a_thou- 


sand persons to help you re- 





build your home as readily as 

a fire insurance policy collects the contribu- 

lions of the many for the benefit of the un- 
fortunate few? 

Photography may capture and record the 

scenes of the day, but can it carry out your 

good intentions toward your family after 


you have “stepped out of the picture’? The 
compass helps in avoiding charted dangers, 
but of what avail is it in protecting you 
against the uncharted hazards of the future? 

By what other invention can you pay for an 
accident before it happens? Or buy time for 
the future, your own time for rest and recrea- 
lion in retirement years? 

Power itself could hardly have been used 
in the great plants of today unless insurance 
had made safe the investment of the owners. 

Great projects could not have been under- 
taken without the service of insurance to 
spread the risk so that it would fall lightly 
on the many rather than heavily on the few. 

And whenever you want this great inven- 
tion to serve you in a 
bigger or broader way, let 
a Travelers agent or broker 
be your “consulting en- 
gineer.”” His training and 


experience can be of real 





service to you. 
MORAL: Insure in The Travelers. All forms of 
insurance. The Travelers Insurance Company, 
The Travelers Indemnity Company, The 
Travelers Fire Insurance Company, Hartford, 
Connecticut. 


July 31, 194 
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Monthly Increases Maintain Production 


By Irving Davis 


Prompted by news of one New York 
City life ageney which reported not 
only an increase in paid business through 
June but also a gain in every month of 
the first half year, The astern Under- 
writer made a quick sampling this week 
of several life offices in the New York 
metropolitan area. Object of the survey 
was two-fold: to discover if other agen 
cies had overcome the general down- 
frend since the Deeember-January war- 
clause business; and to determine the 
reasons for their success. Three quali 
fications were set-up: the agency must 
have had four plus months out of six; 
must be ahead of the first six months 
41; January written should be a gain 
over January 1941. 

Time was not available for an 
haustive survey of all offices in the met 
ropolitan area merely a sampling was 
attempted. No comparison can accur- 
ately be made between these and other 
avencies. Nevertheless, it is thought that 
the survey may be interesting for the 
opinions expressed and for the informa 
tion as to types of applicants, purpose 
of insurance and other similar angles of 
the insurance market. Results indicate 
unmistakably that some agencies have 
met the obstacles of the heavy taxation 
objection, general uncertainty and other 
reasons given currently for not buying 
life insurance. 

Kee Agency, Brooklyn, 50% Ahead 

Of the seven offices visited which met 
the survey qualifications four reported 
increases for each month of the six in 
the first half of 1942, two of these also 
having gains for July. The William H. 
Kee agency, Brooklyn, Mutual Life of 
New York, is 50% ahead of 1941 for the 
first half of the year. Average case is 
about $3,500. Weekly production of in- 
dividual agents is not too regular but 
monthly production is consistent. Con- 
trary to a number of offices, business 
insurance is not a considerable part of 
the volume, but estate planning and pro- 
gramming cases are. Said Mr. Kee, 
“Our increase so far this year is due to 
more calls per agent and to our sales 


ex 


clinics. We have had clinics on estate 
planning, prospecting, opportunities in 
the war situation, policy forms. We 


have had seven clinics on telephone ap- 
proach alone. We have shown our men 
that contrary to opinion just after Pearl 
Harbor, people have more money to 
spend on insurance, not less. Above all 
we have stressed the need and good rea- 
sons for talking and thinking as opti- 
mists.” One agent in this office paid 
for sixteen times as much business so 
far this year as in the same period 1941; 
another, five times as much; one woman 
agent, twice as much. 


Correll Agency Stresses Old Clients 


Another Brooklyn office, the New 
England Mutual’s Alfred G. Correll 
agency, has exceeded its quota each 


month so far, being 65% ahead of its 
six-month quota and 112% ahead of last 
vear’s figure for six months. Only one 
pension trust case has figured in the 
Correll agency’s volume, and not many 
large business insurance cases. Never- 
theless both full-time men and brokers, 
with whom this office does some excel- 
lent business, have produced a consistent 
volume of small and medium-size cases. 
The agency stresses, “Take care of your 
Present policyholders; don’t venture into 
unfamiliar fields to the detriment of 


vour old clients whose needs are at least 
as urgent now as ever before.” The 
Social Security approach has also been 
found to be fruitful for Mr. Correll’s 
ficldmen, all of whom use a chart spe- 
cifically drawn for that purpose. 


Clive Thompson, supervisor of the 
Correll agency, is optimistic about the 
coming months when, he believes, the 


New York area will receive a greater 
share of defense work. Business insur- 
ance and pension trusts, he states, will 
loom large in future life business. 
The C. Preston Dawson agency, New 


England Mutual, 527 Fifth Avenue, has 
had an increase every month with the 
i Through June it is 
ahead of last year. This office, 
where the fieldmen are trained to look 
for a need, is writing a large volume of 
key-man insurance as well as doing a 
considerable volume as the result of 
estate planning. 
Daily Twenty-Minute Meetings 

The William L. Boyce agency, Con- 
necticut Mutual, 17 East 42 Street, is 
one of two with five plus months out of 
It is 35% ahead for the first half 


exception of May. 


WG 


SIX, 


WAR DAMAGE INSURANCE PROTECTS YOUR PROPERTY AGAINST 
BOMBS--BUT WHAT ABOUT YOU? 





This is the most important protection you can buy! 

It took a "Pearl Harbor" and a "Bataan" to convince 
some of us that we had enemies! 

It took the landing of treacherous saboteurs on 
Long Island to awaken us to the fact that we are daily 


in danger. 





The United States Government feels so strongly 
that we might be bombed that it has issued property 
insurance covering the insured against direct physical 
loss or damage to his property by bombings or by the 


resistance to bombings. 


The loss of life is far more important than 


property. 


What about "bomb" insurance on your life? 


Your family holds a mortgage on your earning power. 
How about satisfying their claim? 

The Connecticut Mutual Life Insurance Company 
has a policy to protect you against these bombings. 
This policy can be had for as little as 90¢ per month 


per thousand coverage. 


billions for anti-aircraft guns, 


Your Government is spending 


etc., to protect you-- 


you can certainly afford a few cents a day to protect 


your loved ones. 


Just fill in the information required below and 
mail it TODAY--tomorrow may be too late!!! 





Very truly yours, 








Name 
Date of birth 
Address 





Sample Letter Used by William L. Boyce Agency 


Makes Leaders Club in Few Months 


John S. White, National Life of Ver- 
mont, Caruthersville, Mo., started in the 
life insurance December, 
1940, and achieved membership in the 
National’s leaders’ club through produc- 
ing $200,000 in business bv July, 1941. 
He already has almost $100,000 in busi- 
ness towards the 1942 leaders’ club. 

He feels there is nothing unusual 
about this method of selling and 
it is his desire to help his prospect solve 
his problems, not add to them. He sells 
on the individual basis, trying to pro- 
vide each client the type of contract 
best fitted to his particular needs and 
give him the most for his money. As 
a result, he finds his clients are his 
friends, future prospects and centers ot 
influence for further business. 

“The type of contract that pays me 
the largest commission is of minor im- 
portance in the beginning,” he says, “be- 
cause a satisfied client and one well 
served will do me more good with a 
$1,000 Term policy than another one 


business in 


Says 


dissatisfied with $5,000 Endowment in- 
surance.” 
Two $50,000 Cases 

His sales have been 
$50.000 Already he 
$50.000 cases. 

Mr. White had varied experiences be- 
fore he entered life insurance. He was 
graduated from high school at Braggi- 
docio, Mo., attended a teachers’ college 
at Cape Girardeau, Mo., for two years 
and then was graduated from the Uni- 
versity of Missouri with a B.S. degree 
in commerce and finance. 

\t high school he was valedictorian 
of his class and at the university was 
junior class president of ‘the school of 
commerce and finance and president of 
his fraternity, Delta Sigma Pi. Later he 
became president of the St. Louis Alum- 
ni Club. 

With Telephone Company 

\fter graduation from university he 

went with the Southwestern Bell Tele- 
(Continued on Page 8) 


$1,000 to 
two 


from 
has closed 


June was the only minus 
month, but Mr. Joyce, last June 
was particularly good. Incidentally, last 
June while Mr. Boyce was visiting his 
wife in the hospital he wrote three of 
the hospital’s physicians and six of its 
nurses for a total of $140,000 insurance! 

Number of cases in the Boyce office 
is up 40%, the average case being about 
$3,150. Women constitute approximate- 
ly 25% of the new business—mostly 
business women and clerical help. Get- 
ting back to the fundamentals of life 
insurance is the keynote of the daily 
meetings at 8:45, lasting not more than 
twenty minutes. Small policies on the 
average man close to his family, more 
calls per agent seem to be the secret of 
the Boyce increase. Many more night 
calls—particularly those involving  fe- 
male applicants—are being made, as well 
as some on Saturday afternoons. 


of the year. 


Says 


Mr. Boyce recalls a recent Connecticut 
Mutual survey of forty agents in forty 
agencies reporting over a period of 154 
days, which showed that it took 29 hours 
of work, consisting of 33 calls, 26 con- 
tacts and 11 interviews to close one sale. 

:lsewhere in this article is copy of a 
letter which this agency has found use- 
ful in prospecting, = 

The other office in this five-out-of-six- 
plus-months group is the Michael Denda 
Midtown branch, Union Mutual, whose 
volume for seven months of 1942 equals 
nine of 1941. This agency opened in 
March 1941, but as its volume was not 
affected by the war-clause rush due to 
company regulations, it was thought de- 
serving of a place in this analysis. Its 
agents number about fifteen men, whose 
average case is about $2,500. Three of 
these agents maintain a_ consecutive 
weekly production. The are not 
large and, says Mr. Denda, all business 
normal cross-section of prospects. 


Dickey and Josephson Offices 


Two agencies with four plus months 


cases 


Is a 


are the Allen L. Dickey agency, Provi- 
dent Mutual, 225 Broadway and_ the 
Halsey D. Josephson agency, Mutual 
Benefit, Brooklyn. The Josephson office 
is 30% ahead of last year for the first 
six months. Only June was a minus 
month. Its volume like that of the Daw- 
son, and Dickey agencies, includes 
several large cases and a number 


of business insurance applications. Three 
fair-sized pension trust cases have also 


been written. The agents of this office 
have been trained with an eye toward 
these two classifications and are now 


beginning to reap the harvest from those 
seeds. The agency’s January written 
business showed a 75% gain. Its other 
three plus months were gains of 150%, 
5% and 10% with March just holding. 

Several large cases have been written 
in the Allen Dickey agency where busi- 
ness insurance and programming plans 
are the bulk of the volume. This office 
also has a selected number of brokers 
whom it receives a good volume. 


from 
\verage case for full-time men is $8,000. 
\gents’ prime objective is to “get the 


With more calls as 


policies” for survey. 
has had a blank 


a daily aim, no agent 
month. 

Outstanding characteristics of one or 
more of these eight agencies, therefore, 
are: concentration on business tsurance 
and estate planning in them; 
specialization in small and medium cases 
by at least two; some work in pension 
trusts: more daily calls and revisiting 
present policyholders. 


five of 
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Cummings Opposes New 


NALU ‘Chairman’ Setup 


TO FIGHT CHANGE AT CHICAGO 


Former President Sends Open Letter 
Asking Local and State Groups 
to Join Him 


Cummings of Dallas, former 


QO. Sam 
president of the 
of Life Underwriters, has sent an open 
letter to all present and past officers of 


National Association 


local and state life underwriters associa- 
tion and the National Association 
posing the proposed amendment of the 
by-laws of the National body. providing 
for a chairman of the board of trustees 
to have authority greater than the presi- 
dent and other elected officers. Re- 
cently it was announced that James E. 


op- 


Rutherford, general agent for the Penn 
Mutual at Seattle, was drafted by a 
special committee of the National Asso- 
ciation to assume the new post of chair- 
man. 

In his letter Mr. Cummings, who is 
general agent for the Kansas City Life 
at Dallas, calls upon the recipients to 
join him in opposing the plan “to re- 
move the fundamental leadership of the 
National Association from the hands of 
the volunteer officers.” He said the is- 
sue was one of fundamental policies and 
not personalities. The matter of change 
in the by-laws will be voted upon at 
the meeting of the National Council in 
Chicago August 18 and 19. 

Pointing out that the proposal is not 
simply one of employing an additional 
staff member but involves a change in 


fundamental organization setup, Mr. 
Cummings declared that the NALU 
board of trustees has exceeded its 
authority under the by-laws of the 


organization in negotiating for the em- 
ployment of a man for the position of 
chairman of the board before it is even 
in existence. 

“No explanations of the intent of the 
board, or of the qualifications of the 
individual selected at this time to be 
the first chairman of the board could 
in any way modify the issue, as I view 
it,” Mr. Cummings says. “It is a matter 
of direct conflict of opinion as to the 
wisdom of a_ policy adopted by the 
present board and the policy which I 
feel should maintain in every organiza- 
tion of our tyne of placing the funda- 
mental leadership in the hands of volun- 
teer officers to be assisted by the strong- 
est and most capable staff executives 
who can be secured.” : 

Mr. Cummings went on to say he 
wanted it understood that he is not op- 
posing an additional salaried employe 
on the NALU headquarters’ staff, nor 
objecting to the selection of Mr. Ruther- 
ford whose responsibilities would be 
broader than those of the managing 
director, but believes such executive 
should be under the direction of the 
elected officers and should have-a title 
that will reflect his responsibility to 
elected president as well as the 
board of trustees. 


the 


UNAUTHORIZED INSURANCE TAX 
Revenue Bill Extends 1 Premium Tax to 
Life and Other Lines; Formerly 
Applied to Fire, Marine 

\s the Revenue Bill now stands it 
contains a so-called “stamp tax” of one 
cent on each $1 of premium on life in- 
surance issued by any foreign insuror 
not authorized in any of the states. 


This provision extends to life and other 
a tax on unauthorized insur- 

e heretofore applicable to fire and 
marine insurance. It applies also to re- 
insurance unless the re-insurance agree- 
ment is signed in a state where the 
foreign insuror has an officer or agent. 


PAUL VOLLMERS IN NAVY 

Paul Vollmers supervisor, James H. 
Brennan agency, Fidelity Mutual, is now 
a Junior Lieutenant in U. S. Navy. 


Connecticut Mutual 1943 Calendar 
To Feature American Artists Again 








mec M83 sees! 





The Connecticut Mutual Life will 
again in 1943 make available to its field 
representatives an art calendar contain- 
ing twelve full color reproductions of 
works by outstanding contemporary 
American artists. A feature of the new 
calendar will be the front page which 
has the words, “Seasons Greetings” 
printed under an appropriate picture 
done in wood-cut style. Thus the calen- 
dar will serve a double purpose. 

The comnany feels that now more than 
ever before can an outstanding wall 
calendar help its representatives. Re- 
strictions on tires and gasoline will make 
it impossible to call on clients as often 
as heretofore and the calendar will at 
least partly compensate for this cur- 
tailment of personal contact. The calen- 
dar will help sustain the agents’ prestige 
and keep his name alive in the minds of 
his prospects and clients. 

The following pictures and artists are 
featured in the new calendar: “The Snow 
Roller” by Rockwell Kent; “Village Un- 
der Snow” by A. T. Hibbard; “The 
White Sister” by Gordon Grant; “Ducks 











in the Reed” by Jessie Arms Botke; 
“Young Corn” by Grant Wood; “When 
the Wind’s Northwest” by Stanley 
Woodward: “Summer Flowers” by Max 


Kuehne; “Haystacks at Railroad Ranch” 
by Ogden M. Pleissner; “Out of the 
Blue” by W. Goadbv Lawrence; “Ouiet 
Harbor” by Andrew Winter; “The Coun- 
try Doctor” by Grant Reynard; “Br'ng- 
ing Home the Tree” by Dale Nichols. 

A departure from former years is 
made in the new calendar in that in- 
stead of giving a biographical sketch 
of the artist, the back cover of the 
calendar contains short and interesting 
discussions of the pictures themselves 
by the artists. These discussions con- 
tain such interesting sidelights as to 
why the artist chose that particular sub- 
ject, under what circumstances the 
painting was made, and other pertinent 


information. 

The company has had similar calen- 
dars since 1939. Those who have seen 
advance copies of the 1943 calendar are 
unanimous in their decision that this 
will be the outstanding one of the series. 





Local Ass’n Committees At 


Work On “Keep Well” Drive 


To date twenty-six local L'fe Under- 
writers associations have appointed com- 
mittees to cooperate with the Institute 
of Life Insurance in enlisting public 
support for the “Keep Well” Crusade, 
according to Earle H. Schaeffer, chair- 
man, Committee of Life Insurance In- 
format’on, National Association of Life 
Underwriters. Posters and other “Keep 
Well” circular material have been re- 
quested by civilian defense comm(‘ttees 
and state and city health departments 
for distribution throughout several states 
and cities. 


APPOINT CAL-UNION AGENCIES 





The Cal-Union Agencies, Inc. have 
been applied general agents for the 
Peoples Life of ‘Indiana in the San 


Francisco Bay area and throughout the 


state, according to announcement by 
M. F. Branch, state manager for the 
company. Cal-Union Agencies of which 
Fred Parr is president, has some 150 


agencies throughout Cal fornia. 





J. H. BRENNAN RECOVERING 

James H. Brennan, president, Chicago 
Association of Life Underwriters, now 
in Henrotin Hospital, that city, is mak- 
ing excellent progress towards recovery 
from his recent accident. 


A. W. Moore, CLU, President 
Philadelphia Association 


Albert W. Moore, CLU, has been 
elected president, Philadelphia Associa- 
tion of Life Underwriters. Other officers 
are first vice-president Stokes B. Carri- 
gan; second vice-president, Sydney S. 
Dunning; treasurer, A. F. Fish, CLU. 

Committee chairmen are: agents, A. C. 


Lechler, CLU; Million Dollar Round 
Tabie, Alfred J. Ostheimer, III; pro- 
grams and meetings, R. L. Tatnall, 


CLU; publications, H. S. Baketel, CLU; 
publicity, F. T. Munsell, CLU; public 
relations, W. A. Craig, CLU;  super- 
visors, J. S. McKenzie; membership, 


Sidney S. Dunning, Chartered Life 
Underwriters, Jordan Gauthier, CLU; 
finance, A. F. Fish, CLU; legislative, 


A. B. Levy; managers, S. B. Carrigan. 





COMMISSIONER IN ARMY 

Insurance Commissioner L. George 
3enjamin, IJr., of South Carolina, ex- 
pected to be inducted into the army this 
week and presented his resignation to 
Governor Jeffries. The governor sug- 
gested that if Commissioner Benjamin 
was to serve at Fort Jackson it might 
be that his military duties would permit 
him to continue as Commissioner. Ben- 
jamin was elected at the 1942 session of 
the general assembly. 


Hammond Agency Gets 
$54,000,000 Group Case 


ON CONSOLIDATED AIRCRAFT 





Aetna’s Los Angeles Agency Adds Hos. 
pitalization Group to Group Life; 
20% Ahead of 194] 





The Wilmer M. Hammond agency 
Aetna Life, Los Angeles, has written a 
policy of $54,000,000 hospitalization and 
surgical fees to be added to the Group ' 
life and accident and_ health contract . 
on employes of the Consolidated Air 
craft Corp., San Diego. Henry A. Mad- 
dox, Group department manager of the 
agency, developed the business, aided 
by several home office representatives 
who came to Los Angeles on the case 
The coverage has been accepted by 90% 
of the employes of the concern. D, W. 
Crowther, home office Group New Busj- 
ness division is in California to super- 
vise instalation. 

The Hammond agency set a new high 
record for June by writ'ng thirty-two 
new Group contracts for more than 
$100,000,000 of coverage. In Ordinary 
volume the agency is 20% ahead of last | 


vear for the first seven months. July 
business is 224%% ahead-of the same 
month 1941, 





HOST TO FIRST YEAR AGENTS 
Five Penn Mutual Men Visit Home 
Office and Attend Luncheon by 
President John Stevenson 
Five agents of the Penn Mutual spent 
two days at the home office July 23-24 
as a result of having sold more lives 
or a greater volume in their first year 
in the business than any other agent 
starting the same month. They have 
all earned memberships in the Presi- 
dent’s Club. The agency department 
introduced them to President John | 
A. Stevenson who gave them a luncheon | 
which was attended by executive officers 
and trustees of the company, after 
which they toured the home office to 

study business procedure. 

The five were Earl R. Wingrove, Con- 
rey agency, Pittsburgh, a graduate of 
Beckley College and a_ former high 
school commercial teacher; Thomas W. 
Gary, Jr., Gray agency, Tampa, a Citadel | 
graduate and former bank teller; Ronald 
M. Macpherson, Curry agency, San 
Francisco, Harris Academy, (Scotland) 
graduate, who was formerly with Na- 
tional Cash Register and later a manager 
for Lyman L. Peirce in_ short-term 
method of conducting philanthropic 
campaigns; Philip H. Ray, Schnell 
agency, Peoria, a University of Illinois 
alumnus, formerly a salesman __ for 
Schulze-Burch Biscuit Co.; and Ralph 
J. Kemperer, Stumes & Loeb agency, 
Chicago, alumnus of DePaul University 
and former president and sales manager 
of a millinery business. 


Provident L. & A. Reports | 
Sizeable Gains This Year 


Provident Life & Accident, now in the 
midst of its fifty-fifth anniversary year, 
reports for the first six months that its 
life insurance in force is now more than 
$184,000,000, a gain over December, 1941, 
of more than $7,500,000. Its A. & H. 5 
premium income at the half-year mark 
was $4,875,000 which is at the rate ol 
$9,750,000 for the year 1942, 

Assets of the company are now more 
than $18,600,000, a gain for the first six 
months of more than $1,400,000. Surplus 
funds above all legal reserve require- 
ments for the protection of policyhold- 
ers are now more than $4,150,000. 

Payments to policyholders and bene- | 
ficiaries of the contpany are now being 
made at the rate of 625 payments every 
working day. 








NAMES GEORGE R. WILMOT 

The Guarantee Mutual Life has named 
George R. Wilmot, Omaha, a_ leading 
producer of the company, general agent } 
at Wichita. 
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Gets | fverett C. Miller to 
) Case Succeed Rutherford 


RCRAFT | at SEATTLE FOR PENN MUTUAL 











dds Hos. Entered Business 1935 in Denver 
; Agency; a Consistent Top- 
Flight Producer 

Everett C. Miller has been appointed 
Written a general agent for the Penn Mutual at 
tion and | Seattle. He succeeds James KE. Ruther- 
1e Group ford, recently elected chairman of the 
contract hoard, National Association of Life Un- 
ted Air- derwriters. , ; 

A. Mad- Mr. Miller, who is a graduate of Den- 
r of the ver University, came into life insurance 
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t Home 
by EVERETT C. MILLER 
al spent in 1934 after thirteen years in mercan- 
ly 23-24 tile business. His first affiliation was 
re lives with Penn Mutual’s Denver general 
rst year agent, C. E. Eddleblute. He became a 
r agent supervisor and then was called to the 
oy have | home office in 1941 for a year’s mana- 
Presi- | gerial training. He has traveled to many 
artment agencies for study, recruiting and super- 
t John | vising. 
ncheon In his first year in business Mr. Miller 
officers wrote $169,000. He has been an out- 
, after | standing producer from the beginning, 
ffice to | selling more than a third of a million 
a year and writing as many as 139 lives 


re, Con- | a year. He has never missed a week 
uate ot in consecutive weekly production and 
r high has sold at least five cases every month. 
mas W. | In Denver he was on the city planning 


Citadel | commission and the executive committee 
Ronald of the local chamber of commerce. 


y, San ee ae 

‘otland) ; 

th Na | Rosan Reappointed To Head 
nanager a ; 

rt-term Law & Legislation Comm. 
Pet Samuel D. Rosan, brokerage manager, 
a ; Charles B. Knight Agency, Inc., has been 


: named chairman of the Law and Legis- 
« 10f — lation committee of the Life Underwrit- 

Ralph ers of New York City. It will be Mr. 
agency, — Rosan’s third successive year in that 





iversity post. 1942 marks his eighteenth year 
anager with the Union Central agency. 
ts A UNION CENTRAL SERVICE 


The Union Central Life has sent to 
Year all policyholders a blank to fill out if 
they have been inducted in any of the 





rin the | armed forces giving essential informa- 
y yeal, tion including a permanent address. 
hat tS = When this is done the company sends 
re a booklet on the war status of its vari- 
r, eat ous policies, Soldiers and Sailors Relief 
& H. | Act, and other information to assist 
* mark policyholders in the services to keep 
ate Ol — their insurance in force. 

y more 

rst six. JM. EDELSTEIN IN NEW POST 
surplus J. Milton Edelstein, Utica office, Mas- 
equire-  sachusetts Mutual, has been appointed 
‘yhold- § special counsel on corporation and pen- 


son trust insurance at the company’s 
bene- | Chicago office by General Agent E. W. 
being = Hughes. 7 
every 





HENRY C. KRANZ IN NAVY 
, Henry C. Kranz, assistant manager of 
oT the Group department, Equitable Life 


named } y. dey 
eading | “SSUrance Society, is now a lieutenant- 
b o | : . ar 7 - 

acent | Commander in the United States Navy, 
agen j 


Stationed in Washington. 





























ent is ig 


oney 


Hold one close enough to your eye 


and it will blind you to a universe. 


That’s one way of looking at it. 


But don’t be misled. It takes a lot of 
pennies to pay the expenses of a grow- 
ing family, and that’s where the life in- 


surance agent comes in. 


By concerning yourself now with the 


families in your community, you may 


some day experience the gratification 


that comes of the knowledge that your 


persistency has been largely responsible 


for the security of widows and their 


children. 


That’s worth while! 





ted) rudtential 


Insurance 
Home Office, NEWARK, N. J. 


Company of America 
































George Lackey Slated 
For CLU Presidency 


MASS. MUTUAL GENERAL AGENT 





Vice-President M. Luther Buchanan; 
Treasurer E. A. Krueger; Secre- 


tary David McCahan 





Candidates proposed by the nominat- 
ing committee of the American Society 
of Chartered Life Underwriters for the 
coming year are, president, George E. 
Lackey, Massachusetts Mutual general 
agent, Detroit; vice-president, M. Luther 
Buchanan, Buchanan’s Estate Service, 
3oston; treasurer, Edward A. Krueger, 





GEORGE E, LACKEY 


manager, field division and underwriter, 
State Life of Indianapolis; secretary, 
David McCahan, professor of insurance, 
Wharton School of Finance & Com- 
merce; directors, Robert E. Olmstead, 
general agent at Providence, Mutual 
Benefit, for the New England, New 
York and New Jersey district; Warren 
H. Smith, general agent, Northwestern 
National Life, Cleveland, for the Middle 
Eastern district; Kimbrough L. Dunlap, 
district manager, Prudential, Nashville, 
for the Southern district; Roland D. 
Hinkle, assistant agency manager, 
Equitable Society, Chicago, for the Mid- 
dle Western district; and George L. 
Buck, Seattle broker, for the western 
district. 
Election is to be held August 18. 





DR. GERINGER’S NEW DUTIES 
Will Be Savings Bank Life Insurance 
Medical Director as Well as 
Postal Life’s 
Dr. Arthur Geringer, medical direc- 
tor of Postal Life, has been made med- 
ical director for the banks writing sav- 
ings bank life insurance in New York. 
He will retain his position with the 

Postal Life. 








AT SENATE TAX HEARING 

Representatives of the National As- 
sociation of Life Underwriters will ap- 
pear before the Senate Finance Com- 
mittee today when the subject of pen- 
sion trusts will be discussed. They will 
also appear next Tuesday when the 
$40,000 life insurance exemption, deduc- 
tion of life insurance premiums and 
other matters will be scheduled. 





DON PARKER PROMOTED 

New York Life has named Don 
Parker, former supervisor, division 2 of 
the great middle department, inspector 
of agencies of the Allegheny department. 
Mr. Parker started with the company in 
Des Moines in 1930 and_ successively 
rose to agency director ‘at Davenport, 
later at the Nebraska branch, and super- 
visor, great middle department. 
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M. A. Carroll onnet Two 
Of His Production Stars 


A. A. HAUSER AND J. P. WENINGER 


trict Agents and Latter Topped 
Marathon Club 





Two national honors won by repre- 
sentatives of the M. A. Carroll central 
Wisconsin general agency of the North- 
western Mutual Life attracted wide at- 
tention in Mr. Carroll's territory, with a 
lot of publicity in daily papers of the 
section. In Hartford, Wis., one night 
last week Mr. Carroll gave a dinner in 
honor of the individual winners. 

These guests of honor were J. P. Wen- 
inger of Allenton, Wis., who, as was 
announced last week, was top man in 
the Northwestern Mutual Life’s Mara- 
thon Club, writing 220 lives; and A. A. 
Hauser, district agent at Hartford, Wis., 
who won the district agents’ cup, to win 
which the district has to qualify in paid 
for per capita, ratio of agents producing 
$10,000 to insurable population, ratio of 
new producing agents added to insurable 
population, lives to insurable population 
and an increase over previous year’s pro- 
duction. 

Mr. Carroll was toastmaster at the 
banquet and among those present were 
agents’ wives and newspaper men. From 
home office came Grant L. Hill, director 
of agencies, Northwestern Mutual, and 
Warren W. Lundgren, assistant director 
of agencies. 

Mr. Hauser’s activities in Hartford 
outside of insurance can be gauged by 
the fact that he is president of the 
Hartford Exchange Bank, chairman of 
the war bond committee in Hartford; on 
the county War Bond advisory board and 
is in the Hartford Rotary Club. 

Joe Weninger, who, in addition to his 
insurance activities, is president of Al- 
lenton State Bank, attracted nation-wide 
publicity last Summer by winning the 
company’s Pacemakers’ contest, writing 
a tremendous number of policies. He 
had his entire community and environ 
boosting for him and helping him attain 
the goal. An extended story about Mr. 
Weninger’s campaign in reaching the 
Pacemakers’ top position was printed in 
The Gold Book of Life Insurance Sell- 
ing last year. 

Mr. Carroll’s headquarters are in Osh- 
kosh, Wis. 


CHICAGO COMMITTEES 
Public Relations and Business Practice 
Personnel Announced by President 
Brennan 

Make-up of two standing committees 
of the Chicago Association of Life Un- 
derwriters is announced by President 
James H. Brennan. Fred Gould, New 
England Mutual Life, head of the ad- 
vertising and public relations committee, 
has selected F. J. Budinger, Franklin 
Life; Howard Martinsen, Northwestern 
National; Manny Blumenstock, New 
England Mutual; Berrien Tarrant, Can- 
ada Life; Jay Overholzer, Reliance Life; 
and John R. Gillespie, Travelers, to serve 
with him during the year. 

H. Kennedy Nickell, Connecticut Gen- 
eral, chairman, Business Practices Com- 
mittee, has appointed Marc A. Law, Na- 
tional Life of Vermont; John C. Clasper, 
Equitable Society; Arthur Hallagan, 
Metropolitan; E. W. Hughes, Massachu- 
Mutual; Samuel Heifetz, Mutual 
and Clarence E. Smith, North- 


\f ] 


vesteri Jiutual. 


setts 
Life . 


COMMISSIONER’S COMMITTEES 

A. N. Guertin, actuary, New Jersey 
Insurance Department, has been ap- 
pointed to the blanks committee of the 
National Association of Insurance Com- 
missioners. On the valuation of securi- 
ties committee other than real estate 
and also on the life committee is Chris- 
topher A. Gough, Deputy Commissioner 
of New Jersey. 








New York War Council 


Considers Identification Discs 

The New York State War Council has 
authorized its executive secretary, Thom- 
as J. Corcoran, to communicate with lo- 
cal war councils of the state, except the 
New York City body, on the desirability 
of furnishing numbered identification 
discs for children. New York City al- 
ready has distributed such discs. The 
local war councils would purchase the 
discs through the State Department of 
Purchase at about cent each. The 
resolution of the Council is not 
compulsory. 

Life companies were interested in the 
action as they would be greatly aided 
in identifying policyholders in the event 
of a bombing or other accidental injury. 


one 
State 


NEW MIAMI GENERAL AGENT 


William J. Mecke Appointed by Lincoln 
National; Started in Philadelphia; Has 
Had Florida and Maryland Experience 
The appointment of William J. Mecke 

as general agent in Miami for the Lin- 

coln National Life has been announced 

by A. L. Dern, vice-president and di- 

rector of agencies. The Mecke agency 

will have headquarters in the Ingraham 

Building, Miami, and will operate 

throughout the central and_= southern 

parts of Florida. 

Mr. Mecke began his 
career in) Philadelphia in 1931 as an 
agent for the Penn Mutual. From 1937 
to 1941 he was assistant and acting man- 
ager in Miami for the Prudential. Since 
1941 he has been located in Baltimore 
where he was Prudential’s manager for 
Maryland. Mr. Mecke is a past presi- 
dent of the Miami Life Underwriters As- 
sociation and is a former secretary of 
the Miami Biltmore Country Club. He 
is also active in the Lyons Club. 


life insurance 





David Rodger has been made branch 
secretary at the Regina branch, Sun 
Life of Canada. He succeeds R. A. 


Goulthard. 


THE EASTERN 
UNDERWRITER 





ZA 








Mass. Mutual Gains 
In Insurance In-Force 


BENEFITS PAID OUT = $23,558,310 
Half-Year’s Statement Shows 50% Gain 
in Assets; Investment Classification 
Given 

Insurance in-force of the Massachu- 
setts Mutual shows an increase for the 
first half of the year of $21,524,904 com- 
pared with a gain of $13,700,704 last year. 
Total in addition to annuities is $2,046,- 
968,453 reresenting 531,070 policies. 

Assets aggregate $770,637,118 a gain of 
nearly 50% better than in the first six 
months of 1941. Benefits paid out, to- 
taling $23,558,310, are divided as follows: 
death benefits, $9,190,455; matured en- 
dowments, $2,068,605; disability benefits, 
$970,658; annuity payments, $2,743,827 ; 
surrender values, $4,179,330; dividends to 
policyholders, $4,405,433. 

Investment Ratios 

Investments of the company and their 
proportion to total assets are given as: 
loans, $103,235,162 (13.40%); 
premium and policy loans, $58,761,280 
(7.63%); railroad bonds, $90,746,258 
(11.78%) ; railroad stocks, $18,281 (0%) ; 
government, state and municipal bonds, 


mortgage 


$156,743,171 (20.35%); = public — utility 
bonds, $232,975,934 (30.25%); public 
utility stocks, $582,396 (08%); miscel- 


laneous bonds, $50,451,951 (6.55%) ; mis- 


cellaneous stocks, $3,884,298 (50%); real 
estate, $52,084,510 (6.76%); cash, $20,- 
781,162 (2.70%). 


President Perry Tells Role of Life 
Insurance in War 

President Bertrand J. Perry comment- 
ed on the semi-annual figures, saying 
that: “As patriotic Americans, policy- 
holders may well take pride in_ the 
knowledge that the dollars they invest 
in life insurance are fighting on many 
They protect the solvency of 
and family. Helping to finance 


fronts: 
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SUPERVISOR WANTED 


Who wants to come aboard and 
make money with New York’s live wire 
agency. Some personal Production 
record. Good salary, plus overwritin 
and commission. Box 1439, The Pig 
ern Underwriter, 41 Maiden Lane 
New York. ? 














aa, 
the war, they protect America and the 
American way of life. They help to 
curb inflation—for it is the dollars which 
go to market, not those saved, which | 
contribute to inflationary tendencies, The | 
life insurance dollars of the nation will 
provide an emergency backlog to help 
individual families meet the economic 
problems which must inevitably follow 
the war.” 


Canadian Life Men View Ney . 
Tax Ruling as Stimulus 


Executives of life companies in Canada 
are predicting that sales of new life 
insurance will be accelerated by the de- 
cision last week of the Canadian goy- | 
ernment to permit life premiums to be 
deducted from the forced savings taxes, 
This prediction is made despite the fact 
that the deductions will be allowed only 
if the premiums on new policies are not 
higher than Ordinary Life premiums and 
that deductions are to be allowed on 
only 50% of first year premiums. Sub- 
sequent premiums are deductible up to | 
100% but not in excess of $100 per year, 

Executives admit that there is no way 
of gauging the exact amount of forced 
savings that can be affected by this new 
ruling which will go into life insurance. 
They point out, however, that the incen- 
tive to take advantage of life insurance 
as a savings medium is enhanced by | 
the fact that interest returns on forced 
savings, to be held by the government 
until some post war year is only 2%, 
compared with yields of better than 3% 
which life insurance companies are 
paying. 


CALIFORNIA WAR BOND DRIVE 

Kellogg Van Winkle, CLU, agency 
manager, Equitable Society, Los Angeles, 
and chairman Southern California War 
Savings Bond campaign, has appointed 
an executive committee to assist hin 
outside Los Angeles. Committee includes 
L. A. Soper, Phoenix Mutual general 
agent; Mark S. Trueblood, Union Cen- 
tral inspector of agencies; and Harold 
G. Saul, John Hancock general agent, 
who will be Mr. Van Winkle’s assistant 
chairman. Object of the campaign is 
$300,000,000 a year from southern Cali- 
fornia. Forty-five captains of whom 
twenty-eight are life insurance men head 
up 300 minute men in this work. ; 


HEADS ST. LOUIS MANAGERS 


Adam Rosenthal, Acacia Mutual, has 
been elected president, St. Louis Gen- 
eral Agents and Managers Association. 
Other officers are vice-president, Donald 
Kelly, John Hancock, and _ secretary, 
treasurer, Rex Jeffrey, Provident Mt 
tual. Executive committee members are 








cep nmernereneense 











William Magoon, Metropolitan; Arthur | 


Miller, Union Central; Ralph Lowen- 
stein, Massachusetts Mutual; and Will 
King, Fidelity Mutual. 


ZIMMERMAN CAMPAIGN RECORD 


Henry C. Hunken, Connecticut Mu- 
tual general agent, Chicago, has re 





ported that the two-month anniversary | 
Zimmermat, | 


campaign for Charles J. 
staged just before Mr. Zimmerman en- 
tered the armed forces, resulted in the 


largest volume produced for a_ similar | 
period since the latter assumed charge 
i 


of the office five years ago. 





CASHIERS’ PRESIDENTS TO MEET | 


Presidents of the groups of Life Agen- 
cy Cashiers have been invited to attend 
the formal installation of national off- 
cers to be held August 4 at Bismarck 
Hotel, Chicago. Christine Ludwig, State 
Mutual, Chicago, will be installed as 
president of the national body. 
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——SSSSeeaeaeem 
N. Y. CLU’s Get Life Agency 
Management Awards 


following in the Greater New 


Ee ace who already hold. the CLU 
.ignation, have been successful in com- 
— the 1942 examinations in life 
plet hice agency management and will 
_ American College of Life 


be awarded the ce 
Underwriters special certificates: 
cob S. Karp, David S. Ambrose, Donald L. 


JacoD + . itr Mal 
“ory, Equitable Society. 

ge M. "MacLeod, Howard H. Beales, 
George Z. Sekely, Prudential. 

“Tohin R. Bell, Aetna. ; , 

F Michler Bishop, Robert C. Holland, New 
vo ahi, M. Martin Davis, Peter Gold, 


J. Lawlor, Bernard B. 
Porsche, John S. Ray, Herbert 
Reynolds, Irwin W. Rogers, 
R. J. Rowland, Metropolitan 


Fmanuel F. Kirk, John 


Lichter, G._ L. 
Reinfeld, E. FP. 
s, V. G. Samson, 
Li praham W. ee, Tere, 

‘) Goldman, Guardian. : 

fiward J. McGaughan, Mutual Life. 

W, L. Merzbach, Penn Mutual. 

George R. Hall, Massachusetts Mutual, 

R. L. Turk, broker. 

Among some well-known CLU’s living 
outside of New York who have com- 
pleted the 1942 examination in life in- 
surance agency management and will 
he awarded the American College certifi- 
cate are these: : 

fohin K. Luther, editor of Aetna-Izer ; 
Wilbur W. Hartshorn, Hartford, Metro- 
politan Life, trustee of National Asso- 
ciation; Bruce W. Gilmore, general agent 
Northwestern Mutual, Grand Rapids, 
Mich. and Wm. H. Beers, general agent 
New England Mutual, Rochester, N.Y. 


New Ordinary Gain for Six 
Months in Canada 20% 


New Ordinary life sales in Canada and 
Newfoundland for the first six months 
of 1942 are $238,780,000 according to the 
Canadian Life Officers Association. The 
figure represents an increase of 20%. 
June sales totaled $43,898,000, a gain 
of 30%. Figures are for new settled-for 
Ordinary exclusive of increases, revivals, 
dividend additions, reinsurance acquired, 
pension bonds without insurance, An- 
nuities, Group and Wholesale. 


Conn. Bank Life Insurance 
Wrote $1,000,000 to Date 


All present officers of the Savings 
Jank Life Insurance Fund of Connecti- 
cut were reelected at the annual mect- 
ing July 20. The Fund announces that 
applications to date total more than $1,- 
000,000 with over $800.000 medically ap- 
proved. Those present at the meeting 
included Governor Robert A. Hurley, In- 
surance Commissioner John C. Blackall 
and Bank Commissioner Walter Perry. 





R. T. BLACK ON WAR BOARD 


Sun Life of Canada Executive Loaned 
to Canadian Prices and 
Trade Board 
Russell T. Black, assistant superin- 
tendent of the eastern-western division, 
Sun Life of Canada, has been loaned 
by the company to assist the govern- 
ment in the administration of the War- 
time Prices and Trade Board. He will 

supervise thirteen regional offices. 

Mr. Black’s company duties are to be 
handled by F. S. Mount, former secre- 
lary of agencies attached to the eastern 
United States division, while Mr. Mount’s 
place will be taken by Alma Robertson, 
who has been promoted to agency cor- 
respondent with the same authority pre- 
viously delegated to the secretary of 
agencies, 


JOSEPH P. MARRON DEAD 





Ass’t. Secretary, Mutual Benefit, Passes 
Suddenly; Former Ass’t Vice-Presi- 
dent, Independence Indemnity 
Joseph P. Marron, assistant secretary, 
Mutual Benefit, died suddenly July 23 
ot heart disease. He joined the Mutual 
enefit in 1930 as manager of the com- 
pany’s disability business. Prior to that 
he Was with Independence Indemnity of 
Philadelphia as assistant vice-president. 
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Eric G. Johnson Joins 
Army As Major 


IN ADJUTANT GENERAL’S DEPT. 





Penn Mutual’s Agency Affairs for Dura- 
tion Under Three-Man Commit- 
tee Named by President 


Eric G. Johnson, vice-president, Penn 
Mutual, in charge of agency affairs, has 
been commissioned a major in the United 
States Army and was ordered to report 
for duty July 27. He is attached to the 
Officer Procurement Branch of the Ad- 
jutant General’s Department. 

Mr. Johnson has been granted a leave 
of absence by the company. For the 
duration of the war the agency. affairs 
of the company are to be directed by 
a three-man committee composed of 
Superintendent of Agencies, William J. 
Nenner; Second Vice-President, E. Paul 
Huttinger and Second Vice-President 
Wallis Boileau, Jr., chairman. 


President Stevenson’s Telegram 


President John A. Stevenson has sent 
a telegram to the company’s general 
agents, which says in part, “As most 
of us had anticipated, but much sooner 
than we expected, Vice-President Eric 
Jolinson has been called to the service 


of the U. S. Army. On Monday next 
he will report as major in the Officer 
Procurement Branch of the Adjutant 


General’s Department. Eventually, he 
will be stationed, we hope, somewhere 
in Pennsylvania where it will be pos- 
sible for him to be in contact with us 
from time to time. His new assignment 
is of great importance to the war effort, 
and | know you will all share my feel- 


ing that he will do a superlative job 
for our country. Greatly as I regret 
seeing him leave our official circle for 


the duration of the war, I am proud for 
him and for the Penn Mutual. We 
shall of course look forward to Eric's 
return to his work as head of the agency 
department.” 

Vice-President Johnson, in announcing 
to the Penn Mutual field force his entry 
into the service, stated that “war creates 
situations of this kind and each of us 
must stand ready to serve when asked to 
do so. Of course, wars are not fought 
on only one front—and civil life must go 
on. QOur business, life insurance, is the 
basis of American family security and 








ERIC G. JOHNSON 

is vital to the stability and morale of our 
people. From this point of view, life 
underwriting is an activity essential to 
our nation at war. Therefore, those who 
can continue to make a major contribu- 


tion through life insurance have a 
greater respons‘bility§ for accomplish- 
ment than ever before. 


“There are others for whom, as in my 
case, the call to the service means an 
interruption of life insurance activities. 
| had hoped to be able to do my share 
with you in life insurance for some time 
to come. However, when a request came 
to me from Washington—especially since 
I have no family considerations to weigh 
—there was no alternative but to reply 
in the affirmative and thus try to do my 
part in whatever place ordered. 


“Rest assured that I look forward to 
the time when the world will again be 
at peace so we can resume our job 


together of helping to build a more se- 
cure nation—a nation where the families 
of our people have far more adequate 
protection than they have now. In the 
meantime, | am sure you folks of the 
Penn Mutual will continue to shoulder 
your share of that responsibility. In so 
doing, you are rendering significant serv- 
ice of incalculable value to our country.” 


Great-West Life Appointments 


























W. R. FORD 

The Great-West Life has 
opened its first branch in Indiana and a 
new office in Missouri. The Indiana 
office at South Bend is to be managed 
by W. R. Ford. The Missouri branch 
‘s at St. Louis under the management 
of W. Stanley Stuart. 

Mr. Ford has been a top producer 
since he joined the company in 1937, has 


recently 


W. STANLEY STUART 


attained cont'nuous membership in the 
Honor Production Club and was ap- 
pointed district manager, Northwestern 
Indiana in 1940. Mr. Stuart has been 
in life insurance since 1935, his personal 


production for the past three years 
totaling $500,000. He has also had wide 
experience in organization and super- 


vision. 


RAINBOWS 
END 


There’s treasure at either 
end of the rainbow for 
the family protected un- 
der our Double Duty 
Dollar Plan. 


It was a bright, sunny, spring 
morning in May when a 33-year- 
cld plumber in a small Nebraska 
town journeyed out in the country 
a few miles to help a farmer dis- 
mantle an old, wooden windmill 
tower. He was high up in the 
tower, wrecking bar in hand. With- 
out warning, rotted timbers gave 
way, plunging him to the ground 
and to instant death. 

In a drawer of his desk at home 
was a $3,000 Bankers Life Family 
Protection Policy with 20-Year 
Benefit and Double Indemnity Pro- 
vision. 

The policy was issued October 
23, 1939, and the policyholder had 
paid three annual premiums — a 
total of $315.09. 


To the heartbroken young widow 
has come a measure of solace in the 
unfolding to her of the marvel of 
modern life insurance: 

She has received a check for 
$331.78 to help defray the 
funeral expenses. 

For the next 17 years on the 
same day each month she will 
receive a check from the Bank- 
ers Life Company for $48.38 
with the Double Indemnity 
Clause in action. 

At the end of 17 years, she 
will receive a check for 

$3,009.68. 

Once each year she will re- 
ceive an additional check rep- 
the excess interest 
earned on the balance of the 
policy proceeds remaining with 
the Company. 

Total 
widow will be in excess 
$13,452.88. 


resenting 


payments to 


We quote from her letter to the 


Company: 


“The shock of my husband's 
accidental death was almost 
more than we could bear, but 
thanks to his life insurance our 
minds are at least free from 
financial worry. The Bankers 
Life checks will enable me to 
spend my time with my two 
small daughters.” 


Bankers 
the Double Duty Dollar f Company 


MOINES 
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HEARD On The WAY | 





When The Scots magazine of Edin- 
burgh heard about the death of T. B 
Macaulay, former president of Sun Life, 
it printed following paragraphs about 
his philanthropies in Scotland and 
Island of Lewis. 

“Lewis has lost a generous benefactor 
by the death of Dr. T. B. Macaulay, 
formerly president of the Sun Life As- 
surance Company of Canada. He was 
Canadian-born, but was descended from 
the Macaulays of Uig. His benefactions 
to Scotland, estimated at fully £100,000, 
were distributed in the island home ot 
his ancestors, Aberdeen, Fraserburgh, the 
early home of his father, and Edinburgh 
University. He gave an endowment of 
£12,000 to Lewis Public Library, besides 
contributing a sum of £700 for the pur- 
chase of books, and £400 for the fire- 
proofing of the library. He not only 
erected a new wing to the Lewis Hos- 
pital, but also endowed the institution to 
the extent of £17,000. He also created 
the Macaulay Educational Trust for 
Lewis with a capital of £5,000. Perhaps 
the most significant gift of all was the 
provision of the Macaulay Experimental 
Farm which has converted a_ typical 
stretch of Lewis bog into a dairy-farm 
supplying milk to Stornoway. 

“At Aberdeen, he founded the Macau- 
lay Institute for Soil Research, the 
knowledge from which is being success- 
fully applied in the experimental peat 
reclamation areas in the Island of Lewis 


and at Carnwath, in Lanarkshire. To 
Fraserburgh, he made the gift of a 
memorial hall and founded a Widows 


Fund and an Educational Trust. In 1930 
he gave £30,000 to the Animal Breeding 
Research Department of Edinburgh 
University.” 

Uncle Francis. 


Captain G. E. Eubank Navy 


Coordinator in Bond Sales 
Secretary of the Navy Frank Knox 
has notified chiefs, bureaus and offices 
of the Navy Department, U.S.M.C. 
headquarters and Commandant of the 
War Savings Bonds that Captain Gerald 
A. Eubank has been named coordinator 
for the Navy in the War Savings Bonds 
and Stamps campaign, and in addition 
has been designated as Secretary Knox’s 
alternate to serve on the Interdepart- 
mental committee. The Payroll Savings 
Plan adopted by the Interdepartmental 
Committee is patterned after the plan 
now producing gratifying results in all 
Navy shore stations. 

Secretary Knox directs that the gen- 
eral plan of the Interdepartmental Com- 
mittee be put in operation in the Navy 
Department, with the exception that the 


minimum semi-monthly deduction shall 
be $6.25 in accordance with existing 
regulations for Navy shore stations. 


This plan enables each civilian employe 


10% his 


to allocate at least of pay 
for the purchase of War Savings Bonds 
Mr. Eubank, general agent of the 


Prudential of Newark at 40 Wall Street, 
New York, entered active service in the 
Navy a number of months ago. He had 
been a naval reserve officer for years. 





PAN-AMERICAN LIFE GAINS 


The financial statement of the Pan- 


American Life of New Orleans shows 
marked increases for the six month 
period ending June 30. Life insurance 


written during the first half of the year 
is $11,829,854. The company’s total of 

ur force is $184,768,810; an in- 
month period of $3,- 
of the highest in- 
similar 


Insurance 1n 
rea ror tiie 
937,038, which is one 
creases experienced during a 
period since 1930. 
HOST TO GEORGE F. B. SMITH 

Vice-President George KF. B. Smith, 
Connecticut Mutual, visited the John A. 
Ramsay agency, Newark, this week. He 
was a luncheon guest of the agency at 
the Downtown Club. 
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Channing Davis Made 


9 
Ass’t. To Youngman 
RECENTLY WITH BERKSHIRE 
To Aid Arthur V. Youngman Agency, 
Mutual Benefit, in Full-time and 

Brokerage Development 
Channing Davis, former assistant to 
R. A. Van Alst, general agent, Berk- 
shire Life, 110 East Forty-second Street, 


New York City, has been appointed 
assistant to General Agent Arthur V. 
Youngman, Mutual Benefit. Mr. Davis 


will help organize the agency’s work in 
both the brokerage and full-time de- 
partments. 

Starting in banking in 1929, Mr. Davis 
first entered life insurance as a personal 


producer with the Van Alst agency, 
where he became a supervisor. Later 
he went with the Canada Life and in 


1937 became New York City manager 
at the age of 28. Last December he 
returned to the Berkshire Life as assist- 


ant to the general agent, which posi- 
tion he leaves to go with Mr. Young- 
man. He has been most successful in 


development of programming sales pro 
cedures as well as in promotion of per 
sonal production. 


Montgomery Made Manager 
In Jackson for Prudential 


Prudential has announced that Lewis 
F. Montgomery, who has been on the 
home office staff since the first of the 
year, has returned to Jackson, Miss., to 
manage that Ordinary Mr. 
Montgomery came with the company in 
1932 as a special agent, was advanced to 
assistant manager three years later, and 
actively aided in development of the 
Jacksonville Ordinary agency’s — terri- 
tory in central Florida, Jacksonville and 
south Georgia. He is a graduate of 
Mississippi College and was attached to 
the United States Army of Occupation 
in Germany for two and one-half years 


following World War I. He 


agency. 


succeeds 


the late Samuel F. Gammom. 
CANCELS CONVENTION 
The El Capitan Leading . Producers 


Club, California-Western States Life has 
cancelled scheduled for 
\ugust and instead will give its qual fied 
members and member-wives 


its convention 


associate 


War Bonds. New officers of the club 
are president, Grant Taggart; first vice- 
president, Alfred E. Gaumer:; second 
vice-president, Fred W. Braubach, Jr.; 
third vice-president, Carl W. Madsen 


COAST CASHIERS ELECT 
Los Angeles Life Agency Cashiers 
have elected J. L. Melbourn, Reliance 
Life, as president; M. M. Shannon, John 
Hancock, vice-president; Harold Melone, 
Lincoln National, secretary; C. M. 
Cooper, Guarantee Mutual, treasurer. 


UNDERWRITER 





C. DeWitt Gilbert Retires 


GILBERT 


C. De WITT 

C. De Witt Gilbert has retired as 
superintendent of the actuary’s depart- 
ment, Mutual Life, under company’s pen- 
sion plan following forty-nine years at 
company’s home office. He was 16 when 
he joined the Mutual in the actuarial 
department. From clerk he was promoted 
successively to assistant sect’on head, 
section head, assistant chief clerk and 
chiet clerk of the actuary’s department. 
He became superintendent in 1935. 

Mr. Gilbert is a veteran of the Span- 
ish-American war. He is president of 
the Hackensack, N. J., Mutual Savings 
and Loan Association, and also is finan- 
cial secretary the Junior Order 
United Mechanics, Hackensack. 


of 


Northwestern Nat'l. Float 
Judged “Most Novel” 


The Northwestern National float. en- 
tered in the Minneapolis third annual 
\quatennial parade, July 18, was judged 
The 


the “most novel” in the parade. 
float featured a chorus and two drum 
majorettes from the company’s home 


office staff, who introduced a new pa- 
triotic , “We're All Americans,” 
written by a Minneapolis composer, In 
recognition of the entry’s originality, 
the Northwestern National was pre- 
sented with an inscribed plaque. 


song, 


COAST ASS’N WORK PRAISED 

Los Angeles Association of Life Un- 
derwriters was accorded special recog- 
nition for performance in the War Bond 
campaign recently when United States 
Treasury Department cfficials made 
awards to those firms with a minimum 
of 90% enrollment in payroll allotment. 





INVESTMENT PURCHASES OF LIFE INSURANCE COMPANIES 


FIRST 6 MONTHS OF 1942 
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ACCIDENT INSURANCE | 
IN ITS 
ASCENDENCY 








Ua) 
SPECIAL INDEMNITY 








Write for this booklet 
The PREFERRED ACCIDENT 
Insurance Company of New York 
ACCIDENT & HEALTH DEPT. 
John T. Haviland, Manager 
80 Maiden Lane New York, N. Y. 


EDWIN B. ACKERMAN 











President 
Makes Leaders Club 
(Continued from Page 3) 


JOHNS. WHITE 


phone Co. at St. Louis. His duties there 
were office and outside selling and he 
had one year’s experience with the di- 
rectory sales force throughout Missour. 

Three and a half years later he was 
made president and manager of a whole- 
sale and retail cleaning plant in St 
Louis, and after a year went into the 
retail cleaning business 
South St. Louis. , 

In 1938 he went to Caruthersville in 
his home county, first ran a gasoline sta- 
tion, and then went into life insurance. 

He 1s vice-president for southeast Mis- 
souri of the Junior Chamber of Com- 
merce, president of the local Iiwanis 
Club and has been entered in the field 
for lieutenant-governor of his division 
of Kiwanis for the coming year. 
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Philadelphia Men in 
Program for Post-War 


HAVE A TEN POINT PLATFORM 





Five Presidents of Insurance Companies 
Among Those Behind City’s 
Far-reaching Plans 





Several prominent insurance men of 
Philadelphia are identified with a pro- 
cram for furthering the war effort and 
solving post-war problems which is 
sponsored by the Chamber of Commerce 
and Board of Trade of that city. Among 
these men are John A. Stevenson, presi- 
dent Penn Mutual; John A. Diemand, 
president Insurance Co. of North Amer- 
ica, Who is chairman of the major firms 
division; M. Albert Linton, president 
Provident Mutual; Walter LeMar Tal- 
bot, president Fidelity Mutual; and W. 
Fulton Kurtz, president Pennsylvania 
Co. for Insurance On Lives and Grant- 
ing Annuities. 

The suggested plan is a ten-point plat- 
form based upon recommendations of 
more than 1,000 business, civic and labor 
leaders, expressed at thirty-one war and 
post-war conferences held during recent 
weeks. It provides for: 

1. Immediate re-establishment of the 
“Panel System” for handling labor prob- 
lems, based upon the successful system 
employed from 1933 to 1935 and widely 
copied by other cities, whereby harmon- 
ious relationships may be maintained 
between employer and employe so that 
productive capacity may be utilized to 
the limit. 

2. Expansion of the present program 
of public health, safety and fire preven- 
tion, to maintain civilian health and 
morale and conserve manpower for the 
Nation’s needs. 

3. A drive to keep municipal finances 
in such shape, without impairing munici- 
pal services, that with the retirement of 
bond issues and accumulation of a sur- 
plus, the city will be able, at the con- 
clusion of the war, to launch upon a 
comprehensive Improvement Plan. 

4, Rehabilitation of the city’s water 
and sewerage systems and any other 
municipal services needed to continue 
Philadelphia’s war effort. 

5. A study of the 
business so that the 
dislocation of normal 
ness will not take a 
business structure. 

6. Interest business and financial lead- 
ers in the possibility of providing Phila- 
delphia with adequate ship service when 
normal trade routes once again are in 
use, 

7 Develop now a plan for the re-con- 
version of industry to peace-time pro- 
duction, so that Philadelphia will be kept 
on a competitive basis with other great 
industrial centers. 

An active cuitivation of foreign 
markets, especially with Latin-American 
countries, with a view to building good- 
will, sai 

9. Creation of a Civic Council, which 
will bring into working agreement all 
business, trade, civic and neighborhood 
associations which will provide city-wide 
support for programs on city-planning, 
slum clearance, public improvements, and 
all other vital municipal problems. 

10. Maintenance of payrolls, which 
Provide the purchasing power of the 

community, and expansion of services 
to the retail and wholesale trade. 


problems of small 
war pressure and 
industry and busi- 
heavy toll of the 





PAYS GROUP CLAIMS QUICKLY 


Within thirty-six hours of receipt of 
news of the explosion at the Iowa 
Ordnance plant near Burlington, Ia., the 
Equitable Society mailed checks payable 
to the beneficiaries under a Group con- 
tract covering all employes for $2,000 
on the non-contributory plan. Under 
the contract which became effective in 
January other Group coverages were 
available on a contributory basis. Under 
the Group life plan $500 of each $2,000 
IS payable upon proof of death and the 
Temainder in monthly instalments. 


War Challenge to Future 
Of America Says Fischer 


The future of America and freedom 
and democracy in the entire world rests 
on the outcome of the present struggle, 
said Chester O. Fischer, vice-president 
Massachusetts Mutual Life, in address- 
ing the Denver Chamber of Commerce 
Wednesday. “If freedom is to live we 
must do three things,” said Mr. Fischer, 
“We must win the war; assume our full 
responsibility in helping establish a new 
world order; and while we are doing 
these things we must preserve safe and 


secure our own fundamental institu- 
tions. 
“We can continue to exist as free 


men only by meeting, with self-dominion 
and the fruits of all that it implies, the 
challenge of a ruthless, brutal, yet ter- 
ribly powerful group of gangsters driven 
on by the command of the dictator. In 
our hands rests the determination of the 
future of America and of the world. It 
is a great task. The enemy has taken 
the strategic advantage of a treacherous 
first blow, and has spent years in prepa- 
ration for his attempt to rule the world. 
He is strong, shrewd, and ruthlessly 
unprincipled. Nevertheless we can and 
will meet his challenge successfully. We 
have the power to meet his challenge 
successfully. We have vast material re- 
sources; we have great human and moral 
resources; and right as well as might is 
on our side.” 





OHIO STATE LIFE GAINS 





First Half Total in New Volume 10% 
Ahead of Same Period 1941; Insur- 
ance In-Force, $113,493,698 
Claris Adams, president, Ohio State 
Life, reported at the semi-annual meet- 
ing of the company’s board of directors 
last week that the company has made 
the largest gains in the first half of this 
year in the history of the company for 
any similar period. New paid-for pro- 
duction was 10% ahead of the same 
period 1941; July business was about 

identical with that of July last year. 
Insurance in-force stands at $113,493,- 
698. Admitted assets are $25,299,673 and 
capital and surplus and voluntary con- 
tingency reserves total $2,578,846. 





COAST CLU ELECTIONS 
Edwin T. Golden, New York Life has 
been elected president San Francisco 
CLU. Vice-president is Sherwood Jones, 
Metropolitan; secretary, Stella Gibbs, 
California-Western States; treasurer, 
Eda F. Hudson, Northwestern Mutual. 


52 Are Graduated From 
Investment Seminar 


IN BLOOMINGTON, _IND. 


HELD 





President McAndless of ALC Opens 
Panel and Leads Quiz Session; 
44 Companies Represented 





Fifty-two men from forty-four life in- 
surance companies domiciled in twenty- 
three states and the District of Co- 
lumbia successfully completed the course 
of study for the 1942 Life Officers In- 
vestment Seminar conducted by the 
Financial Section of the American Life 
Convention in cooperation with the 
School of Business, Indiana University, 
Bloomington, Ind., July 13-24. Certifi- 
cates to the men who participated in 
the 1942 Seminar were presented by 
A. J. McAndless, president, Lincoln Na- 
tional Life and president, American Life 
Convention. The graduation exercises 
took place July 23 in the Student Union 
Building of Indiana University and were 
preceded by a dinner attended by the 
ranking officers of most of the Indiana 
life insurance companies. A guest of 
honor was Insurance Commissioner 
Frank J. Viehmann, Indiana. 


Praise for McAndless 


In introducing Mr. McAndless at the 
opening of the panel session, Colonel 
C. B. Robbins, manager of ALC, said 
that life insurance was indeed fortunate 
that the chief executive of the Lincoln 
National Life happened to be the presi- 
dent of the American Life Convention 
this year. He then told how Mr. Mc- 
Andless had worked out the formula to 
be applied to life insurance companies 
in the new income tax bill now before 
Congress. He said that not only was 
the McAndless Plan fair to all life 
insurance companies, regardless of size, 
but it had also proven acceptable to the 
Treasury Department. 

Grant Torrance, treasurer, Business 
Men’s Assurance, and chairman of the 
Financial Section, was the toastmaster at 
the dinner. Seated at the head table in 
addition to President McAndless were 
Lee N. Parker, president, American Serv- 
ice Bureau, Chicago; Mildred M. Ham- 
mond, assistant secretary, ALC, and reg- 
istrar of the Seminar; H. C. Sau- 
vain, Professor of Finance, Indiana Uni- 
versity, and Director of the Seminar; 
Col. Robbins, and David F. Barrett, di- 
rector of publicity, American Life Con- 
vention. 

The singing of the student body was 
led by Professor William Ross of the 


music faculty of the university. Special 
songs were prepared by Charles F. Net- 
tleship, Jr., secretary, Colonial Life. 

Following the dinner those present ad- 
journed to an assembly hall on the first 
floor of the Student Union Building 
where President McAndless led a “Life 
Insurance Information Please” program 
participated in by M. Albert Linton, 
president, Provident Mutual Life, one 
of the students of the Seminar; Claude 
L. Benner, vice-president and chairman 
of the finance committee, Continental 
American Life, and Marcus Nadler, Pro- 
fessor of Finance and Research Direc- 
tor of the Institute of International 
Finance, New York University, New 
York, N. Y 

The questions discussed in this most 
interesting panel of nationally recognized 
economic experts were: (1) Should there 
be a limited income tax exemption for 
life insurance premiums paid? (2) In- 
vestment problems that have arisen from 
the war and others which may arise as 
the war progresses, and (3) what will 
be the effect of inflation on life insur- 
ance sales and investments? 

Willard N. Boyden, vice-president 
Continental Casualty, was elected to 
executive committee of Board of Regents 
for the Seminar. 


ARCHIBALD CAMPBELL, 90, DIES 








Canada Life Supervisor Was Dean of 
Life Men in Western Canada; a 
Pioneer in Vancouver 
Archibald McTavish Campbell, one of 
the oldest members of the Canada Life 
and more recently supervisor from Man- 
itoba to the West Coast, died recently 
in Winnipeg at the age of 90. Mr. 
Campbell came with the company in 1881 
and was made general agent at Winnipeg 

after he moved there in 1887. 

Recognized as dean of life insurance 
men in western Canada, he was a di- 
rector, Royal Bank, National Trust Co., 
and the Royal Trust Co. as well as being 
active on the boards of other organiza- 
tions. He was also a director of the 
Winnipeg General Hospital and a busi- 
ness representative of the Winnipeg 
Foundation Board. 

Mr. Campbell made his first trip to 
what is now Vancouver in 1884, and one 
of his most exciting experiences took 
place two years later when he made a 
trip from Edmonton to Battleford in a 
specially built skiff. Arriving in Battle- 
ford, Mr. Campbell proceeded to Prince 
Albert by river packet and continued his 
journey into the Qu’Appelle Valley “by 
stage coach. 











“ Keep 


‘Em Working” 


* 


Life Insurance Backs 


American Industry. 
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GIRARD LIFE 
INSURANCE COMPANY OF PHILADELPHIA 


OPPOSITE INDEPENDENCE HALL 
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New England Mutua 
Veterans Get Awards 


RECEIVE RETIREMENT CHECKS 
Thirty-three Get Past Service Awards 
Under Company Plan; Still 
May Write Business 


der the New England Mutual’s new 
compensation and retirement plan of 
Iuly 1, were presented this week by 


President George Willard Smith to Bos- 
ton qualifying agents. Thirty-three sen- 
or members of the company’s field force 
now receive these Past Service Awards 
established for.those already age 65 who 
thus could not accumulate a substantial 


income under a newly established con- 
tributory retirement plan. Their names 
are: Michael Curran, Boston-Summers 
agency; Major Leon F. Foss, Arthur F. 


Healey, William S. Johnson, Edmund H. 
Tougas, Napoleon E. Tougas, Fred W. 
Woodcock, Boston-Curtis; Fred D. 
Hastings, Richard L. Sturdevant, Hart- 
ford; Thomas H. Hodgkinson, Charles 
1. Nickerson, John H. Marriott of New 


York, Allen & Schmidt; A. Eugene 
Blair, Lester M. Phoebus, Sr., Balti- 
more; D. Fulton Harris, Washington, 
D. 4 Charles S. Bixby, Roe A. Daw- 
son, Louisville; George L. Cannady, 


Raleigh, N. C.; Martin J. Abnev, Atlan- 
ta; Milner SS. Shivers, Eatonton, 
Georgia; Charles G. Christian, New 
Orleans; Alphonse J. Gosselin, Roches- 


ter; Walter Ayres, David J. Garson, 
Charles H. Hardy, Oscar F. Salberg, 
Cleveland; Thomas W. Pomeroy, Pitts- 


burgh; Augusta Selig, Indianapolis; 
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George Willard Smith, president of New England Mutual, presenting Past 
Service Awards to five senior members of the company’s Albert W. Curtis agency, 


Boston. 


Left to right: Napoleon E. Tougas, Fred W. Woodcock, Edmund H. 


Tougas, Mr. Curtis, William S$. Johnson, Major Leon F. Foss, Mr. Smith. 


Frank B. Parker, Topeka; Hibbert W. 
Noble, Lincoln; John G.  Rothermel, 
Minneapolis; and Arthur A. Macaulay, 
Walter F. Kilbourne, Detroit. 

Several of these men have been asso- 
ciated with New England Mutual for 
more than forty years, average length 
of service being more than twenty-nine 
years 

Qualifications for Award 

The qualification rules for Past Serv- 
Awards are that all full-time agents, 
65 or older on July 1, 1942, or who later 
become 65, are eligible to receive this 
award, provided they have at least $500,- 


ice 


000 of life insurance in force. Income 
payments will be based upon a liberal 
formula for each $100,000 of insurance 
in force (which is premium paying or 
is fully paid-up) and which is beyond its 
eleventh policy year—presumably — be- 
yond the period when commissions are 
continuing. Receipt of a Past Service 
Award does not prevent the agent from 
writing new business, nor does it affect 
his receiving full first commissions on 
all such business. At the same time, 
the agent who has not retired, may also 
qualify for additional payments under the 
New England Mutual Agent’s Retire- 
ment Plan. 











PARRIS, GOLDSTEIN LEAD 





Hold Stellar Positions in Bankers Na- 
tional Life for First Half of 1942; 


Their Respective Careers 
When leading producers of the Bank- 


ers National Life of Montclair, N. J. 
met recently at Hotel Robert Treat, 
Newark, with home office officials the 


announcement was made by William J. 
Sieger, vice-president and _ superinten- 
dent of agencies, that George E. Parris 




















G. E. Parris 


A. Goldstein 


of Philadelphia was the leading pro- 
ducer of the company for the first six 
months of 1942 and that Abraham Gold- 
stein of Hartford was the leading gen- 


eral agent. Both were present to re- 
ceive his personal recognition of their 
good work. 

Mr. Parris came with Bankers Na- 


tional in February, 1940, and has con- 
sistently gained in paid-for production 
Since joining the organization. Over 
the past twelve years he has produced 
at least $500,000 a year. He is a member 
f the Life Underwriters Association of 
Philadelphia, and prominent in the South 


Jersey Yacht Club. Boating is his hobby. 

He i fully qualified member of the 
d Presidents Club. 

\braham Goldstein has represented 


Bankers National since April, 1930, and 
has led the company for 
seven out of the past nine years. Close 


nis agency 


behind him this year are the agencies 
of Irving Victoroff of Jersey City and 
of Harry J. Baker of Boston. Mr. 


Goldstein’s hobby is fishing. He is also 
terested in the Zionist movement. 


FRANK WHITBECK IN NEW POST 

Frank Whitbeck, formerly with the 
Mid-Continent Life at Oklahoma City, 
and vice-president of Southwest Asso- 
ciation of Industrial Editors, has joined 
the Union Life of Arkansas. He will 
be public relations director. 





HONOR W. J. BRISTOL, NEWARK 

William J. Bristol, Newark general 
agent, Midland Mutual Life, has been 
made a member of the company’s Lead- 


ers Club and Presidents Club for his 
personal production during the past 
year. 


MANCHESTER RE-ELECTS SHOUL 


Abraham Shoul, Union Central, has 
been re-elected president, Manchester 
Life Underwriters Association. Vice- 
presidents are J. G. D. LeBel, Metropoli- 
tan manager, and Francis B. Hill, Mu- 
tual Life of New York. Secretary is 
Kenneth W. Davis, Massachusetts Mu- 
tual general agent, and treasurer is Ber- 
nard H. Dunlevy, Mutual Trust Life. 


British Institute 


(Continued from Page 1) 

of having about 300 men medically ex- 
amined after they were discharged from 
the Army and at the point when they 
became engaged in civilian life. Apart 
from a few who were suffering from 
definite injuries he has never, either be- 
fore or since, seen such a series of good 
medical reports. 


Sees No Need for Changing 
Standard Table 


Mr. Penman did not think that any- 
thing that has happened so far or seems 
likely to happen necessitates or will 
necessitate a change in the standard 
table of mortality at present used for 
calculating premiums and for the pur- 
pose of making periodical valuations “and 
that as far as mortality is concerned we 
are almost certainly justified in regard- 
ing variations due to the cost of war 
as being of temporary character. Any 
additional cost due to war deaths has to 
be met out of what would otherwise be 
current surplus, but no case has arisen 
so far for using a heavier table of mor- 


tality either for valuations or for calcu- 
lating premiums.” 

Continuing, he said: 

“Tt is a dangerous thing to be dogmatic 
because, although I am optimistic as to 
the probable duration of the war, the 
end is not in sight and there may very 
well be heavy losses before conclusion is 
reached. Moreover, one must not rule 
out the possibility of an epidemic, which, 
as was shown by the influenza epidemic 
which followed the last war, may cause 
deaths far in excess of the number due 
to the war itself. Nevertheless, I remain 
of opinion that mortality variations due 
to the war are likely to be of a tempo- 
rary character and that, whatever causes 
may lead to the adoption at some time 
in the future of a new standard table of 
mortality for life insurance purposes, a 
new table is not likely to be adopted as 
a result of our war-time mortality. That 
does not exclude the possibility that, as 
a result of two major wars within thirty 
years, it may become the practice to in- 
clude a small additional loading to cover 
war risk when calculating premiums—to 
be earmarked and placed to reserve. 

War Risks and Life Insurance 

“Offices, generally, have included, in 
policies issued since the outbreak of 
war, a clause limiting liability, usually 
to the amount of the premiums paid, 
should death occur as the result of en- 
emy action. The expression generally 
used is ‘death due directly or indirectly 
to war (whether war has been declared 
or not). A few offices, however, give 
limited war cover as a matter of ordi- 
nary routine (sometimes, but not always, 
restricted to with-profits policies) usu- 
ally while the life insured is a civilian 
and remains within the geographical lim- 
its of Great Britain. In suitable cases, 
on payment of a suitable premium, the 
war clause is waived, either uncondition- 
ally or while the life insured remains a 
civilian and continues to reside in Great 
3ritain. Such cases, however, are not 
very numerous and comparatively little 
war cover, apart from the ‘limited’ cover 
given by certain offices just referred to, 
has been given under life policies issued 
since August, 1939. 

“On the other hand, in nearly all 
cases, war claims, arising under life poli- 
cies issued before September, 1939, have 
been and are being paid in full regard- 


Frank Sayers Group Mgr, 
Kquitable, Pittsburgh 


ALSO OVER WHEELING AGENCigs 








Mark Higgins to Supervise Group and 
Ordinary in Woods Office; Other 


Supervisors Continue 





Frank S. Sayers has been appointed 
to direct Group and staff insurance Sales 
in the Equitable Society’s Pittsburgh 
Lawrence C. Woods, Jr. 
Duff and_ the Wheeling 


agencies of 


William H. 


agencies of Thomas B. Sweeney and 
J. E. B. Sweeney. His duties will he 


that of divisional Group manager, 





Supervisors to Continue 


Mark B. Higgins, director, Group de- 
partment, in the former Edward <A. 
Woods Company, will devote his full 
time as supervisor in the Woods agency 
to Group and Ordinary business while 
John Pfeil, Ernest W. Travis and M. J, 
Donnelly will continue as supervisors in | 
that agency with headquarters at Pitts- 
burgh, Youngstown, Ohio and New 
Castle, Pa. respectively. Sarah B. § 
Smith and Lewis Milam will continue as | 
supervisors in the T. B. Sweeney agency, 


Mr. Sayers joined the Equitable So- 
ciety in 1925 after graduation from Penn 
State College and served in Pittsburgh 
four years as service supervisor. He 
was then transferred to New York and 
later went to Philadelphia to direct 
Group sales in the Middle Atlantic di- | 
vision as assistant divisional Group man- k 
ager. He returned to the home office | 
Group department as sales assistant. 





DEL. ASS’N CHOOSES HARVELL 


Delaware Life Underwriters Associa- | 
tion has elected Carl W. Harvell as 
president. Other officers are vice-presi- 
dents, H. G. Hanby and Henry Hazel; 
secretary - treasurer, H. W. Richmond, 
Jr. Among speakers at the annual meet- 
ing was Clifford H. Orr, Philadelphia. 








less of whether the policy does or does 

not contain a clause which, if applied, 

would relieve the office from liability, 
Selection 


“Tt must seem anomalous to the unin- 
itiated “that offices should be so liberal, 
where policies issued before the war are 
concerned, and so careful regarding more 
recently issued policies. The explanation 
is, of course, contained in the word ‘se- | 
lection.” So far as ‘war cover’ is con- | 
cerned there is little or no_ selection 
against the offices in peace time, but if 
full ‘war cover’ were given, without 
charge or for a nominal charge, under 
policies issued in war time, the selection 
against the offices would be enormous. 

“That is all very obvious but it leads 
to another point which I want to make, 
that, so far, gothing has transpired to 
indicate that the practice of issuing un- 
conditional policies in peace time is other 
than satisfactory. That is not said by 
way of even indirect criticism of those 
actuaries who have preferred, in peace 
time, to exclude ‘war cover’ from the | 
policies for which their offices are re- | 
sponsible. 

“IT think that in the post-war period, 
it will be quite reasonable to argue thal, , 
although having regard to what hap- 
pened in 1914 and again in 1939, it 1s 
unlikely that a war clause, imposed in 
time of peace, will be put into operation 
should war again occur; nevertheless tt 
may be wiser to have such a clause, as 
a safeguard, to be put into operation I! 
circumstances should make it necessary. | 
But I think it will also be reasonable | 
to argue in favor of unconditional poli | 
cies, and if I may say so, I think it 1s 
not very important which view be taken. 
It is important, however, that there 
should be no unfair criticism of either 
party by the party holding the alterna- 
tive view, and that each party should be 
careful, particularly in a time of emet- 
gency, not to take any action, calculated 
to be harmful to the other.” 


——a 
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p.C. Mackw 
From Pacific Mutual 


\fTER 34 YEARS OF SERVICE 





i] Engage in War Activities; Has 
ya President of H. & A. Confer- 


ence, Active in Many Groups 





_ ¢. MacEwen, vice-president of 
pacific Mutual Life of Los Angeles, who 





2 Re RR 


s completing thrity-four years of serv- 
ice with that company, is resigning to 
identity himself with war activities. 

During his long association with Paci- 
gc Mutual, Mr. MacEwen has won na- 





D. C. MacEWEN 
From a Photograph Taken a Few 
Years Ago 
tional distinction as president of the 
National Health and Accident Under- 


writers Conference, as a director of the 
Life Insurance Sales Research Bureau, 
and vice-president of the National Asso- 
ciation of Life Agency Officers. He 
has also been prominent in the affairs 
of both the National Association of Life 
Underwriters and the American College 
of Chartered Life Underwriters. Mr. 
MacEwen served as chairman of the 
Industrial Organization Committee of 
the Los Angeles Community Chest this 
past year; chairman, First Aid Com- 
mittee, Red Cross, Los Angeles area; 
and directed the fund-raising campaign 
for the Visiting Nurses Association. 
Native of Canada, Mr. MacEwen came 
to Los Angeles in his youth and has 
heen continuously associated with Pacific 
Mutual throughout his business career. 
While his war activities may require 
an extended absence from California, 
Mr. MacEwen will maintain his family 
home in Los Angeles. 


QUIGLEY HEADS SEATTLE CLU 
Seattle CLU’s have elected as presi- 
dent A. J. Quigley, associate general 
agent, Connecticut Mutual, succeeding 
W. M. Livengood, Penn Mutual. 





SPRINGFIELD NAMES KEIL 
Kenneth L. Keil, Penn Mutual district 
manager, has been elected president, 
Springfield Life Underwriters Associa- 
tion, He succeeds Herman A. Haupt- 
fleisch, 


HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 
Kansas City 








Omaha 











Consulting Actuaries 
Woodward, Ryan, 
Sharp & Davis 


41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 
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Annual Outing on L. I. 


The Raymond F. Bierbaum agency, 
Mutual Benefit, 233 Broadway, New 
York City, held its first annual outing 
July 24 at Great South Bay, Long Island. 

3efore leaving the dock in the two 
boats chartered for the occasion the 
home office guests, H. G. Kenagy, 
superintendent of agencies, and B. C. 
Thurman, assistant superintendent of 
agencies, were appointed captains, one 
for each boat, and they chose their ship- 
mates by picking names from a hat, 
thus dividing the number of associates 
equally between the two boats. 

Prizes of war savings stamps were 
awarded to Mr. Thurman for the first 
fish caught, to James F. Free for the 
largest number, to G. Gilson Terriberry 
for the longest, and to Harry Schoen 
for the least number. The total catch 
for the day was 124 weak fish. The day 
was rounded out by a dinner at the 
Cortland House, at Bay Shore, Long 
Island. 

Prior to taking over the former home 
office agency of the Mutual Benefit, Mr. 
Bierbaum was general agent for the 
company in Brooklyn. During the first 
six months of 1942 the business of his 
present agency has increased 40% over 
that of the same period last year. 
HARTFORD CLU NAMES DUNCAN 

New president, Hartford chapter CLU, 
is John H. Duncan, Travelers. William 
L. Camp, Connecticut Mutual, Hartford, 
is vice-president and C. Theodore Trolin, 
Connecticut Mutual, New Haven, was 
elected secretary-treasurer. 


Sessions in 18 Years 
Sold $900,000 Juvenile 


In the past eighteen years Charles 
M. Sessions, New York Life, Daven- 
port, Ia., has placed more than $900,000 
insurance on lives of children up to 
fifteen years old. He gives new agents 
or Ordinary insurance these suggestions 
relative to selling juvenile insurance: 

“Don’t try to sell insurance for chil- 
dren in every family you meet. In a 
great many families, any additional 
money that can be put aside should 
be used to insure the breadwinner. 

“Only solicit families who are finan- 
cially qualified. Sell children’s insurance 
to well-to-do parents. 

“When calling on a father, only the 
insurance on his child is discussed. Never 
try to sell the father protection for him- 
self and then bring up the matter of 
insurance for his children, as an after 
thought.” 


OKLAHOMA CITY CLU ELECTS 
Leon C. Willits has been elected presi- 
dent of the Oklahoma City Chapter, 
CLU. He succeeds J. Hawley Wilson. 
C. Edgar Van Cleef was named vice- 
president and Wilbur Vandergrift secre- 
tary-treasurer. Speaker at the meeting 
was John P. Williams, advisor for the 
American College of Life Underwriters. 


CASTIL AGENCY FAR AHEAD 


The Walter G. Castil agency, Con- 
necticut Mutual in Los Angeles, has 
paid for insurance in the first seven 


months 1942 equal to the entire twelve- 
month volume of 1941. 











Our strength is established in ways of peace, 


Yet we serve our nation well in a world at war. 


The Mutual Benefit 


LIFE INSURANCE 


Organized 1845 + Newark, N. J. 


MPANY 
SRS COMPANY 





Berkshire Insurance 
In-Force Gains $3,743,997 


LAPSES, SURRENDERS DOWN 
Assets Now Total $70,668,959; Real 
Estate Net Profit Greater Than 
1941; Net Income Up 





New premium income on regular life 
business of the Berkshire Life for the 
first six months, excluding Single Pre- 
mium business, exceeded last year’s for 
the same period, with a slight loss in 
new life business, according to report of 
President Fred H. Rhodes to the July 
20 meeting of the directors. Insurance 
in-force showed a gain of $3,743,997, 
while lapses were down 24% and _ sur- 
renders 12%. 

Assets increased by $1,680,558 
total of $70,668,959. Items in assets 
according to percentage are cash 34%; 


for a 


bonds, 42%; stocks, 8%; mortgages, 
27%; policy loans, 11%; real estate, 
home office, .9%; real estate sold under 


land contract, 1.1%; premiums deferred 


and in course of collection and mis- 
cellaneous, 2.4%; all others, 11%. 
Income for six months was $5,/51,- 


619 representing an increase over last 
year, and disbursements to policyholders 
were $65,890 more than in 1941 for 
six months. Receipts exceeded total 
disbursements by $1,742,363. Mr. Rhodes 
reported a net profit on sale of real 
estate of $65,149 as against $15,606 a 
year ago. Net income on real estate 
for the first half was ahead of the sain 
period 1941. 


Want Reed Re-elected 





TOM REED 


Because of his endorsement by many 
associations Tom Reed of Oklahoma City 
has agreed to have his name considered 
for re-election as a trustee of National 
Association of Life Underwriters \t 
present time he is secretary of his local 
association. He is in demand 
speaker before life underwriters’ asso- 
ciations and has addressed state associa- 
tions in Illinois, Nebraska, Kansas, Ten- 
nessee, Arkansas, Louisiana, Texas and 
Oklahoma during the past ten months. 


as a 








Mr. Reed is general agent of Great 
Southern Life at Oklahoma City. 

Harry Gibson, age! 
Franklin Life, has c years 


of service 


WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 
90 John Street, New York 


Telephone BArclay 7-3428 
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CIVILIAN WAR INJURY POLICY year, over the production of the first 
\n interesting experiment in war risk month since Pearl Harbor. 

accident coverage by private A. & H. One of the most interesting stories 


and life companies will begin = on 
\ugust 10 when close to. sixty car- 
riers will put on the market a new 


policy for civilians which is designed to 
give them the same type of protection 
against death or injury that is afforded 
the public against loss of property by 
the War Damage Corporation. 

For months a special committee of 
the Health & Accident Underwriters 
Conference, sponsors of the policy, has 
worked to perfect the coverage, keeping 
constantly in mind that its biggest 
chance for would be if the 


companies subscribing to it would join 


success 


together in a pool arrangement so as to 
spread the risk. Such an arrangement is 
not new to the insurance business and 
worked out satisfactory in other 
lines. The fact that more than fifty 
companies have already signed up for the 
civilian war injury pool—machinery for 


has 


which is now set up—is indicative of 
their confidence in the committee’s judg- 
ment in offering a wartime policy. 

Harold R. Gordon, executive secre- 
tary of the H. & A. Conference, pre- 
dicted this week a widespread public 
acceptance of this policy, pointing out 
that its exceptions are few; its insuring 
clause substantially the same as that in 
the war damage policy, and that it can 
be sold to any civilian person in the 
United States regardless of age, sex, 
occupation or race, but with only one 
being issued to any one 
individual. Premium of $5 a year is pay- 
able in advance and the policy is not 
cancellable during the for 
the premium has been paid. 


such policy 


year which 


* * * 


1943 SHIPBUILDING GOAL 

Many interesting facts about the na- 
tion’s creation of a two-ocean fleet are 
a special edition of the 
Journal of Commerce. It presents an 
encouraging picture of expanding ship- 
yard facilities and revolution of ship- 
building technique. Rear Admiral How- 
rd } vice-chairman -U. S. 


included in 


| Vise ker 
Maritime Commission, is quoted as say- 
ing that the nation’s yards will be able 
to produce 30,000,000 tons of shipping 
next year, with this proviso—that they 
the Meanwhile, the 
are with 


have materials. 
strides 
the material that is available. Shipping 
production jumped 450% in June, this 


yards making great 


in the Journal of Commerce issue is 
about the Liberty ships, the backbone 
of the fleet of 2,300 ships, which is ex- 
pected will be delivered before the end 
of 1943. Nine companies were awarded 
contracts in 1941 to set up 
shipyards for the making of Liberty 
Each Liberty ship requires 3,425 
tons of steel. There are 2,725 tons of 
plates, and 700 tons of shapes. Tankers 
and the larger C-type vessels use more 
steel, approximately 600 to 1,600 addi- 
tional tons per ship depending upon the 
type. 

To complete the construction program 
for the 2,300 ships, approximately 8,- 
000,000 tons of steel will be used, it is 
estimated. Of this total, 6,500,000 tons 
will be in plates and 1,500,000 in shapes. 

Lack of steel is temporarily slowing 
up the Liberty ships program and con- 
been given to 


emergency 


ships. 


siderable publicity has 
cancelation of a contract with the Hig- 
gins yards in New Orleans, but difficul- 
ties will be ironed out throughout the 
country in the growing crescendo of 
“The Will to Win Victory.” 

The main objection to the Liberty 
ship is that it is slow and not particu- 
larly efficient. Merits of the ship, as 
given by the Journal of Commerce, are 
that its power plant, triple expansion 
reciprocating steam engines, can be pro- 
cured in quantity, while the high speed 
turbine and diesel engines cannot. The 
vessel has a large capacity 10,500 dead- 
weight tons and has a fair speed—about 
11 knots. 

x * * 

Linwood Butterworth, New England 
Mutual general agent at Atlanta, has 
been named to the man-power commit- 
tee of the Atlanta Sales Executive Club 
formed to find employment for salesmen 
displaced by war conditions. 

* * * 

Fred U. Sisson of the actuarial de- 
partment of the Security Mutual Life, 
a graduate of Exeter Academy and Col- 
gate, is now an ensign in the Naval 
Reserve and is taking a course in New 
York City at the end of which he will 
be assigned to teach navigation. 

x * 

E. Lloyd Mallon, assistant director of 
agencies, Massachusetts Mutual, has 
been appointed first lieutenant, United 
States Army. He is now at Aberdeen, 
Maryland with the Ordnance Division. 
His work during his absence will be 
taken over by Kenneth W. Perry, agency 
assistant. 


a New York 


Augusto Echavarri (left) ‘and 
Carlos Ball 


Augusto Echavarri, agent of the Fire- 
men’s of Newark in Cuba, and Carlos 
Ball, agent of that company in Puerto 
Rico, recently met in Havana and went 
on a fishing trip. A photograph of 
them and the two marlins they caught 
is shown above. 

a a 

Miss Alice M. Foy of Chicago, who 
is assistant secretary-treasurer of the 
National Association of Casualty & 
Surety Agents, is spending her vacation 
in New York City and having a fine 
time. In Chicago she is secretary to 
Charles H. Burras, president of Joyce 
& Co., Inc., and has in fact spent her 
entire business career with Mr. Burras. 

x * * 

Michael F. Cleary, a supervisor in the 
central filing department at the Aetna 
Affiliated Companies, observed his thir- 
tieth anniversary with the organization 
on July 29. A native of Hartford, Mr. 
Cleary was educated at the Hartford 
Public High School and Huntsinger’s 
Business College. He joined the Aetna 
on July 29, 1912, as a member of the 
stenographic department. Subsequently, 
he was transferred to the engineering 
and inspection department, and later to 
the central filing department. 

x er ow 

L. M. Bargeron, Penn Mutual general 
agent, Birmingham, is co-chairman, com- 
mercial division, Birmingham and Jeffer- 
son County Community Chest. 

* Ok 


A. C. Hickmott, financial secretary, 
Connecticut General, has been elected a 


trustee, State Savings Bank. He re- 
places the late John M. Laird. 

, OK 
Harry S. Gantz, general agent at 


Columbus, Pacific Mutual, is communica- 
tions officer on the staff of the comp- 
troller, Citizens Defense Corps, Frank- 
lin County. 

i. 

John C. McCarthy, well-known claim 
adjuster, has rejoined Hoover & Diggs 
Co., Pittsburgh, where he received his 
first insurance experience three decades 
ago. At one time he was manager of 
claims in Western Pennsylvania for the 
London Guarantee & Accident. Later, 
he was head of claim divisions of William 
Penn Motor Co. and Republic Casualty. 

: *  # 


John W. Brown, Mutual Benefit gen- 
eral agent at Louisville, has been made 
a member of the Louisville and Jefferson 
County Air Board. 








HELEN WESTERDALE 


Helen Westerdale, secretary to F.| 
Jean Little, associate general agent of 
George E. Lackey general agency, Mas- 
sachusetts Mutual Life, Detroit, was one | 
of the WAAC candidates selected from | 
the Detroit area for the first officers’ | 
training school at Des Moines. A grad- | 
uate of University of Michigan she | 
joined the Massachusetts Mutual agency | 
in 1932 and has been with it since ex- 
cept for two years selling life insurance 
for the Yates agency in Los Angeles. 
Before leaving for Des Moines Miss} 
Westerdale was guest of honor at a| 
dinner given to her by the agency. 
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) ADRENAL TES 


JAMES P. FORDYCE 


James P. Fordyce, president of Mar- 
hattan Life of New York, will observe 
his 50th birthday on August 1 (tomor- | 
row) and on the same day the Manhat- 
tan Life will be ninety-two years old. 
Producers of the company, one of the 
oldest in the country, are giving suitable 
testimonial recognition to this double | 
anniversary, the results of which Mr. | 
Fordyce will know on his birthday. This | 
is his eighth year with Manhattan Lie, | 
having joined the company as_ vice; | 
president and director of agencies | 
1934, elected a director in December, | 
1935, and president in December, 193% 
He completed his thirtieth year in lite 
insurance last year having started 
1911 with the Western Union Life, 
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Major Eugene Oberdorfer Reports 
to Army Air Force 

Eugene Oberdorfer, head of the Ober- 

dorfer Insurance Agency, Inc., and Fi- 

delity Trust Co., Atlanta, has reported 





for duty at Knollwood Field at Southern 
Pines, N. C., as a major in the Army 
\ir Force. While in the service his 


LE  prother, Donald, vice-president of both 
; corporations, will be in charge of them. 
ry to EK) The insurance agency, one of the largest 


general insurance agencies in the South- 
east, was founded by the father of Eu- 
gene and Donald—the late Eugene Ober- 
dorfer. Joseph H. Hirsch is chairman 
of the board of the agency and Sidney 
], Saul and Welborn B. Cody are secre- 
taries of the corporation. 

Major Oberdorfer served as a lieuten- 
ant on the Mexican border under Gen- 
eral Pershing and thereafter throughout 
the first World War as a captain of in- 
fantry. Upon his discharge he entered 
the Georgia National Guard and served 
in it for many years, attaining the rank 
of lieutenant-colonel, which he held with 
Federal recognition and with concurrent 
commission in the Reserve Corps for 
nearly seven years. Thereafter, as as- 
sistant adjutant general of Georgia and 
as acting adjutant general he held the 
rank of colonel and retired with the 
rank of brigadier general. He resigned 
as commander of the first zone of Civ- 
ilian Defense upon his entrance into the 
Army Air Force. 

During his absence in the service the 
real estate and mortgage loan business 
of the Fidelity Trust Co. will be directed 
by L. B. Lilienthal, vice-president and 
general manager. 
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* oe x 
Hartford’s Famous Troop B 

No one has watched the brilliant 

career of Frank A. Christensen, the 


executive vice-president of America Fore 
who has been loaned to the War Dam- 
age Corporation where he is executive 
vice-president, more closely than his 
old friends who were with him on the 
Mexican border in 1916 as members of 
the famous Troop B of Hartford. An 
unusually large number of these troopers 
working in Hartford insurance offices 
at the time they left for the border are 
now prominent in the insurance business. 





5 Man- | - i time Mr. Christensen left for 
Pen: 4 the order he was with the Orient In- 
tomor- | surance Co. ; 
tears Present Positions of the insurance 
al ing ibe of old Troop B who served on 
of the * Mexican border follow: 
yitalle aed ravelers : Col. James L. Howard, 
double vice-president; Andrew S. Gray, assist- 
bh Me. fine superintendent of agencies, casualty 
> This ines under Major Giddings ; Maurice L. 
. are yg _ assistant accident actuary ; 
vie ses L. Way, head of the Fred L. Way 
jes in “agency, Hartford, which represents the 
ae | hinted in all lines; James A. Parsons, 
1930. | = in Hartford branch office; William 
mS “aton, casualty counter man in Hart- 
we in | lord branch office. 
i Oa Affiliated Companies: Stillman 





Westbrook, Rawdon W. Myers, James 
































B. Slimmon, vice-presidents; Harry W. 
Reynolds, associate counsel; Raymond 
W. Barrows, life accountancy division; 
C. Gilbert Shepard, general agent. 

Connecticut General: Frazar B. Wilde, 
president. 

Aetna (Fire): Clinton L. Allen, assist- 
ant secretary. 

Life Insurance Sales Research 
John Marshall Holcombe, 
manager. 

Connecticut Mutual: William P. Bar- 
ber, secretary. 

Phoenix Mutual: George W. Cheney, 
secretary; Dwight N. Clark, secretary 
and comptroller. 

Columbian National: 
Ronge, general agent. 

Hartford Steam Boiler: C. Edgar 
Blake, secretary-treasurer; and D. W. 


3ureau: 
Jr, general 


Louis O. de 


Little, manager Baltimore agency. 

New York State Insurance Fund: 
Carl J. Stephan, deputy executive di- 
rector. 


Hartford’s famous Troop B had _ its 
origin in the Governor of Connecticut’s 
Independent Volunteer Troop of Horse 
Guards which got its Assembly charter 
in 1788. By the charter provisions the 
Troop was subject to the orders of the 
Governor,and to attend upon, and to 
escort him in times of peace and war, 
“and at all t‘'mes as occasion may re- 
quire be furnished with sufficient horses 
proper for said service, with necessary 
equipments, and be dressed in uniform, 
all at their own expense.” 

Of the charter members seven were 
graduates of Yale and there has always 
been a large contingent of Yale men in 
this company of horse guards and its 
successor, Troop B. In later years there 
was a number of Trinity College men 
as well. As the years went by the 
Troop frequently escorted the nation’s 
great public men on their visits to Hart- 
ford. These visitors included Presidents 
Andrew Johnson, William Howard Taft 
and Theodore Roosevelt: and General 
Phil Sheridan. The Troop joined other 
Connecticut military organizations in 
escorting Governor Chamberlain to St. 
Louis to attend the Louisiana Purchase 
Exposition during Connecticut Week, 
October 9-14, 1904. It also attended the 
tercentennial celebration of the first 
permanent settlement in the United 
States at Jamestown, Virginia. 

When the Spanish-American war 
broke out the Governor’s Horse Guard 
was the first organization in the state to 
offer its services to the Governor of 
Connecticut, but as the call for troops 
was virtually limited to National Guard 
organizations this offer was not ac- 
cepted. Thereupon some individual 
members of the troop enlisted. 

In 1911 the Governor’s Horse Guard 
voted overwhelmingly to apply to the 
Adjutant General for reorganization as 
a troop of cavalry attached to the Con- 
necticut National Guard. The Adjutant 
General, George M. Cole, on March 6, 
1911, issued a special order that the 
Horse Guard be mustered into the Na- 
tional Guard and on March 13 the mem- 
bers were ordered to report for Federal 





inspection to Captain Charles W. Fen- 
ton, 2d cavalry, U. S. Army. On April 6 
Captain James L. Howard, then on re- 
tired list, was nominated for captaincy 
of the troop which became known as 
Troop B, and Captain J. H. Kelso Davis 
was nominated for first lieutenant. These 
two officers had held successively the 
position of Adjutant of the First Con- 
necticut Infantry and had seen many 
years of service in the National Guard. 

In 1916 when trouble broke out on 
the Mexican border Troop B left for 
the border on June 27, arriving at 
Nogales on July 6, later going to Arivaca, 
the Mexican 


Ar‘zona. It remained on 
border until the middle of October 
doing border patrol. Captain Howard 


had been made a major and the final 
payroll of the Troop signed after the 
return from the border showed that 
Rawdon W. Myers had become a first 
sergeant; Stillman F. Westbrook a ser- 
geant; and George W. Cheney and 
Harry W. Reynolds, corporals. 

When the first World War broke out 
steps were taken under direction of 
Adjutant General Cole to consummate a 
plan for a complete squadron of cavalry 
in Connecticut. Troop A of New Haven 
and Troop B of Hartford were each in- 
structed to expand into two troops and 
to recruit to war strength. However, 
infantry divisions were being created to 
meet the conditions of warfare devel- 
oped in France. In_ these divisions, 
cavalry had no place. Machine guns, on 
the other hand, were an indispensable 
factor, and the machine gun development 
in the United States had not kept pace 
with the war. The cavalry squadrons 
of New England were, therefore, trans- 
formed into machine gun battalions as 
units of the Twenty-Sixth division. 

When the squadron was formed and 
insurance men of old Troop B entered 
the United States Army their ranks at 
the time from major to corporal follow: 

Major: James L. Howard. 

Captain: Rawdon W. Myers. 

First lieutenants: Stillman F. 
brook, George W. Cheney. 

Sergeants: Frazar B. Wilde, C. 
bert Shepard. 

Corporals: Frank A. Christensen, John 
Marshall Holcombe, Jr., Maurice L. 
Furnivall, Andrew S. Gray. 

The Hartford insurance men made a 
splend'd record in the World War. On 
April 1, 1918, Col. Howard was made 
division machine gun officer of the 26th 
division, and later became assistant chief 
of staff on the general staff of the U. S. 
Army. He was decorated twice by 
United States and by France, his first 
honors including the Distinguished Serv- 
ice Cross, awarded for incidents in action 
upon opening day of the Meuse-Argonne 
offensive on the heights of the Meuse 


West- 


Gil- 


River. Also, he got the Order of the 
Purple Heart for wounds received in 
action. Decorations from France were 


Chevalier of the Legion of Honor and 
Croix de Guerre with Palm. 

The complete record of Troop B is 
found in an unusually interesting book, 
written by Colonel Howard, and pub- 
lished in 1921, bearing the title, “The 
Origin and Foriunes of Troop B.” 

* * x 


Bill Hadley In Two Raritan Valley 
Country Club Events 


It would seem that Bill Hadley of the 
business department of The Eastern 
Underwriter off on some sort of a 
rampage which neither heat, nor rain, 
nor gas or tire rationing, appear able 
to put a damper on. The writer gets 
word that playing through the Tourna- 
ment Handicap Championship events of 


is 


Raritan Valley Country Club, Somer- 
ville, N. J., of which club he is one 
of the veteran members, Bill pulled 


something, bordering on the miraculous 
as far as his golf is concerned, out of 
the bag by winning the right to have 
his name engrossed on the Club Presi- 
dent’s Plaque emblematic of “Handicap 
Champion.” 

Giving strokes he won the first round 
four up and three to play. Playing even, 
he won the second round two up and one 
to play. Giving strokes he won the third 












OBERDORFER 


MAJOR EUGENE 





round two up and one to play, and re- 

ceiving strokes he won the fourth or 

final round three up and two to play. 

The finals in this event were played the 

week end of July 18. Then, on the week 

end of July 25 he went out after the 

Senior Handicap Championship of Rari- 

tan Valley C. C. and came home a tie 

for winner in that event with a net 74. 

Incidentally, that is the second time 
Bill has been in the Senior Champion- 
ship picture of his club. He was cham- 
pion one year. 

ok * bd 
No Break for W. C. Fields in 
J. P. McEvoy Story 

When magazine and daily paper 
biographers have nothing much on hand 
they write the life story of William C. 

Fields, motion picture and stage comed- 
ian and trick juggler. He doesn’t seem 
to care what they say, and hasn’t sued 
any of them for libel. Each story paints 
him in what other men would regard as 
a most unattractive light, as a person 
who takes pleasure in getting the best 
out of the other fellow. There even 
was a picture in which he starred, bear- 
ing some such title as “Never Give a 
Sucker a Break.” 

Now comes J. P. McEvoy, an unusually 
clever writer, with his version of W. C. 
Fields’ life story. According to McEvoy 
the comedian on one occasion was travel- 
ing with seven wardrobe trunks, “one 
filled with the makings of Martini cock- 
tails”; and always took two rooms in a 
hotel, “one in which to sleep and the 
other in which to juggle.” According to 
McEvoy, Fields at the time, presumed 
to have broken his leg, was collecting 
$200 a week from an insurance company 
for disability. When an adjuster arrived 
Fields was playing handball in the room 
with his agent, Billy Grady. 

“Fields got back to bed just in time, 
thanks to Grady’s masterful stalling at 
the door,” wrote McEvoy. The story 
goes on to say that the comedian told 
the adjuster it would be five weeks be- 
fore he would be able to work again, but 
finally compromised his claim for a check 
of $1,000. To quote McEvoy at this 
point—his story appeared in This Week 
of last Sunday: 

“Bill gave him (the adjuster) a com- 
plete release, listened carefully until he 
got into the elevator, then went back to 
his handball game. ‘Never give a sucker 
an even break,’ said he to Billy Grady 
who laughed appreciately.” 

There will be no laughter in the insur- 
ance office when its representatives read 
the story in This Week. One reaction 
might be a trip to the District Attorney's 
office. 

* * ~ 


Carl T. Endemann With Count 
de Leseleuc 
Carl T. Endemann, formerly assistant 
manager of the American Foreign In- 
surance Association in Paris, and prior 


(Continued on Page 21) 
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Pink Loses Decision 
In Commission Case 


N. Y. APPEALS COURT OPINION 


Four-three Opinion Upholds Lower 
Court in Northwestern National 
Case; Conway Is Dissenter 





In a four-three decision, handed down 
July 28, the New York State Court of 
Appeals upheld the opinion of the Ap- 
pellate Division in the case of Insur- 
ance Superintendent Louis H. Pink 
against the Northwestern National Fire 
Insurance Co., declaring that the Super- 
intendent has no right to regulate com- 
missions payable to brokers. 

The division of the judges indicates 
how opinion is divided on this subject 


of the powers of the Superintendent 
under the New York statutes. Judge 
Albert Conway, formerly Insurance 


Superintendent himself, was one of the 
dissenting judges. The majority opinion 
was by Justice Loughran. The dissent- 
ing opinion was by Justice Finch, Jus- 
tices Conway and Desmond concurring. 

The case dates back to 1939, when 
Superintendent Pink refused to renew 
the license of the company when an 
examiner’s report showed that it was 
paying an additional or excess commis- 
sion to brokers of about 10% on an 
indirect, separate cash transaction. The 
Northwestern National is not a member 
of the New York Fire Insurance Ex- 
change and is not therefore bound by 
its commission rules. The Superinten- 
dent’s action was stayed until such time 
as the courts could review the case 
brought by the company seeking to com- 
pel the Superintendent to renew its 
license in the state. 

Appellate Division Decision 

The majority opinion of the Appellate 
Division said that as the Insurance De- 
partment does not have direct powers to 
fix brokerage commissions it cannot re- 
fuse to renew the Northwestern Na- 
tional’s license because the company 
pays commissions higher than those in- 
surers which are members of the New 
York Fire Insurance Exchange. The 
Northwestern withdrew from the ex- 
change about ten years ago. The court 
points out that the company’s rates are 
the same as those of other fire com- 
panies and its financial condition is 
sound. Therefore there exists no rea- 
son to interfere with the company’s 
commission scale. 

The dissenting opinion, signed by two 
of the five justices, held that the legis- 
lature has invested the Insurance Super- 
intendent with power to do those things 
necessary to promote the best interests 
of the state by eliminating hazardous 
and prejudicial practices in the insur- 
ance field. Consequently the power to 
limit commissions to brokers is implied 
in the general powers conferred upon 
him. If one company is allowed to pay 
excess commissions others are likely to 
follow, creating grave abuses in fire 
insurance, according to the opinion. 

This decision of the Appellate Division 
granting the company an order to review 
the refusal of the Superintendent to 
renew the license was handed down 
early in July, 1941. The Superintendent 
ly announced that he would 
he Court of Appeals. 


mmediately 


EXTON PUSHES RURAL WORK 

J. Philip Exton, Newark, chairman of 
the rural agents committee of the New 
Jersey Association of Insurance Agents, 
is urging all rural agents in New Jersey 
to cooperate immediately with the ex- 
tension service of the United States 
Department of Agriculture in its emer- 
gency rural fire control project. 
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I. A. C. Will Hold N. Y. 
Meeting September 14-15 


Holt, Aetna Fire 
Group, publicity chairman of the Insur- 
ance Advertising Conference, comes the 
following notice of the change of date 
for the annual meeting: 

Once again the Insurance Advertising 
Conference has been obliged to make a 
change in its plans for the annual meet- 
ing. The new dates, announced by the 
executive committee July 28, are Sep- 
tember 14 and 15, instead of September 
21 and 22 as previously announced. The 
two-day meeting will be held at the 
Roosevelt Hotel, New York City. 

The decision to advance the dates one 
week was made when it was learned that 
the executive committee of the National 
Association of Insurance Agents had 
found it necessary to change the dates 
for its annual convention. This was 
previously scheduled for a Chicago ho- 
tel in October, but because the War De- 
partment requisitioned th's hotel, the 
N.A.LA. could make no other arrange- 
ments except for the week beginning 
September 21. In a desire to coonerate 
to the fullest possible extent, the Insur- 
ance Advertising Conference gladly 
made a like change in its own annual 
meeting dates. 

Fortunately the program committee of 
the Insurance Advertising Conference 
has experienced no difficulty in advanc- 
ing the dates of the speakers and other 
participants in the program who had 
accepted invitations to take part in the 
annual meeting. 


From F. Sidney 





N.A.LA. Democratic Set-Up 


Believed to Be in Preparation 

The executive committee of the Na- 
tional Association of Insurance Agents 
which met in New York City for five 
days last week has issued no announce- 
ment in regard to the proposed more 
democratic constitution which was ad- 
vocated before it by George F. Kern, 
Fuller & Kern, New York, representing 
the state associations of New York, 
New Jersey, Indiana and West Virginia. 

It is understood, however, that a 
group has been at work this week on a 
proposed new constitution to be sub- 
mitted to the annual convention at Chi- 
cago the week beginning September 21 
and an announcement of some of the de- 
tails of the proposal is expected at an 
early date. 


Rhode Island, Iowa Mutual 
Are Out of Massachusetts 


Insurance Commissioner Charles F. J. 
Harrington of Massachusetts announced 
that the Rhode Island Fire Insurance 
Co. and the Iowa Hardware Mutual In- 
surance Co. have voluntarily withdrawn 
from the state, as of June 30. 

Policies written in one of those com- 
panies on or before that date may re- 
main in force, but those dated subse- 
quently should be replaced in admitted 
companies, the commissioner says, and 
until further notice the companies will 
not be authorized to negotiate insurance 
contracts in the state. 

CANADA FIRE LOSSES SOAR 

Fire losses in Canada for the week 
ended July 19 have been estimated at 
$1,300,185, almost five times as great as 
the previous week's loss of $273,525 and 
compared with only $60,450 for the same 
week last year. Total loss since Jan- 
uary 1 has been placed at $10,783,293 
compared with $8,689,155 for the cor- 
responding period of last year. 


Matthew H. Taggart 
Passes in His Sleep 


WAS PENNSYLVANIA OFFICIAL 

Insurance Commissioner, 63, Served in 

Spanish-American and World Wars; 
Was an Attorney 


Colonel Matthew H. Taggart, Insur- 
ance Commissioner of Pennsylvania, died 
in his sleep at his home at Northumber- 
land, near Sunbury, Pa. July 23. He 
was found dead by his mother, Mrs. 
Sarah Taggart, shortly after she had 
sununoned him to breakfast. He was 
sixty-three years old. He had been 
suffering from a heart cond'tion. 

Twice Insurance Commissioner of the 
state, Colonel Taggart served in that of- 
fice from 1927 to 1931 under the late 
Governor John S, Fisher and was again 


wT! 


MATTHEW H. TAGGART 


appointed to that post in 1939 by Gover- 
nor Arthur H. James. 

Colonel Taggart served in two wars. 
He was a corporal during the Spanish- 
American War. In the World War he 
was With the 28th and 89th Divisions in 
France and from January 1, 1918, was 
on General Pershing’s staff. In the 
Spanish-American War he carried with 
him a volume of Blackstone. 

Native of Pennsylvania 

A native of Pennsylvania, Colonel 
Taggart was admitted to the bar in 
1900 after reading law in the office of 
Major General Charles F. Clement of 
Sunbury, who later commanded the 
Pennsylvania National Guard when this 
country entered the World War. 

Colonel Taggart built up a reputation 
as a lawyer, becoming a partner with 
Harry S. Knight who was president of 
the Pennsylvania Bar Association. For 
four years he was an acting district at- 
torney and was a referee for nine years. 
He also served as executive secretary of 
the commission to revise the constitu- 
tion of Pennsylvania. He was a per- 
sonal friend of the late Andrew Mellon, 
Secretary of the Treasury, and of Joseph 
R. Grundy of the Pennsylvania Manu- 
facturers Association and for years was 
a political power in Pennsylvania. 

In addition to his mother, with whom 
he made his home, Colonel Taggart is 
survived by a sister, Mrs. Laura Burg, 
who was in California: at the time of 
his death. 

Personality Sketch 

In 1927, when he was named Insurance 
Commissioner for the first time, a re- 
porter for The Eastern Underwriter in- 
terviewed him and wrote the following 
sketch of his personality: 

“Colonel Taggart is as mild-mannered 
a man as ever sent to prison a crook 
or gave orders to a body of troops. He 
has smiling blue eyes which are irre- 
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Alexander Pa. Commissione; 


Governor James of Pennsylva 5 
has appointed Deputy Insurance Con 
missioner Ralph H. Alexander as = 
ing Commissioner to fill the “ane 
following the recent death of Cal 
Matthew H. Taggart. a 








a rice | 
sistible, a gentle manner and the 
sonality of a poet, surprising chases 
tistics for a man who for years 
been an acting district attorney and the 
served his country in two wars, . 

“They would indicate that somewher 
lurking behind the smile, the frieudh 
manner and the disposition which on th 
surface would give the impression tha 
he would not kill a mosquito, is an iron 
will, a strong character and a deep. | 
seated sense of duty—and such js the 
case. There is every inglication that he | 
will make a good Commissioner of Tn- 
surance.” 

Governor James’ Tribute 
_Upon receiving news of the Commis. | 
sioner’s death, Governor James paid the 
following tribute to him: 

“Colonel Taggart’s death fills me with 
a deep sense of personal grief and causes 
a profound loss to my official famih 4 
The sympathy of this Commonwealth 
goes to the members of his family who 
survive him. ; 

“He brought to my administration the | 
deep knowledge of experience and when 
he took over the insurance departmen | 
he knew at a glance that it was greatly 
over-staffed. He soon reduced the per- 
sonnei of the Department from 150 tof 
eighty employes. .. . This brought the § 
taxpayers an annual saving of more than | 


$100,000 a year.” : 











WRITES SCHOOL WAR DAMAGE 





Fireman’s Fund Fiduciary for Los 
Angeles Education Board’s $84,- 
000,090 WDC Insurance 
The Los Angeles Board of Education 
has purchased $84,000,000 of War Dam: | 
age Corporation insurance on the school | 
properties in its charge within the school | 
district of Los Angeles and is paying 
a premium of $74,600 on the lines, The! 
business was written on one application | 
and the coverage will be on a single | 
policy, blanket, with the Fireman’s Fund 
Insurance Co. as fiduciary. The insur- 
ance was negotiated on behalf of the 
board by its insurance committee 
through the Insurance Exchange of Los 
Angeles’ board of education committee, 
composed of William H. Menn, past | 
president of the National Association 
of Insurance Agents, chairman; Hearst 
J. Ross, E. J. O’Neill, W. W. Bennett, 
C. T. Manwaring and Harry Perk, Jr, | 
California national councillor of the Na- | 
tional Association of Insurance Agents. | 
In addition to the above, the Los 
Angeles Harbor Commission has _pur- 
chased $14,529,814 of WDC insurance on 
all the harbor properties of the city 
under its charge, save the floating equi- 
ment, and is paying a premium of $26; 
770. This coverage was negotiated direct 
with the Agricultural Insurance Co., as 
fiduciary through Edward Brown &) 
Sons, the company’s representative. | 
In both these cases it is understood | 
that the agents and brokers on the other 
insurance lines of the two boards will 
be credited as producers, in accordance . 
with the percentage of the other lines 

they hold. 


HELP RURAL FIRE PROGRAM 

Philip Jester, Des Moines, chairman 
of the fire prevention committee of the 
Iowa Association of Insurance Agents, 
has announced that the association will 
participate in the rural fire reduction 
campaign sponsored by the extensiot 
service at Iowa State College. 


TWENTY YEARS WITH AETNA . 

Robert S. Bunnell, local agent 0! 
Springfield, N. J., has completed twenty 
years as representative of the Aetna 
(Fire) Insurance Co. He is a member} 
of the Union County and New Jersey 
associations of insurance agents. 
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Cole Sponsors Changes 
In Vermont Procedure 


wANTS PUBLIC SAFETY BOARD 


Suggests Arson Matters Go to Attorney- 
General; Would Revise Fire 
Marshal’s Duties 


Reginald T. Cole, Vermont Coinmis- 
sioner of Banking and Insurance and ex- 
officio Fire Marshal, in his annual re- 
port to the Governor recommends crea- 
tion of a State Department ot Public 
safety and that the present duties of the 
fire Marshal having to do with elimina- 
tion of fire hazards, regulation and 
supervision of explosives and _inflam- 
mable fluids and supervision of public 
buildings, exits and fire escapes, be 
transferred to the proposed new depart- 
ment. He further recommends that the 
investigation of arson be _ transferred 
from the Fire Marshal to the Attorney- 
General’s office. 

The report, released by Governor Wil- 
liam H. Wills, asks the executive office 
and the next session of the legislature 
to give consideration to the recom- 
mendations. Mr. Cole says that his 
recommendation to transfer arson in- 
vestigations to the Attorney-General’s 
ofice “seems appropriate in that all 
prosecutions of the crime of arson finally 
clear through the Attorney-General’s 
ofice or the state’s attorney office of 
each county.” 

Public Safety Department 

In regard to creating a Department 
of Public Safety, the Commissioner says: 

“Such a revision of responsibility would 
relieve the Commissioner of Banking 
and Insurance from assuming a respon- 
sibility that is foreign to the field of 
banking and insurance and would re- 
lieve the possibility of any inference of 
connection between the investigation of 
fires and settlement of claims. 

“The division of services hereby recom- 
mended,” Cole added, “should properly 
be financed from public revenue and 
not from any special tax assessed against 
fire insurance companies doing business 
in the state, inasmuch as the revised 
service should include building and 
premise supervision having to do with 
public safety, sanitation and_ health, 
having but remote connection with di- 
rect fire hazards.” 

Mr. Cole made another recommenda- 
tion that the insurance department not 
be limited as to the scope or cost of 
examinations of domestic insurance com- 
panies. 

Bad Administrative Procedure 

Mr. Cole said the law requiring exam- 
ination of each domestic insurance com- 
pany at least every five years provides 
that the examination cost shall not ex- 
ceed $17,500, charged to all domestic com- 
panies on a pro rata basis. He voiced 
the opinion that this is not good ad- 
ministrative procedure and recommended 
creation of a revolving fund in the 
amount of $5,000 to provide for advanc- 
ing money to cover examination costs, 
the fund to be reimbursed by the do- 
mestic companies examined. “The size 
of this fund,” he said, “will be sufficient 
to cover all individual examinations in 
full except one, in which instance it will 
be necessary to make interim billings 
to reimburse the revolving fund.” 

The Commissioner declared that the 
present insurance laws need to be re- 
vised and suggested that the next ses- 
sion of the legislature consider creating 
a study and _ revision committee to 
recommend such changes and revisions 
as seem advisable. 

During the year, the Commissioner 
reported, “three companies, Combined 
Mutual Casualty Co. of Chicago, Farm 
Bureau Mutual Automobile of Concord, 
N. H., and Protective Indemnity of New 
York were admitted to Vermont. Ten 
companies withdrew or were consoli- 
dated with other companies.” 

Department’s Receipts 

During the calendar year 1941, the 

State department's receipts totalled $28,- 








Blackall Would Confer 


On War Damage Reports 
ADDRESSES FIRE CARRIERS 
Connecticut Official Favors Segregation 

of WDC Items; Wants Break- 
down of State Totals 


Commissioner 


Insurance John  C. 
Blackall of Connecticut has issued a 
statement in which he says that the 


Department is studying the matter of 
handling war damage insurance and is 
desirous of being cooperative in the big 
task placed on the fire insurance com- 
panies in handling the business of the 
War Damage Corporation. 

Commissioner Blackall suggests that 
after the Summer holidays, the Con- 
necticut fire insurance executives desig- 
nate two or three representatives to 
confer with the Department to discuss 
formulation of a plan for handling this 
matter in conjunction with annual state- 
ments of the companies. 

In a letter addressed to the fire com- 
panies, Commissioner Blackall says: 

“So far we feel that the company 
should keep (War Damage Corporation) 
items segregated and be able to report 
at the end of the year the total amount 
of premiums which has passed through 
it as fiduciary agent over all and a 
breakdown for the State of Connecticut. 

Have Contingent Liability 


“In view of the fact that the compa- 
nies have a contingent liability of 10% 
of the losses, not to exceed $20,000,000 
in the aggregate, and in view of the 
fact that they also have a contingent 
ratio of profit up to $20,000,000 over all, 
it probably will be unnecessary to con- 
sider any possible loss reserves in view 
of the fact that the casting up of items 
between the fiduciary agents and the 
War Damage Corporation will probably 
not come until the close of the conflict. 

“At this time,. outside of the break- 
down above referred to on the premium 
income, this Department has no part’cu- 
lar pride of opinion as to just how these 
matters should be handled, but I hope 
you will give some thought to the situa- 
tion and let us have the benefit of your 
judgment.” 


N. Y. Missouri Hearings 
Will Adjourn This Week 


The second New York session of testi- 
mony in the Missouri quo warranto 
ouster suit against the stock fire insur- 
ance companies instituted by Attorney- 
General Roy D. McKittrick of Missouri 
was expected to be adjourned at the 
close of this week, the third in which 





it has been conducted. Adjournment 
is expected to be for an indeterminate 
period. 


John H. Windsor of Boonville, Mo., 
has been presiding over the hearings 
as special commissioner. During the 
course of the hearings these three weeks 
approximately fifty executives of East- 
ern fire insurance companies were called 
upon to testify in regard to the part 
their companies played in the so-called 
Missouri rate compromise of 1935. 





MIAMI AGENCY CHARTERED 

The National Insurance Agency, Inc., 
has just been chartered at Miami, Fla. 
J. E. Porte, J. Marshaw and N. Sutton 
are the directors. 





661, and disbursements totalled $11,868.16. 

According to. statistical tables, net 
risks written by fire insurance compa- 
nies in 1941 were $21,909,794, net pre- 
miums written were $3,690,868, and net 
losses were $1,878,587. Gross premiums 
collected by life insurance companies for 
business in Vermont were $8,995,423 last 
year; losses and claims paid were #,- 
158,104; insurance written in 1941 
totalled $30,890,794, and insurance in 
force December 31, 1941 was $285,823,831. 
Net premiums of casualty and miscellan- 
eous companies were $3,311,538, and net 
losses paid were $1,500,061. 


Brady Executive Vice-President 
Of Companies in Merchants Group 


Walter F. Brady, formerly vice-presi- 
dent and secretary of the Merchants 
Fire Assurance Corp. of New York and 
its affiliated companies, has been elected 
executive vice-president, a newly created 
office with duties defined, to “exercise 
general supervision of the business of 
the had 
been performed by the late chairman of 


Alden C. Noble, 


corporation.” These duties 


the board, who died 


June 13. 

This action was taken by the board of 
directors at its meeting July 27, and 
similar action was taken by the other 
members of the Merchants Group, the 





BRADY 


WALTER F. 


Washington Assurance Corp. and the 
Merchants Indemnity Corp. By con- 
stitutional amendment, the _ directors 


created the new office and assigned to 
it the duties which had been assigned 
to the chairman of the board. In his 
new capacity, Mr. Brady will serve as 
coordinating executive among the three 
companies, and will continue to devote 
attention to the investment and excu- 
tive fields. 
Resolution on Noble 

In connection with the passing of Mr. 
Noble, the directors adopted a resolu- 
tion reading in part as follows: 

“We who have been associated with 
him ever since we joined this board, 
have lost in him a dear friend, a most 
persuasive counselor, consistently  ra- 
tional, independent, wise and far-sighted 
in his views, a delightful companion, 
an artist in finding the ‘mot juste’—in 
short, a man equal to any occasion, 
whose like we shall not soon see again.” 

The regular semi-annual dividend of 
seventy-five cents was declared with an 
extra dividend of twenty-five cents per 
share on the common stock, payable 
August 4 to stock of record July 27. 


Walter F. Brady’s Career 


Mr. Brady, who has been with the 
Merchants since 1916, starting as a lad 
just out of high school, is a member 
of a well-known insurance family. His 
great uncle, William Vermilyea Brady, 
was a founder of the Continental In- 
surance Co. in 1853 and served as its first 
president. He was also mayor of New 
York. Frank F. Brady, father of Wal- 
ter F., went with the Continental in 
1872 and was cashier at the time of his 
retirement in 1909. His brother Frank 
Berte Brady, killed in action in the 


First World War, also was in the cash- 
ier’s department of the Continental. 


Walter F. 


Brady was born in the 


Bronx on December 7, 1897. He entered 
the employ of the Merchants on March 
13, 1916, and never has left the service 
of the company. He started as general 
office boy under the late Edward L. 
3allard, founder and first president of 
the company and brother of the late 
Sumner Ballard, who died in 1937, and 
Mr. Noble. During their lifetimes, these 
two men served as mentors to Mr. Brady 
and under their tutelage, he progressed 
from office boy to vice-president. When 
he joined the company it was located at 
1 Liberty Street, in the Great American 


Suilding. It is now housed at 54 John 
Street. 

In 1919, Mr. Brady became assistant 
to the chief accountant, George F. 


Warch, now president of the Washing- 
ton Assurance and vice-president of the 
other two companies of the group. Mr. 
3rady’s subsequent promotions were: 
1923, chief accountant; 1929, assistant 
secretary; 1935, secretary specializing 
on investments; 1938, vice-president and 
secretary of the group of companies; 
1942, executive vice-president. 
Five Children in Family 

Mr. Brady has made his home at 
Larchmont, N. Y., since his marriage 
in 1930 to Miss Helen C. Scully of New 
York. They have five children: Helen 
Marie, 9: Walter Foster, Jr., 8; Marga- 
ret Theresa, 6; William Berte (name- 
sake of Mr. Brady’s granduncle and his 
brother) 4, and Virginia Emilie, 2. 

Mr. Brady’s chief recreation is golf, 
and he and Mr. Noble were golf part- 
ners up to the time of the latter’s death. 
Mr. Brady won the Alden C. Noble 
Merchants Fire tournament trophy in 
1937, 38 and 39. The third year he re- 
tired the trophy and donated the Robert 
H. Breninger Memorial Trophy, in honor 
of the founder, vice-president and man- 
ager of the Merchants Indemnity who 
died two years ago. Mr. Brady won that 
trophy in 1940 and 41, and this Summer 
it is again in play, as the company 
trophies are won through a series of 
tournaments lasting through the season. 

Mr. Brady is a member of the Winged 
Foot Golf Club, Mamaroneck, and is a 
l'fe member of the New York Athletic 
Club. 





NAME F. O. CLARK PRESIDENT 
Former Vice-President Advanced by 


Simmonds Co., Oil Underwriters; 
Succeeds Casey 


Fred O. Clark has been elected presi- 
dent of John G. Simmonds & Co., 
to fill the vacancy created by the death 
of Charles R. The 
action was taken at a special meeting of 


Inc., 
Casey on July 6. 


the board of directors. 

Mr. Clark has been associated with 
the Simmonds’ office since 1924. He was 
called to New York and made vice-presi- 
dent at the same time that Mr. Casey 
was made president on the death of 
John G. Simmonds in 1930. Prior to 
moving to New York, Mr. Clark man- 
aged the Simmonds’ Texas office at Aus- 
tin, where he was formerly connected 
with the Texas Insurance Department, 
as chief oil rater. 

John G. Simmonds & Co., Inc., is one 
of the great oil underwriting organiza- 
tions in the United States, maintaining 
its head office at 111 John Street, New 
York City, and branch offices at Tulsa, 
Okla., and Los Angeles. The office 
originally started as a binding agency 
for the Atlas Assurance Co. and began 
binding oil business in 1922. Soon there- 
after the office restricted its attention 
to petroleum oil risks and started the 
development of its present national or- 
ganization as oil department underwrit- 
ers for a continuously growing number 
of insurance companies making a spe- 
cialty of large value petroleum risks 
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1941 Fire Insurance Experience of 
Companies Entered in N. Y. State 


\ tabulation of fire insurance aggre- 
vates for the years 1937 to 1941 inclusive 
and results of individual companies for 
1941 has been compiled by the statis- 
tical division of the rating bureau of the 
New York Insurance Department from 
the experience of companies licensed in 


UNDERWRITING RATIOS 


the state. The amounts and percentages 
are for fire business only and exclude 
allied lines which are reported separately 
in the fire insurance exhibits. All ratios 
are on the incurred to earned basis. The 
country-wide experience includes a 
breakdown of expenses incurred, while 


STOCK COMPANY AGGREGATES 
COUNTRY-WIDE EXPERIENCE 





the New York State experience appear- 


ing in the last two columns shows only 
the incurred loss ratio. 
Published below are the aggregates 


and the 194f experience.of the twenty 
leading stock companies, ten leading 
mutuals and five leading factory mutuals. 


NEW YORK STATE 


——INCURRED EXPENSE ANALYSIS—— 
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1937 $425,673,000 36.1 52.2 11.7 2.3 27.2 4.8 10.3 2.9 4.7 ren $61,731,000 31.9 
1938 424,517,000 37.9 53.3 8.8 2.5 26.7 5.0 11.0 3.0 4.1 1.0 60,578,000 35.8 
1939 415,004,000 41.5 53.3 5.2 2.7 26.9 5.1 10.9 3.0 3.7 1.0 57,586,000 40.7 
1940 418,835,000 43.4 52.7 3.9 2.7 27.4 4.9 10.5 2.8 3.9 a | 56,306,000 45.3 
1941 434,344,000 44.2 53.3 2.5 2.7 28.6 4.8 10.2 2.8 3.8 4 56,140,000 45.6 
MUTUAL COMPANY AGGREGATES 
(Other Than Factory Mutuals) 
1937 $50,162,000 34.5 38.4 27.1 1.6 14.3 5.0 12.4 2.4 2.7 $4,474,000 31.9 
1938 50,696,000 32.3 40.0 27.7 1.6 14.8 5.4 12.6 2.6 2.9 YY 4,911,000 32.7 
1939 52,907,000 38.3 40.8 20.9 1.6 16.3 4.1 23.2 » By A 2.9 .04 5,645,000 31.7 
1940 56,352,000 36.5 40.8 22.7 1.7 16.8 3.9 12.9 2.6 2.9 e 5,364,000 37.6 
1941 60,421,000 40.6 40.2 19.2 1.3 16.1 3.7 13.1 2.6 2.9 5,629,000 47.2 
ASSOCIATED FACTORY MUTUAL AGGREGATES 
1937 $23,790,000 10.0 12.6 77.4 1 8 5.9 4.9 9 $3,332,000 4.7 
1938 21,818,000 24.4 14.3 61.3 2 9 5.8 6.4 1.0 2,711,000 4.2 
1939 21,250,000 12.0 14.5 73.5 ol 9 5.6 6.7 1.1 2,744,000 11.3 
1940 21,280,000 14.6 15.9 69.5 1 1.0 6.3 Fel 1.5 3,079,000 5.6 
1941 25,858,000 15.3 13.6 71.1 ol 4 8 5.5 5.5 1.7 2,768,000 16.3 
RECIPROCAL, ETC. AGGREGATES 
1940 $4,694,000 25.6 35.6 38.8 6 13.6 re 17.4 8 3.0 Sis $712,000 27.8 
1941 4,935,000 38.1 34.5 27.4 9 14.9 L2 13.9 yf 2.5 4 804,000 31.3 
ADVANCE PREMIUM COOPERATIVE AGGREGATES 
1940 $2,240,000 50.3 41.4 8.3 2.0 17.8 2.7 15.2 3.1 -7 $2,043,000 47.0 
1941 2,208,000 49.1 41.5 9.4 2.3 16.9 3.3 14.5 3.6 9 1,819,000 55.9 
TWENTY LEADING STOCK COMPANIES—1941 EXPERIENCE 
COUNTRY-WIDE EXPERIENCE NEW YORK STATE 
UNDERWRITING RATIOS INCURRED EXPENSE ANALYSIS—— 
r 
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Home $28,970,790 42.4 46.6 11.0 1.7 25.3 p> Se | 8.0 2.1 4.0 aa $3,487,158 47.2 
Hartford 23,254,723 39.8 53.1 Fok 3.0 26.7 5.6 9.8 3.2 3.0 1.8 1,718,060 41.1 
Continental 13,750,958 44.2 45.7 10.1 2.9 24.6 3.2 8.5 2.3 2.9 4.3 2,254,524 43.4 
Ins. Co. of No. America 13,227,408 40.8 $2.5 6.7 2.6 26.4 4.3 12.0 22 3.6 1.4 1,183,300 38.2 
Aetna _ 12,448,450 44.6 50.5 4.9 1.5 26.2 4.2 12.5 2.5 3.6 ae 1,460,257 37.1 
Fidelity-Phenix 10,312,035 46.2 45.3 8.5 2.9 24.3 3.3 8.2 2.2 2.8 1.6 1,431,510 45.8 
National Fire 9,507,581 46.1 53.3 6 ar 29.9 4.0 10.9 2.0 3.8 ; 1,105,519 41.8 
American, N. J. 9,453,246 46.5 52.7 8 2.7 28.6 3.7 10.2 3.9 3.0 6 668,408 52.2 
Great American 9,352,155 44.3 54.4 1.3 3.1 25.8 6.5 12.4 2.8 3.8 ee 1,566,959 41.8 
Firemen’s of Newark 9,143,495 38.8 53.9 7.3 3.4 27.5 4.5 12.0 2.1 4.1 3 374,839 29.4 
Springfield F. & M. 8,889,605 44.5 51.2 4.3 1.8 28.2 4.2 8.9 4.3 3.7 ol 772,484 49.5 
Fireman’s Fund.. .. 7,778,213 47.0 53.9 —_—9 2.4 27.5 4.8 11.3 3.8 4.1 aes 656,699 46.4 
Travelers Seno warele 7,760,636 40.6 67.4 —8.0 2.7 30.9 y AY A 16.6 5.2 4.3 \ 920,715 29.9 
United States Fire 7,077,063 43.4 53.6 3.0 1.6 29.3 3.8 11.7 3.2 3.5 A | 939,200 35.5 
Liverpool & Lon. & Gl. 6,009,820 45.8 51.5 Vo A 4.7 23.3 5.8 10.9 3.4 4.0 —.6 952,470 46.7 
Royal 5,988,493 45.9 50.6 3.5 4.5 23.2 5.8 10.9 3.4 4.0 —1.2 951,767 46.7 
Phoenix 5,832,124 39.2 49.8 11.0 2.2 26.5 4.9 S.7 2.5 3.8 1.2 711,436 40.5 
St. Paul F. & M 5,472,586 38.7 53.7 7.6 1.3 24.0 8.4 72 3.9 4.8 3.4 348,412 53.2 
Queen .. 5,374,994 44.9 51.0 4.1 4.7 22.8 5.7 9.7 3.4 4.0 -7 730,265 50.9 
Fire Ass’n of Philadelphia 5,310,836 47.4 51.1 1.35 4.5 31.1 By Joa 2.1 3.3 3 514,912 39.0 
TEN LEADING MUTUAL COMPANIES—1941 EXPERIENCE 
Northwestern 6,061,833 35.4 44.2 20.4 7 21.8 HE | 12.8 2.6 3.2 313,766 44.0 
Mutual Imp. & Hard. 4,080,890 35.2 33.4 31.4 1.8 12.2 1.2 13.2 2.0 3.0 168,406 59.1 
Hardware Dealers 3,705,299 33.7 33.0 33.3 1.8 9.5 » A 14.1 pe | k BY 115,964 57.0 
Hardware ( Minn.) 3,656,073 35.4 40.4 24.2 1.4 2.7 1.0 19.7 2.4 3.2 593,995 39.3 
United 2,955,727 40.6 33.0 26.4 2.1 1.6 10.4 12.9 3.1 a0 442,955 43.3 
Millers National 2,333,979 37.8 56.5 5.7 1.8 30.9 4.6 13.6 2.2 3.4 239,111 44.4 
Michigan Millers 2,150,282 46.0 44.3 9.7 2.6 21.3 4.0 12.6 1.4 2.4 349,025 59.4 
Grain Dealers National 2,093,857 37.8 40.9 21.3 1.0 12.9 7.6 12.9 3.9 2.6 172,555 51.2 
Lumbermens 1,964,628 47.5 40.9 11.6 1.8 18.4 75 9.1 1.0 3.1 171,791 47.1 
Mill Owners (Iowa) 1,909,726 46.9 42.4 10.7 1.4 21.8 4.1 9.1 2.7 3.3 a 132,162 70.6 
FIVE LEADING ASSOCIATED FACTORY MUTUALS—1941 EXPERIENCE 
Manufacturers 7,899,181 15.7 13.1 71.2 1.4 4.1 5.2 2.4 882,034 16.6 
Firemen’s 3,833,139 14.7 11.0 73.7 ‘6 Se 5.3 4.6 1.7 449,725 13.9 
Boston Manufacturers 3,030,156 14.3 12.7 73.0 4 ; 8 5.2 5.6 a 4 < 196,102 30.5 
Blackstone 2,531,931 16.0 13.8 70.2 oe 2 3.2 7.5 pe | ee 300,009 17.3 
Arkwright Mutual 2,341,566 13.7 13.8 72.5 4 ok 8 5.6 5.3 1.6 Pe 287,213 13.5 
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INDUSTRIAL FIRE LOSSEs UP 





Ontario’s Fire Marshal Scott 
Manufacturers Losses Sid si 
Full Year of 1941 


Industrial fire losses in Ontar; 
the first half of 1942 exceeded rah 
fire losses of the year 1941, according t 
a war emergency bulletin to Ontarig 
manufacturers issued by W, J. Scott 
Ontario Fire Marshal. The bulletin 
says: 

“Industrial fires in Ontario in the sec- 
ond quarter of 1942 again showed a tre- : 
mendous increase over the correspond- 
ing period of 1941, and combined with 
the sharp increase in the first quarter 
the result is that the fires in the first 
half of 1942 exceed the total fire loss of | 
the entire year of 1941. Industrial | 
fires in this province in the first half | 
of 1942 total $1,500,161, as compared 
with $475,110 for the same period of | 
1941. The insurance loss in the first 
half of 1942 was $1,362,220, as compared 
with $439,480 for the first half of 194] 
The total loss for the first half of 1942 
of $1,500,161 is larger than that for the 
entire year of 1941, when the year’s Joss 
was $1,420,018, and also larger than for | 
1940, when it amounted to $1,201,063.” — | 

The tremendous increase in industrial 
fires, says Mr. Scott, shows the extreme | 
need of more and better fire prevention | 
measures by industry generally and also | 
for more adequate protection and fire | 
fighting facilities. “Not only is such a | 
fire record a direct loss in Canada’s war 
effort,” he continues, “but the destruc- 
tion of potential production capacity is | 
possibly even more serious.” 

Fires in the province other than in- 
dustrial are substantially lower in 1942 | 
as compared with the first six months | 
of 1941, showing, says Mr. Scott, “that | 
the general public is taking more care | 
to lessen the fire loss, while industry | 
is apparently growing more careless 
with fire.” 








POLICY ON SCHOOL BUILDING | 





Court Holds Insurer Not Liable for 
Building Itself as It Had Been Aban- 
doned for School Purposes 
lorty-two actions were brought by the 
board of education of Hancock County, 
West Virginia, against various fire in- 
surance companies to recover under 
blanket policies issued by each for the 


——— 


loss by fire of a school house on Janu- | 
ary 20, 1938. There was no denial of | 
liability. i 


The only question was as to damages; 
specifically, whether the building de- 
stroyed by fire with its contents was 
to be valued as a building for the pur- 
pose of arriving at its actual cash value, 
less depreciation, or was it to be treated 
simply as a collection of material, the 
use of which as a building had termi- 
nated, and hence the cost of construction 
was not an element to be considered in 
arriving at that value. The cases were 
consolidated and, the facts being un- 
disputed, submitted to the trial judge 
acting in place of a jury. 

The trial judge held that the plaintiff 
recover $8,344 instead of the $20,363 
claimed by it, as its actual loss, The 
board of education claimed error. The 
judgment, however, was affirmed by the 
West Virginia Supreme Court of Ap- 
peals, Board of Education of Hancock 
County v. Hartford Fire, 19 S. E. 2d 448. 

It appeared that on January 16, 1938, 
a contractor was notified that on January 
23 the building would be entirely va- 
cated and turned over to it and was 
requested to proceed with its demolit 
tion. On January 18 classes were dis- 
missed to reconvene in rented quarters 
on January 23. On January 20 the build- 
ing was practically destroyed by fire. 
The Appellate Court held that there was 
sufficient proof, together with the rea- 
sonable inference to be drawn_ there- 
from, to sustain the finding that the 
board of education prior to January 20, 
1938, had permanently stopped using 
the building for its intended purpose, an 
had begun the physical work of its re- 
moval. 
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TO EXECUTIVES: 


NOW YOU CAN H 


The Treasury’s decision 
to increase the limitations 
on the F and G Bonds 
resulted from numerous 

requests by purchasers who asked the 
Opportunity to put more money into 
the war program. 

This is not a new Bond issue 
and not a new series of War Bonds. 
Thousands of individuals, corpora- 
tions, labor unions, and other organi- 
zations have this year already pur- 
chased $50,000 of Series F and G 
Bonds, the old limit. Under the new 
regulations, however, these Bond 
holders will be permitted to make 
additional purchases of $50,000 in 
the remaining months of the year. 
The new limitation on holdings of 
$100,000 in any one calendar year in 
either Series F or G, or in both series 
combined, is on the cost price, not on 
the maturity value, 


Save With... 


ar Savings Bonds 





Series F and G Bonds are intended 
primarily for larger investors and may 
be registered in the names of fiduci- 
aries, corporations, labor unions and 
other groups, as well as in the names 
of individuals. 


The Series F Bond is a 12-year 
appreciation Bond, issued on a dis- 
count basis at 74 percent of maturity 
value. If held to maturity, 12 years 
from the date of issue, the Bond draws 
interest equivalent to 2.53 percent a 
year; computed on the purchase price, 
compounded semiannually. 


The Series G Bond is a 12-year cur- 
rent income Bond issued at par, and 
draws interest of 2.5 percent a year, 
paid semiannually by Treasury check. 

Don’t delay—your “fighting dollars” 
are needed now. Your bank or post 
office has full details. 














This space is a contribution to America's All-Out War Program by 


THE EASTERN UNDERWRITER 
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WSAO 


The War Shipping Administration is- 
sued an order Wednesday for open cargo 
war risk coverage for imports to the 
continental United States, excluding 
\laska, from foreign ports and from ter 

tories and possessions of the United 

States, including \laska, — effective 
\ug l All policies are to be issued 
by seh ROE agents appointed = by 
he War Shipping Administration, which 


will be insurance companies licensed in 
he United States to do a marine busi- 
Names of the companies which 
have applied for participation in the 
coverage are published on this page. 

The seis will be subject to the 
standard war risk import open cargo 
policy form of the WSA._ This action 
was taken under General Order Number 
6, Supplement 1, with additional rules 
covering the following 

Applications Must Be Filed 

| \pplications must be filed in ac- 
cordance with a specified form with an 
underwriting agent. 

2. All anplications must maintain with 
the War Shipping Administration either 
a collateral deposit fund or a_ surety 
bond subject to certain stated regula- 
tions 

5. if 


ness 


an assured fails to pay all pre- 
nvums due, the War Shipping Adminis- 
tration reserves the right to cancel the 
policy in accordance with its terms and 
to deduct amounts due from the 
collateral deposit) fund. 
Requires $1,000 Deposit 
t- No — will be accepted unless 


1 
the 


it amounts to $1,000 or more. 

5. In the event a surety bond is fur- 
nished in compliance with the deposit 
requirement and the surety is not on 


Treasury De- 

approval of 
for 
the 


the approved list of the 
partment, specific written 
the Assistant Deputy Administrator 
Fiscal Affairs must be obtained for 
desired surety. 

6. If the assured fails to pay all pre- 
miums as they come due, the policy will 
be subject to cancelation and the pre- 
mium involved will become a_ liability 
collectible under the bond. 

Collateral Deposit Fund 

7. The amount of the collateral de- 
posit fund must at all times be in excess 
of the unpaid premium due with respect 
to any and all risks. Failure to comply 
automatically voids the policy. 

8. Within thirty days of the issuance 
of each open policy the assured must 
file in duplicate with the underwriting 
agent a list of all anticipated imports 
coming within the scope of the policy. 
Thereafter the assured must report not 
less than once monthly all further com- 
mitments. 

9. Not later than the twenty-fifth of 
each month the assured must report to 
the underwriting agent all shipments as 
prescribed in Clause 12 of Part II of 
WARSHIP-OPEN-CARGO form and 
a premium in accordance with its 


pay 
All closing reports must be ac- 


terms. 


companied by a certified check for the 
full amount of the premium made paya- 
ble to the order of the 
United States. 

10. No return premiums will be pay- 


Treasurer of the 

















able to the assured except in event of 
error in application of rate or computa- 
tion of premiums, or in event goods are 
not shipped or shortsighted. No special 
policy will be issued with respect to 
shipments covered under open policies. 
\ll claims for losses should be filed by 
the assured with the underwriting agent. 
The claims must be supported by the 
customary documents required in con- 
nection with war insurance claims 
together with affidavits. 


risk 


Mandatory forms prescribed by the 
War Shipping Administration for war 
risk automatic coverage on import car- 


goes are the following: Application for 
open policy; provisional report of ship- 


nents; monthly closing report; collat- 
eral) deposit fund transmittal form; 
standard letter for transmittal of col- 


lateral deposit funds; standard applica- 
tion for return premium; standard ap- 
plication for appointment of underwrit- 


ing agent; certificate of designation of 


Companies Seeking Participation 


The following insurance companies 


have signified their intention of apply- 


ing for appo'ntment as underwriting 


went of the War Shipping Administra- 


tion. 
\tlantic Auto- 


In- 


Co:3 


Standard Fire 
Insurance 


Mutual Insurance 
Insurance Co.: 
Standard Marine 


mobile 
surance Co.; 
Co., Ltd.; Union 
td: 


Insurance 


Society of 
Cos 
In- 


Insurance 
Insurance 
Franklin 


Orient 
Home Co; 
surance Co.; National Liberty 
Kireman’s Fund 
& Marine 
Insurance Co. 
Insurance Co., Ltd.; 
Universal Insurance Co. of New Jersey; 
Globe & Rutgers Fire Insurance Co.; 
Union Marine & General Insurance Co., 
Ltd.; Norwich Union Fire’ Insurance 
Society, Ltd.; Phoenix Assurance Co., 
Ltd.: Columbia Insurance Co. of New 
York; Federal Insurance Co.; Vigilant 
Insurance Co.; Merchants Fire Assur- 
ance mona pe of New York; the Sea 
Insurance Co., Ltd.; the Marine Insur- 
ance Co., Ltd: the London Assurance; 
Alliance Assurance Co., Ltd. 

Also Commercial Union Assurance 
Co., Ltd.; the Century Insurance Co., 
Ltd.; American Central Insurance Co.; 
the British General Insurance Co., Ltd.; 
the California Insurance Co.; Insur- 
ance Co. of North America; Springfield 
Fire & Marine Insurance Co.; the Com- 
mercial Union Fire Insurance Co. of 
N. Y.: the Palatine Insurance Co., Ltd.; 
Union Assurance Society, Ltd.; Royal 
Insurance Co., Ltd.; Queen Insurance 
Co.; Newark Fire Insurance Co.; Brit- 
ish & Foreign Marine Ins. Co., Ltd: 
American & Foreign Insurance Co. 

Also Liverpool & London & Globe 
Insurance Co., Ltd.; Thames & Mersey 
Marine Insurance Co., Ltd.; Star Insur- 
ance Co. of America; Federal Union In- 
surance Co. of Illinois; Capital Fire In- 
surance of California. 


Canton, 
lire 
Insurance 
of America; Insur- 
Co.; Home 
ance Co.; Occidental 
Also Eagle Star 


Co. 
ance Fire Insur- 


The Seaboard Insurance Co.; Ocean 
Marine Insurance Co., Ltd.; Reliance 
Marine Insurance Co., Ltd.; Maritime 
Insurance Co., Ltd.; American Eagle 
Fire Insurance Co.; American Insurance 
Co.: Continental Insurance Co.; Fidel- 
ity-Phenix Fire Insurance Co.; Fire- 


Co. of Newark, N. es 
Co. 


Insurance 


Insurance 
Insurance 
Fire 


men’s 
Glens Falls 
Also Hanover 


Co. Co- 


lumbia Fire Insurance Co. ; Commerce 
Insurance Co.; Concordia Fire Insurance 
Co.; First American Fire Insurance Co.; 


Insurance Co.; Girard Fire 
Insurance Co.; Maryland In- 
Milwaukee Mechanics In- 
National-Ben Franklin Fire 
Insurance 
Insurance 
Co. of 


Fulton Fire 
& Marine 
surance Co.; 
surance Co.; 
Insurance Co.; Niagara Fire 
Co.; St. Paul Fire & Marine 
Co.; The Phoenix Insurance 
Hartford. 

Also Equitable Fire & Marine 
ance Co.; Sun Insurance Office, 
Sun Underwriters Insurance Co. 0 
York; the Northern tra Co:, 
Ltd.; Patriotic Insurance Co. of Ameri- 
ca; Providence Washington Insurance 
Co.; Anchor Insurance Co.; the Halifax 
Insurance Co.; Hartford Fire Insurance 
Co.; New York Underwriters Insurance 
Co.; Citizens Insurance Co. of New Jer- 
sey; Caledonia Insurance Co. of Scot- 
land; North British & Mercantile In- 
surance Co., Ltd.; the Commonwealth 
Insurance Co. of New York; the Mer- 
cantile Insurance Co. of America. 

Also the Pennsylvania Fire Insurance 
Co.; the Homeland Insurance Co. of 
America; the New Zealand Insurance 
Co., Ltd.; Atlas Assurance Co., Ltd.; 
National’ Union Fire Insurance Co. of 
Pittsburgh; Standard Insurance Co. of 
New York; Indemnity Marine Assur- 
ance Co., Ltd.; Royal Exchange Assur- 
ance; United States Fire Insurance Co.; 
Agricultural Insurance Co.; North River 
Insurance Co.; Westchester Fire Insur- 
ance Co. and Western Assurance Co. 

Also Seaboard Fire & Marine Insur- 
ance Co.; Empire State Insurance Co.; 
Pacific Coast Fire Insurance Co.; Alle- 
mannia Fire Insurance Co.; Export In- 
surance Co.; Aetna Insurance Co.; 
World Fire & Marine Insurance Co.; 
Piedmont Fire Insurance Co.; Great 
American Insurance Co.; Detroit Fire & 
Marine Insurance Co.; the Connecticut 
Fire Insurance Co.; Boston Insurance 
Co.; Old Colony Insurance Co. 

Also Fire Association of Philadelphia; 


Insur- 
Ltd.; 
f New 


the Lumbermens Mutual Insurance Co.; 
the Reliance Insurance Co. of Philadel- 
phia; Philadelphia National Insurance 


Co.; Quaker City Fire & Marine Insur- 
ance Co.; National Fire Insurance Co. 
of Hartford. 
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rders ei Cargo Policies 


underwriting agent, and standard under- 
writing agency agreement. 
May Act Through Agencies 

The underwriting agency agreement 
specifies that the agent (the insurance 
company), may act through its home 
office, branch offices or agencies which 
are authorized to write marine insurance 
on behalf of the underwriting agent. 
Policies must be countersigned by the 
underwriting agent. : 

The underwriting agent must keep a 
complete record of policies, premium, 
collateral deposit fund or surety bond, 
this record to be available to the ad- 
ministrator at all times. Monthly clos- 
ing reports are to be accepted by the 
underwriting agent for transmission to 
a clearing house to be established by 
the administrator. ‘ 

The underwriting agent will cooperate 
with other such agents to establish and 


maintain, through the American Insti- 
tute of Marine Underwriters or other- 
wise, an advisory underwriting commit- 
tee to deal with specific underwriting 


problems, subject to regulations of the 
administrator. 
Reasonable Compensation 

The underwriting agent is to receive 
for its services “such amount as_ the 
administrator may from time to time 
determine to be fair and reasonable com- 
pensation.” The compensation is to be 
determined at “such sums as reasonably 
approximate expenses of underwriting 
agents generally under this form of 
agreement without contemplation — of 
profit.” In addition, reimbursement will 
be made for out-of-pocket expenditures. 

All books and records must be kept 
separate from other records of the un- 
derwriting agent. 

The agreement stipulates that the un- 
derwriting agent “shall act only as agent 
for the administrator, who shall be the 
principal in connection with all such 
operations and activities.” 


ALARM SYSTEM INADEQUATE 
Major Albert M. Butler, infantry, in 
specting officer, United States Army, 
recently made a survey of the Los 
Angeles Harbor fire alarm system, and 
in his report finds that it is antiquated 
and inadequate. He urges that action 
be taken to provide an adequate alarm 
system and that army and navy com- 
manding officers be consulted as to the 
respective location of fire alarm boxes 
before they are installed. He included 
blue prints of what he considered an 
adequate system. The report was re- 
ferred to General Manager Arthur 
Eldridge of the Harbor Commission for 
action. 


JOINT CONVENTION CANCELLED 


Cancellation of the proposed joint an- 
nual meeting of the Washington and 
Oregon Agents Associations, scheduled 
for August 26-29 at Portland, Ore., is 
announced. The principal reason is to 
comply with the request of the Office 
of Defense Transportation, that only 
conventions directly relating to the wat 
effort be held. 
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‘Te country’s oldest hospital is the Pennsylvania Hospital, 
built largely through the efforts of Dr. Thomas Bond and 
Benjamin Franklin and completed in 1756. Second oldest is 
the New York Hospital (present plant shown in picture) now 
a part of the New York Hospital-Cornell Medical Center. 
Just as America’s unexcelled hospital facilities protect the Over a span of 186 years hospitals have participated in- 
health and well-being of its citizens, insurance protects the creasingly in the building of America. As of January 1, 1942, 
tremendous investment represented by hospitals and their there were 6,358 registered hospitals, with a total of 1,324,381 
equipment. Be a _ beds—representing an investment of approximately four 

And even more important than financial protection of  b-11749 dollars and an annual maintenance cost of about a 


these invested funds is the service rendered by capital stock isa, Wa ° . ; 
insurance companies, through their inspection and engi- half billion dollars. For rich and poor alike, America pro- 
neering service, in safeguarding the lives of hospital patients vides unsurpassed hospital facilities. 
and staffs by encouraging the use of every precautionary The cost of some of our larger hospitals, including equip- 
ment, runs as high as $18,000 per bed—and about $5,000 
ve ri te eam per bed for the average modern hospital with less than 100 
writing and service facilities in arranging comprehensive beds. Th £ : th ‘al j 
insurance programs for protecting America’s properties. — € average cost of operating a general hospital 1s 
Particulars on request. about $6.75 per occupied bed per day. 


ROYAL’ LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N.Y. 









measure against fire or other hazard. 
Royal-Liverpool agents are backed by unexcelled under- 
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W.S. Mays & Co., Inc., General 


Agents of the Interstate for 15 Years 


this 


The recent appointment of W. S. Mays 
& Co., Inc. of New York City, one of 
the leading independent underwriters of 
motor vehicle lines of insurance for 
hanks and finance companies, to be gen- 
eral agents of Interstate Insurance Co. 
of Newark, N. J. for fifteen has 
attention. It was learned this 
week that the Mays organization will 
operate under the new = arrangement 
through locai agents in strict accordance 
with state laws, and that there will be 
no overhead writing expense.  Terri- 
tory covered will be north of the Ohio 
River and east of the Mississippi River. 


states, 


attracted 


The Interstate Insurance Co., which 
is owned by the Motor Finance Corp. 
of New Jersey, is in a sense embarking 
upon an expansion program in making 
its new connection. This is its debut 
into the open market as_ heretofore 


writings were confined to within its im- 


mediate official family. Last year its 
premium volume in auto finance busi- 
ness was around $1,600,000, while W. S 


Mays & Co., Inc., produced about $1,- 
500,000. Because of the stoppage of car 
manufacturing and war rationing prob- 
lems this line of business is sizeably 
less in volume this year. Nevertheless, 
the Mays office, with faith in the future, 
reports surprisingly few liquidations to 
date of independent finance companies 
among its own clientele around the 
country. 
Whitefoord S. Mays’ 
President of W. S. Mays & Co., Ine. is 
Whitefoord S. Mays who recently ob- 
served his twentieth anniversary as an 
independent specialist in the auto finance 
field. He started his insurance career 
in 1911 with Royal Indemnity after 
graduation from Vanderbilt University 
where his scholastic record won for him 
membership in Phi Beta Kappa Frater- 
nity. In 1913 he joined the Royal In- 
surance Co., Ltd. in its Southern de- 
partment at Atlanta, under Milton Dar- 
gan, now retired. Mr. Mays started the 
automobile department for that branch 
office of the Royal. From 1917 to 1921 
he was with Niagara Fire in New York, 
setting up its automobile depart- 
Thereupon he went into business 
for himself, organizing W. S. Mays & 
Co. Since 1931 the Meserole Group of 
companies have been represented as gen- 
eral agents but this relationship is now 
being replaced by the Interstate appoint- 
ment, both sides parting company in a 
friendly atmosphere. 
Outlook on the Business 
Giving his impressions as to the out- 
look for auto finance business Mr. Mays 


Career 


also 
ment. 


this week indicated that there are a 
number of bright spots in the picture. He 
aid: “The underwriting losses in this 
line have been caused almost solely 
in the past by collision frequency which 


in turn has been greatly affected by the 
high speed and excessive exposures of 
cars under conditions. With 
the shortage car and tire 
rationing now speed factor 


present day 
of rubber and 
in effect, the 


will be greatly reduced as well as the 
use of cars. These two items alone 
should greatly improve the loss ratio 
in the auto collision line. In fact, im- 


provement has already been made 
year to date. 

“As far as we can see, the fears of 
some underwriters that car thefts and 
pillage would greatly increase this year 
have not as yet been justified.” 

Looking ahead to after the war is 
over, Mr. Mays predicted that the Fed- 
eral Government would (and should) in- 
sist upon a curtailment in the maximum 
speed of cars and that this might be 
accomplished by means of a governor 
put on each new car manufactured. This 
has already been done to some extent in 
trucks. He further thinks that the 
40,000 auto fatalities annually in this 
country are probably more people than 
Great Britain has lost over the past 
three years in the present war on the 
battle front and in bombings. 

A prolific writer on auto finance sub- 
jects, Mr. Mays’ best contribution was 
in 1941 when he published a treatise en- 


titled “Cooperation and Continuity in 
Finance Insurance” which has been 
widely read. 

His keymen in W. S. Mays & Co., Inc. 


vice-president and 
since 1926; T. W. 


include H. T. Ross, 
associated with him 
Adams, secretary in charge of the loss 
department; Whitefoord S. Mays, Jr., 
assistant secretary and production man- 
ager, who has recently been commis- 
sioned an. ensign in the Navy and is 
going into active service shortly. In 
addition, H. C. Krause, is resident vice- 
president of the Mays organization in 
Chicago, which has its office in the In- 
surance Exchange Building. 
Interstate’s Officers 

The Interstate Insurance Co., which 
started five years ago, reported as of 
December 31, 1941, $2,303,218 in admitted 
assets; $200,000 paid-up capital and 
$561,652 net surplus. It has made an 
underwriting profit in each year since 
its inception and its loss and expense 


ratios have been consistently low. 

Its president is Daniel A. Leary of 
Newark; vice-presidents — Philip A. 
O'Neill who holds the same rank with 
Motor Finance Corp., and Ennis Mal- 
lette, who has been a general agent in 
fire, marine and casualty lines for the 
past twenty years. President Leary feels 
that the new arrangement with W. S. 


Mays & Co. places the Interstate in an 
advantageous position as regards pre- 
mium volume and, with faith in 
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the post-war era, he 
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L. E. THAYER DIES SUDDENLY 


Vice-President and _ Director, 
Crosby & Co., Victim of Heart 
Attack in Connecticut 
Lyman Eddy Thayer, vice-president 
and director of Brown, Crosby & Co, 
New York brokerage firm, ded of a 
heart attack while driving his automobile 
at Wilton, Conn., July 23. His home 





Blackstone Studios 


LYMAN EDDY THAYER 


was in Stamford, Conn. and_ funeral 
services were conducted at the First 
Presbyterian Church there on July 25. 


in addition to his position 
with Brown, Crosby & Co., was presi- 
dent, treasurer and director Or i. K. 
Beddali Co. and vice- -president and di- 
rector of the Empire Underwriting Corp. 

He was president of the Insurance 
Brokers Association of New York, Inc., 
from 1934 to 1937. During that time, he 
conducted a consistent campaign to 
secure recognition of insurance  brok- 
erage as a profession and as a result, 
in 1937 the association appointed a per- 
manent committee on ethical standards. 
Mr. Thayer also was a former president 
Drug & Chemical Club, New 


Mr. Thayer, 


of the 
York. 
A native of Cleveland, Mr. Thayer was 
graduated from Williams College in 1894, 
was a member of Sigma Phi 
Beta Kappa fraternities. 
are his wife, Mrs. Edith 
Gill Thayer; two daughters, Mrs. David 
QO. Pendleton and Mrs. Geoffrey W. 
Robbins; a brother, Ralph C. Thayer, 
and two sisters, Mrs. Charles T. Dorion 
and Mrs. William T. McConway, Jr. 
ALEXANDER ‘SUPERVISES TRUCK 
Walter Alexander, insurance man, has 
been appointed a committee of one to 
the new $7,500 truck of the 
Fire Underwriters’ Salvage 


where he 
and Phi 
Surviv ng 


supervise 
Cincinnati 
Corps. 


future, he believes that the volume 
shrinkage as a result of war cond tions 
will not be too difficult to handle. Con- 
ditions will be better than ever in the 
feels. 


FIREMAN'’S FUND 
FRANKLIN 


NATIONAL 
U. S. PURE 


EXPERIENCE 
CO-OPERATION 


YOUNG, Inc. 


Office 
W. E. Craig, Mgr. 


HARTFORD ACCIDENT and INDEMNITY CO. 
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H. T. Wilson ‘Cilicia 
Fifty Years in Insurance 


Harry Townsend Wilson, of the in- 
surance agency and brokerage firm of 
Prevost & Herring, Philadelphia, cele- 
brates his fiftieth anniversary in the 
insurance business Saturday, August 1, 
Sorn in Spring Mill, Pa. Mr. Wilson 
started his business career as an office 
boy with the Thomas C. Foster insur- 
ance agency in Philadelphia. He served 
several years with Hare & Chase, and 
with S. D. Hawley & Son, before joining 
Northern Assurance as special agent. 

On July 1, 1922 Mr. Wilson became a 
member of the firm of Prevost & Herr- 
ing—both founding partners of which 
were generals in the War Between the 
States— of which he is now senior part- 


ner. Mr. Wilson is a Mason of many 
years’ standing, and an inveterate fish- 
erman. He lives with Mrs. Wilson at 
5017 Osage Avenue, where they have 
lived for thirty-six years. They have 
two daughters—both married—and two 


grandsons. 


Hoey, Ellison & Frost Show 
Trade Journal Flag Covers 


This week Hoey, Ellison & Frost 
has an exhibit of insurance trade paper 
and company organs which used flag 
photographs and drawings on their front 
covers in their fourth of July issues, in 
its ground floor windows at 99 William 





Street, in the heart of the insurance 
district in New York. One window 
shows from twenty-five to thirty com- 
pany house organs and the other an 
artistic V-shaped display of twenty of 
the leading insurance newspapers. 


The exhibit was arranged under per- 
sonal supervision of L. A. Mack, presi- 


dent of The Weekly Underwriter. Mr. 
Mack can qualify as an expert on the 
correct draping of the United States 


flag, being a member of the Color Guard 
of the Sons of the American Revolution. 





Rockland County Agents 


Arrange Annual Outing 
The Rockland County (N. Y.) Agents 
Association will hold its annual outing 
August 12 at the Mountain View Golf 
and Country Club. A. L. Kaufman is 
chairman of the committee on arrange- 
ments. Reservations for the event may 
be made through Marie Merritt, secre- 
tary, Spring Valley, N. Y. 
Transportation will be available by bus 
from the Forty-third Street or the 167th 
Street subway terminals twice every 
hour, and a special bus to return to the 
167th Street station in the evening has 
been arranged. One should take the 
Spring Valley express and change at 
Nanuet for the bus to the clubhouse. 


TRIPLETT JOINTS U. S. ARMY | 

Dudley S. Triplett, local agent ot 
Ames, lowa, has reported for duty in 
the engineer corps of the United States 
Army at Fort Leonard Wood, Mo. Mr. 
Triplett has held a commission as first 
lieutenant in the reserves for the past 
eight years. 
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Agent Cannot Waive Occupation 
Warranty by Agreement With Assured 


\ Georgia fire policy contained a ten 
jay occupancy clause and the usual 
clause as to necessity of written waiver 
endorsed on or attached to the policy. 
The policy was a renewal of one which 
had been issued the year before. Its 
term was from February Le 1940, to 
February 1, 1941. When it was issued 
and delivered the property was vacant. 
It was delivered on February 6, 1940. 
The property had been vacant since De- 
cember, 1939. 

The person who delivered it was not 
working for the company’s agent, but 
delivered it as a courtesy to the agent, 
who had never been notified that_ the 
property was vacant. At the time of de- 
livery insured told this person that the 
property was vacant and would so re- 
main until June, 1940, and that he would 
not pay for the insurance unless the 
company would insure vacant property. 
The deliverer of the policy then took 
his money and gave him the policy. 
The property was destroyed by fire on 
April 15, 1940, at which time it was va- 
cant. 

Question Whether Knowledge Consti- 

tuted a Waiver 

Conceding but not deciding that the 
delivery of the policy and the receipt of 
the money for the company made the 
deliverer of the policy the company’s 
agent, the Georgia Court of Appeals, 
Askew v. Maryland Ins. Co. 18 S. E. 2d 
564, regarded the question for decision 
as whether or not under these circum- 
stances the company had waived the oc- 
cupancy warranty in the policy; whether 
the agent’s knowledge that the property 
would be vacant beyond the ten days, 
and after the policy was delivered and 
after its terms became effective and 
operative, operated as a waiver, estoppel 
or binding agreement. 

The court held that such notice would 
not be binding on the company for any 
reason. “Contracts of fire insurance,” it 
said, “are required to be in writing. 
When the policy is delivered its terms 


Mutual Mistake in Fire 
Policy May Be Reformed 


Where several pieces of property are 
insured in the same fire policy and, by 
mutual mistake, misdescribed as being 
all at one location, they being actually 
in several different locations, the Okla- 
homa Supreme Court, Aetna v. Powers, 
121 P. 2d 599, granted reformation of the 
policy so as to make it correspond to 
the intention of the parties when issued. 

A non-waiver agreement reserves to 
the company every right under the pol- 
icy which it then has and to the insured 


every right which has not theretofore 
been forfeited. It does not prevent the 
company from thereafter waiving any 


requirements of the policy nor does it 
forfeit any right of the insured which 
he then has under the policy. 

Evidence of the company’s receipt and 
retention of a proof of loss may be 
properly admitted at a trial to recover 
under the policy, not for the purpose of 
showing any waiver of the policy provi- 
sions, but rather for the purpose of 
showing a waiver by the insurance com- 
pany as to any insufficiency in proof 
of loss which has heretofore been sub- 
mitted, where no objection has been 
made until after the expiration of the 
time in which proof of loss might be 
turnished under the policy. 


McKINNEY WAR BOND CAPTAIN 
-V. W. McKinney, Los angeles spe- 
cial agent of the America Fore Group, 
has been named by President FE. W 
Dunn of the Southern California Fire 
Underwriters Association as captain to 
represent that organization in the war 
Savings bond drive to bring California’s 


quota from $100,000,000 to $300,000,000. 





become binding on the parties. An agent 
has no authority to make an oral agree- 
ment at the time the policy is issued 
which is contrary to the explicit terms 
of the policy. He has no such authority 
after the policy is issued.” 

The court gave hypothetical cases to 
show that to hold that an agent’s notice 
of a condition which would occur in the 
future and would invalidate the policy 
after delivery would be binding on the 
company would be equivalent to holding 
that an agent by agreement or knowl- 
edge of facts might alter the written 
provisions of an insurance contract, and 
would in effect rewrite every insurance 
policy to fit the oral agreements and 
knowledge of the agents. 

In this case the occupancy warranty 
became effective at least on the delivery 
of the policy. The insured was on 
notice that the agent had no authority 
to make any agreement or accept any 
knowledge which could change the con- 
tract after it became effective. The oc- 
cupancy warranty was held breached and 
judgement for defendant was affirmed. 


Ulan Enters Air Force; 
Vennstrom to Pittsburgh 


Fred A. Ulan, special agent for the 
London & Lancashire Group at Pitts- 
burgh has been called to active duty as 
major in the Army Air Force and the 
companies have granted him leave of 
absence, transferring Frederick J. Venn- 
strom, Massachusetts special agent with 
Boston headquarters, to the- Pittsburgh 
field. 

Major Ulan, who has reported for 
duty at Lowry Field, Denver, served as 
captain in the first World War and 
received the decoration of the Purple 
Heart. 


YORKSHIRE’S CANADA REPORT 
Yorkshire Insurance Co. and its sub- 
sidiary, the London & Provincial, an- 
nounce that Canadian business in 1941 
produced premium income of $689,734, 
an increase of $39,089 over 1940. The 
deposit with the Canadian government 
for the protection of policyholders is 


now reported at $1,388,149. 








MISSISSIPPI RATES REDUCED 

The Mississippi State Insurance Com- 
mission has ordered a reduction in fire 
insurance rates effective August 1. It 
is estimated that the reduction, the fifth 
since 1938, will aggregate $155,000. 














BOUT THE MIDDLE OF THE 
171# CENTURY A DUKE OF 
BURGUNDY DECIDED TO FIGURE 
OUT MATHEMATICALLY WHAT 
THE CHANCES WERE OF A NUM- 
BER RECURRING AT ROULETTE. 
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The basic motive for the purchase of insur- 
ance is man’s age-old desire to relieve him- 
self and his family of the risk of financial 
set-bach—whether it be by reason of death, 
fire or other hazards to his property. By 
providing adequate protection that is indi- 


National Union 


and Birmingham 


FIRE INSURANCE COMPANIES 
PENNSYLVANIA 


wITTSBURGH 


One of the chief cornerstones of modern actuarial 
science was laid when this Prince of France set 
Blaise Pascal to work spinning countless roulette 
wheels, making computations, and calculating 
chances, with the sole purpose of gaining a game- 
ster’s advantage. He little realized that this caprice 
gave impetus to the discovery of the theory of 
probabilities, which was destined to make possible 
modern insurance. 


vidually suited to the needs of his assureds, 
the insurance agent renders a vital, all-im- 
portant service to his fellow men! National 
Union and Birmingham agents are backed 
all the way, with modern efficient service 
and friendly cooperation! 














FREDERICK D. STEWART DIES 


Was Chairman of Stewart, Hencken & 
Wil of New York; Retired Recently 
as President 


Frederick DePew Stewart, chairman of 
the board and until recently president of 
the New York City insurance brokerage 
and agency firm of Stewart, Hencken & 
Will, Inc., died July 23 at his home in 
Nyack, N. Y. 
a native of Rockland County, N. Y., the 
Rev. Archibald S. and 
Mr. Stewart, who 


He was 72 years old and 


son of the late 
Anna W. Stewart. 
had been president of the brokerage firm 
since its founding, retired as president 
only a few weeks ago because of il! 
health and was succeeded by George W. 
Will. 

Kor years Mr. Stewart had been one 
of the leading insurance brokerage men 
in New York City. He began his busi- 
ness career as a clerk in the East River 
Savings Bank, New York. He entered 
insurance in 1893 as a life insurance pro- 
ducer and in 1901 formed a partnership 
with Albert C. Hencken. Later Mr. 
Will became associated with them and 
eventually the firm assumed its present 
title. He became president in 1922. In 
addition to doing a brokerage business 
Stewart, Hencken & Will, Inc., is gen- 
eral agent for the Prudential of Amer- 
ica. 

Mr. Stewart was a director of the 
Insurance Brokers Association of New 
York and a member of the Union League 
and Bankers Clubs, New York, and the 
Rockland Country Club, Nyack. He is 
survived by his widow and two step- 
children. 





PLAN MINNESOTA CONVENTION 


Hilgemann, Westervelt and Somerville on 
Program; Will Celebrate Range 
Anniversary 


L. G. Hilgemann, Milwaukee, a mem- 
ber of the executive committee of the 
National Insurance 
Agents, Fred Westervelt, Jr., assistant 
Office, 
Somerville, ass‘stant secre- 


Association of 


director, Business Development 
and W. F. 
tary, St. Paul-Mercury Indemnity Co., 
will be speakers at the annual meeting 
of the Minnesota Association of Insur- 
ance Agents at Virginia, Minn., August 
13 and 14. 

All of the business of the convention 
will be conducted on August 14. The 
morning session will be devoted to rural 
fire prevention, lead by Guy Rolien, rural 
chairman. The formal speakers who will 
appear in the afternoon will concentrate 
on war problems of insurance. 

The banquet that evening at which 
Mr. Hilgemann will speak, will celebrate 
the tenth anniversary of the founding 
of the Range Underwriters Association, 
a regional unit of the state association 
made up of agents in towns on the iron 
range. 


PREPARES FOR 1944 MEETING 
The Minnesota pond of the Blue 
Goose is prepared to go ahead with the 
plans for the grand nest meeting in 
1944, M. B. Ryon, Most Loyal Gander, 
announced following appointment of 
Thomas Linnell as grand custodian to 
succeed the late Louis L. Law. Mr. 
Linnell has been active in the prelim- 
inary work in connection with the 1944 
meeting. 


. . 

Says Big Bill 

(Continued from Page 13) 
to that with the association in New 
York City, is now chief underwriter for 
the insurance agency of Count Paul de 
Leseleuc in Paris. One of the compa 
nies represented in the agency is St 
Paul Fire & Marine 

Mr. Endemann was formerly cor 

respondent of The Eastern Underwrit 
in Paris. 
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Insurance Institute 
Selects Mail Courses 


HARDY MAKES ANNOUNCEMENT 


Offers Students Six Correspondence 
Courses in Fire, Casualty and 
Inland Marine 
The 1942-1943 syllabus of insurance 
courses has just been issued by the In- 
surance Institute of America, together 
with a special folder describing the cor- 

respondence courses. 

“It is the hope of the institute that 
the correspondence courses which have 
for some vears proved useful to students 
in the smaller communities where no in- 
surance societies are located,” says Secre- 
tarvy-Treasurer E. N. Hardy, “will now 
also be of use to young men in service 
who are anxious to keep in touch with 
their peace-time business. 

“Already a few students in service 
both in the United States and Canada 
have taken advantage of the opportunity 
to continue their studies and it is hoped 





that more will do so. 
Notifies Former Students 
In its descriptive folder, the institute 


notifies students who have taken courses 
in past years under the old plan to con- 
sult the institute office before enrolling 


so as to be sure to have the proper 
subjects which will fit in) with their 
past record. 

All courses will begin the week of 


November 16, continuing each week for 
eighteen to twenty weeks, according to 
the course selected. Each student will 
receive a textbook on the subject of his 
course, a supplementary printed lecture, 
additional material when the subiect 
matter of the lecture requires and a 
bibliography of suggested reading. 

The fee is fifteen dollars for each 
course, payable on registration. This 
fee includes the cost of the textbook 
and other material furnished and the 
regular final examination fee. Two final 
examinations on consecutive dates are 
given in each course and a passing mark 
of 65 or over is required in both to 


allow institute credit for the course. Ex- 
aminations are given in January and 
May. 
Spring Examinations 
Students who receive the weekly 


courses in weekly mailings will be per- 
mitted to take the Spring examinations 
beginning May 17, 1943. Those who take 
their courses in a single mailing will be 
permitted to sit for the examinations 
beginning January 18, or the May ex- 
aminations, depending on the date of 
enroliment. 

If a student does not take his exami- 
nations and wishes to sit in a later ex- 
amination period, he may do so on pay- 
ment of an examination fee of two and 
a half dollars. For the January exami- 
nations he should make known his in- 
tention to sit on or before December 
1; for the May examinations he should 
notify the institute on or before April 1. 
Failures may be made up in later exami- 
nation periods by the payment of the 
examination fee. Anyone desiring to 
register for any of the courses should 
notify the institute at 80 John Street, 
New York City. : 

When a student registers after a 
course is under way the material already 
issued will be sent to him and he is 
then expected to make up the back work 


in time to finish with the group. Stu- 
dents registering out of the regular 
school session will receive the entire 


course in one mailing and must wait for 
the next examination period in order to 
sit for the final examinations. 
Final Certificates 

Those students who successfully pass 
the requirements of an entire branch 
are entitled to the final certificate of the 
institute and become associate members 
with the degree of A.I.I.A. (Associate 
Insurance Institute of America). 

Wherever possible, the institute ad- 
vises students to register in a class 
rather than to enroll in the correspond- 


ence group and will notify them of any 
class in their respective localities. 

Following are the courses to be con- 
ducted: 

General Principles of Insurance and 
Suretyship, nineteen lectures. This is 
the general introductory course designed 
as a foundation on which the student 
may build his advanced study. It forms 
a common first year for the casualty 
and fire branches. The course takes up 
the study of risk, history and develop- 
ment of various branches of insurance 
and suretyship, insurance contracts, types 
of carriers, agency law, safety and pre- 
vention, rates, underwriting, financial 
structure of insurance carriers, their co- 
operative organizations, state supervi- 
sion and insurance as a social factor. 
The textbook furnished with this course 
is “Insurance,” by A. H. Mowbray. 

Casualty Branches 

Casualty Branch, Part 2, nineteen lec- 
tures. This course, the second year in 
the casualty study, deals with claims ris- 
ing out of legal liability. The sources 
of legal liability are studied, such as 
negligence and agency, followed by cov- 
erage and conditions common to all 
forms of liability policies. Each policy 
in the field is taken up, together with 
underwriting principles, rate making, 
premium computation, manual rules, in- 
spection and safety work, investigation, 
evaluation and adjustment of claims. 
The textbook furnished is C. A. Kulp’s 
“Casualty Insurance,” revised edition. 

Casualty Branch, Part 3, twenty lec- 
tures. This last course in casualty in- 
surance takes up detailed study of acci- 
dent and health insurance, steam boiler 
and electric machinery insurance, water 
damage and sprinkler leakage, plate 
glass, burglary, theft and robbery. “Cas- 
ualty Insurance” also is the textbook for 
this course and those students who have 
completed the previous course and al- 
ready have this book will be furnished 
a copy of the revised edition of “Insur- 
ance,” by S. B. Ackerman. The institute 
reserves the right to withdraw this 
course if registration should fall below 
fifty. 

Fire and Inland Marine 

Fire Branch, Part 2, twenty lectures. 
Robert P. Barbour’s “The Agent’s Key 
to Fire Insurance” is the textbook for 
this second year’s study of fire insurance. 
It takes up a detailed study of the fire 
insurance contract and its modifying 
forms and clauses. It also deals with 
use and occupancy, rents, leasehold in- 
terest, extra expense, profits, etc., sprink- 
ler leakage, windstorm and_ explosion 
and with the extended coverage endorse- 
ment, reporting forms, automobile fire 
and theft and loss adjusting. 

Fire Branch, Part 3, twenty lectures. 
This course is concerned with building 
construction, common and special haz- 
ards (including manufacturing, chemical 
and electrical hazards), fire prevention 
and protection, automatic sprinklers, 
rates and underwriting. The ninth edi- 
tion of the “Handbook of Fire Protec- 
tion” by E. U. Crosby, H. A. Fiske and 
H. W. Forster is the textbook. The in- 
stitute may withdraw this course if reg- 
istration should be below fifty. 

Inland Marine Course, eighteen lec- 
tures. Earl Appleman’s “Inland Marine 
Insurance” is the textbook for this 
course which has been made an addi- 
tional requirement for those wishing to 
secure a final certificate in the fire 
branch. It takes up the history and 
definition of inland marine insurance 
with specific study of jewelry, fur and 
personal effects floaters, fine arts float- 
ers, parcel post, registered mail and 
armored car risks, deferred payments 
and installation floaters, furriers’ custom- 
ers’ insurance, jewelers’ block insurance, 
transportation including motor truck 
cargo, personal property floaters and a 
lecture on the Inland Marine Under- 
writers Association. 


ILLINOIS FIRE IN NEW JERSEY 

The MHlinois Fire Insurance Co., Chi- 
cago, has been licensed to transact busi- 
ness in New Jersey. 


Boys Win Scholarships 
Of Actuarial Bureau 


ALL FROM MID-WEST STATES 


Nine to Study Fire Protection Engineer- 
ing at Illinois Institute 
of Technology 


Nine boys from five Mid-Western 
states have been selected to receive the 
1942 awards of the Western Actuarial 
Bureau, four year courses in fire pro- 
tection engineering at the Illinois In- 
stitute of Technology. The following 
scholarship winners are announced by 
Professor J. B. Finnegan, director of the 


Fire Protection Engineering Depart- 
ment: 
George M. House, Oklahoma City; 


Willard A. Davis, Wichita, Kan.; Law- 
rence Johnson, Park Ridge, IIl.; Frank 
H. Douma, Ottumwa, la.; Llovd W. 
Johnson, Youngstown, Ohio; and Gor- 
don A, Juhl, Richard Wagner, Duane H. 


Kuffel and Stewart C. McDonnel, Jr. 
all of Chicago. 
The Fire Protection Engineering 


scholarships are annually awarded to 
the winners of competitive examinations 
given to high school graduates in seven- 
teen mid-western states. 


Demands for Graduates 


Fire protection engineering has been 
a standard curriculum at the Chicago 
school since the establishment of a four- 
year program of study in 1903. Al- 
though the institute has graduated more 
than four hundred fire protection engi- 
neers since that date, the supply has 
never met the demand for graduates. 
Most of the graduates have become 
affiliated with fire insurance companies. 

The value of the school’s work was 
early recognized by fire insurance com- 
panies, and students have been attending 


the department on scholarships since 
1913. In that year the Fire Underwrit- 
ers Association established a_ scholar- 


ship plan. In 1920 the plan was ex- 
panded, and since that year capital stock 
fire insurance companies have awarded 
scholarships to selected students through 
Western Actuarial Bureau. Kent W. 
Parker, assistant manager of the bureau, 
is chairman of the scholarship com- 
mittee. 

In addition to taking the competitive 
examination on which they won their 
four-year fire protection engineering 
scholarships, the nine boys were also 


required to pass a rigorous physical 
examination before receiving their 
awards. All of the boys selected this 


vear ranked high scholastically in their 
high school classes and were outstanding 
students in natural sciences and mathe- 
matics. 


New Blue Goose Official 


Confers on Job’s Duties 


Thomas G. Linnell, newly appointed 
grand custodian of the Blue Goose, will 
go to Milwaukee to confer with Grand 
Wielder R. A. Kenzel as to his new 
duties. Late in August he and Mrs. 
Linnell will take a cruise down the Great 
Lakes to Buffalo, visit Niagara Falls 
and then go to Toronto for the grand 
nest meeting. George Maxwell of the 
home office in Minneapolis also will 
represent the Minnesota pond at Toron- 
to. The Minnesota pond is planning a 
golf party early in August. 





BEALL SEEKS CONGRESS POST 


Announcement that he will seek nomi- 
nation for member of Congress on the 
Republican ticket is made by J. Glenn 
Beall of Cumberland, Md., who is well 
known in insurance circles and also has 
filled several public offices. Mr. Beall is 
a former president of the Maryland As- 
sociation of Insurance Agents. He was 
a member of the state Senate from 1930 
to 1934 and in 1938 and 1939 first served 
as a member and then as chairman of 
the State Roards Commission of Mary- 
land. : 


Canadian Underwriters 
Point to Rate Decline 


REPLY TO CRITICS OF BOARD 


C. U. A. Asks Agents to Straighten Line 
of Thinking; Condemns Raising 
of “Price Bogey” 


Outlining briefly the advances made 
in fire insurance as a result of the 
operation of board insurance, the Cana- 
dian Underwriters Association provides 
what it calls an “effective answer to 
the fifth columnists in the insurance 
business who are constantly raising the 
price bogey.” This message is addressed 
to agents of board companies in Canada 
in the C. U. A’s “Board Advocate” and 
urges them to “straighten out the line 
of thinking” of the critics of board in- 
surance. The item referred to reads: 

“One of the results of war is an in- 
evitable increase in cost of commodities. 
Prices rise because as more people are 
employed more money is in circulation 
and purchasing power becomes greater 
at the time that production of ordinary 
commodities decline. Hence the increase 
in the cost of consumer goods. 

“What about board insurance rates? 
Contrary to the experience of business 
generally they have declined. At a time 
when prices of practically all consumer 
goods are substantially higher than in 
the pre-war period, insurance rates af- 
fecting many categories have been sub- 
stantially reduced while recently, in C. 
U. A. territory, dwelling form coverage 
has been greatly extended... 

Insurance Costs Decline 

“This declining cost of insurance 
(from two dollars to fifty-four cents per 
$100 in forty years) in contra distinction 
to the general trend of prices in war 
periods, is undoubtedly partly attribut- 
able to the influence of board insurance 
companies through the operation and 
study of their underwriters’ associations 
and it is an effective answer to the fifth 
columnists in the insurance business who 
are constantly raising the price bogey. 

“Consider also these further facts. 
While board companies have steadily re- 
duced rates they have maintained and 
improved services which include inspec- 
tion services in towns, cities and villages 
so directly related to public safety and 
reduction of fire losses . . . 

“Tt is inevitable that agents will meet 
people who think up arguments against 
board insurance. If you give them some 
of these facts it may help to straighten 
out their line of thinking.” 





GONTRUM WARNS ON BOMBS 
Maryland Commissioner Urges That 
First Attention Be Given to Fires 
from Incendiaries 
Insurance Commissioner John B, Gon- 
trum of Maryland has issued a warning 
to the citizens of the state urging that 
in case of an incendiary bomb attack 
they give first attention to the resulting 
fires and not to the bombs themselves. 
“The purpose of an incendiary bomb 
is to start fires,” Mr. Gontrum points 
out. “That’s why the magnesium bomb 
is constructed so that it burns at a very 
high temperature and also scatters burn- 
ing particles, each of which is capable 
of causing a fire. These numerous par- 
ticles will readily ignite upholstered 
furniture, rugs and draperies in home 
as well as equally flammable articles 

in our stores and shops. 

“It is these multiple fires which should 
be given first attention. After they 
are extinguished, it is time enough to 
go to work on the bomb. Flammable 
materials, such as wooden floors, near 
the bomb, should be wet down in the 
process. 

“These facts have been mentioned by 
others but they cannot be repeated too 
often, because in the excitement of a 
possible raid many of us may be in- 
clined to overlook the fundamental fact 
that the burning bomb is only one source 
of destruction while the shower of 
sparks it sends out may start numerous 
fires.” 
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Fire Insurance Probe 
Nearing Completion 


, REPORT FROM WASHINGTON 





Justice Department's Anti-Trust Divi- 
sion Investigation Under Way 
Since April 





It is reported from Washington that 
the anti-trust division of the Depart- 
ment of Justice is reaching the con- 
clusion of its preliminary investigation 
of fire insurance rates and selling prac- 
tices begun last April. 

This investigation is said to have been 
inspired by Attorney-General Roy Mc- 
Kittrick of Missouri, now conducting 
hearings in connection with his ouster 
proceedings against 134 stock fire com- 
panies from Missouri for alleged par- 
ticipation in the so-called Missouri rate 
compromise of 1935, 
Attorney-General McKittrick appeared 
last March before the House «small 
business Men’s committee to urge that 
Government, Federal or state, should 
assume responsibility for determining 
fre insurance rates. His initial efforts 
to interest the Department of Justice 
were unsuccessful, it is understood, but 
he persisted until Attorney-General 
Francis Biddle agreed to approve the 
inquiry now nearing completion. 


Alleged Trade Restraint 


The investigation has sought to deter- 
mine whether or not violations of Fed- 
eral anti-trust statutes are involved in 
complaints said to have beer coming to 
the Department of Justice for the past 
four years. 

The alleged restraint of trade prac- 
tices, which would form the basis for 
any action the anti-trust division might 
take, fall into three categories: 

(1) That stock fire insurance compa- 
nies operate trade associations which 
suppress competition in rates. 

(2) That they operate trade associa- 
tions which likewise suppress competi- 
tion in commissions. 

(3) That they enforce rules and regu- 
lations through company-maintained 
bureaus. 

According to the report, officials who 
have stated that the preliminary investi- 
gation is practically completed, declined 
to say whether or not any specific moves 
are contemplated. 

It was stated, however, that in carry- 
ing through the investigation, the anti- 
trust division was not engaged in a 
“bureaucratic fishing expedition.” The 
anti-trust officials are said to have de- 
clared that their never has been any 
desire on their part to smear the fire 
insurance industry or to engage in a 
“witch-hunt.” 





Countersignature 


(Continued from Page 1) 


by that of Commissioner Charles F. J. 
Harrington, issued under Governor Sal- 
tonstall’s order permitting the WDC to 
do business in Massachusetts. 


; Massachusetts Situation 

The situation in Massachusetts is 
more involved because more than 100,- 
000 WDC policies already have been 
issued in that state and because the 
ruling is more detailed than the Ten- 
nessee ruling. The Governor’s execu- 
tive order gives latitude to the Insur- 
ance Department in the matter of con- 
formity with the state’s countersigna- 
ture law, saying that the WDC need 
not comply with such provisions of that 
law “as the ommissioner may from time 
to time specify subject to such rules as 
the Commissioner may make.” 

Belief that, whatever the course may 
be with respect to policies issued in the 
future, it will not be necessary to re- 
call outstanding policies for agency 
countersignature, is based on the fol- 
lowing paragraph from the Governor’s 
order: 

“Insurance protection heretofore af- 
forded by said War Damage Corpora- 
tion shall not be deemed to be invalid 
by reason of any non-compliance with 
the provisions of said general laws 
chapter 175 (countersignature law) as 
amended.” 

Following are the WDC rules and reg- 
ulations issued by Commissioner Har- 
rington: 

Harrington’s Regulations 

“1, All policies issued by War Dam- 
age Corporation shall be issued only 
through insurance companies authorized 
to transact business in this common- 
wealth. 

“2. All policies shall be negotiated 
through duly licensed insurance agents 
and insurance brokers in the common- 
wealth. 

“3. All policies, riders and endorse- 
ment forms are subject to General 
Laws, chapter 175, section 157 (counter- 
signature law) and accordingly must be 
countersigned by a licensed resident 
agent of a fiduciary agent as defined in 
WDC Regulations ‘A’ of the War Dam- 
age Corporation.” 

Records Available 

“4. The books and records described 
in fiduciary agreement shall be avail- 
able to the commissioner of insurance, 
his deputies or examiners and shall be 
maintained in such form as to enable 
the commissioner to determine the 
amount of insurance written and_ pre- 
mium receipts. 

“5. Each fiduciary agent shall notify 
the insurance department of the date of 
its appointment as such and, immedi- 
ately upon receipt or issuance of same, 
furnish the department by registered 


Joseph Cosgrove Dies 
At West Hartford Home 


AMERICA FORE STATE AGENT 





Was Former President of Connecticut 
Field Club; Member of New 
England Exchange 





Joseph M. Cosgrove, Connecticut state 
agent for the America Fore Insurance 
and Indemnity Group with headquarters 
at Hartford, died suddenly Sunday morn- 
ing, July 25, at his home in West Hart- 
ford. He was 48 years of age. 

The funeral was held on Wednesday 
at his home with a solemn requiem mass 
at the Church of St. Thomas the Apostle. 
Burial was at Mount St. Benedict 
Cemetery. 

Mr. Cosgrove was born in Hartford, 
son of the late Patrick and Catherine 
Carey Cosgrove. He was formerly state 
agent in Connecticut and Western Mas- 
sachusetts for the National Liberty In- 
surance Co. and special agent in New 
York and New England for Fred S. 
James & Co. of New York. 

Field Club President 


A former president of the Connecticut 
Field Club, he was a member of the 
New England Insurance Exchange, Hart- 
ford Lodge, BPOE, and the Friends Club 
of New London. 

He leaves his wife, Mrs. Mary 
Browne Cosgrove; one son, Thomas 
Browne Cosgrove; one brother, Patrick 
A. Cosgrove, and three sisters, Miss 
Annie Cosgrove, Miss Catherine Cos- 
grove and Mrs. Marguerite Martin, all 
of Hartford. 





HALIFAX SCHOOL INSURANCE 

Insurance on school property in Hali- 
fax has been divided by the school 
board between the board companies and 
the Halifax Insurance Co., with the bulk 
of the business going to the boards. 
Objections were made from some quart- 
ers that contracts should all go to the 
lowest bidder, but these were overruled. 





JERSEY SPECIALS TO MEET 


President Paul M. C. Hauser of the 
New Jersey Special Agents’ Association 
announces that the next meeting will 
be held at the Cedar Ridge Country 
Club, August 3. There will be golf in 
the afternoon followed by dinner. 





mail with a copy of the written notice 
terminating its agreement. 

“6. Each company is requested to 
promptly acknowledge receipt of, and 
its assent to these rules and regula- 
tions.” 





National Board Engineers 
Finish Cincinnati Survey 


Three engineers of the National Board 
of Fire Underwriters have completed a 
two months’ survey of Cincinnati, which 
is endeavoring to secure promotion from 
Class 2 to Class 3 in the matter of fire 


rating. Their report is expected to be 
finished in approximately two months. 
The survey was made at request of 
City Manager C. O. Sherrill. 

Col. Sherrill seeks a higher classifi- 
cation and reduction in rates in view of 
the fact that Cincinnati won the na- 
tional award for fire prevention in 1939 
and 1941. The city, tool machine center, 
is one of the cities granted additional 
fire equipment by the Federal Govern- 
ment for the national defense program. 





Rodes Made Chairman of 
War Chest at St. Louis 


Boyle O. Rodes, a partner in W. H. 
Markham & Co., former president of 
the Fire Underwriters Association of 
St. Louis, now the Insurance Board of 
St. Louis, has been appointed chair- 
man of the St. Louis County Division 
of the Greater St. Louis War Chest, 
Judge J. Wesley McAfee, president of 


the Union Electric Company of Mis- 
souri, general chairman for the drive, 
has announced. 

Mr. Rodes, who is also Mayor of 


Ladue, a village in St. Louis County, 
will direct a force of some 3,100 volun- 
teer workers in a county-wide canvass 
as part of the united drive for funds 
for the support of leading charity, 
character building and war relief organ- 
izations. 





Schraffenberger Declines 
Regional Fire Chief Offer 


City Manager C. O. Sherrill of Cin- 
cinnati has disclosed that Marshal Louis 
G. Schraffenberger, superintendent of 
the fire prevention bureau of the Cin- 
cinnati fire department, has turned 
down an offer to be regional fire chief 
for Ohio, Michigan and Kentucky in 
the Civilian Defense Corps. The job is 
to correlate fire-fighting activities of 
regular and volunteer fire departments 
in the Fifth Corps Area, to oversee the 
training of new firemen and to oversee 
fire-prevention work. 

Col. Sherrill explained that under a 
ruling of the Civil Service Commission, 
Schraffenberger cannot obtain a leave 
of absence unless to go into armed serv- 
ice. Mr. Schraffenberger, who has at- 
tained national prominence in his field, 
is too valuable to the city, Col. Sherrill 


added. 











RENT INSURANCE: Loss 


of rents on business or liv- 





ing quarters due to fire or 
extended coverage perils 
would be more serious than 
ever under present conditions. Scarcity of mate- 
rials and labor would greatly lengthen the period 
during which the landlord suffers loss of income, 
perhaps more than one year. Are your assured 
properly protected? It is your responsibility to ex- 
plain the advantages of this all-important coverage! 





wg 


# 





ing living costs. Should fire destroy or damage 
their property, rent of temporary quarters and 
other fixed expenses might be a serious problem. 
Guard your assured against this unnecessary risk. 
Their need for Rental Value Insurance is 


greater than ever! ry 


RENTAL VALUE_INSUR- 
ANCE: Homeowners face ad- 


financial burdens in 





ditional 


greatly increased taxes and ris- 
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“Coxwold” Loss Held to Be Due to 
Direct Result of Warlike Operation 


The English House of Lords has de- 
cided in the well known “Coxwold” case 
that the damage sustained by the vessel 
was the direct consequence of the war- 
like operation on which she was en- 
gaged. Thus the Government Ministry 
of War Transport is held liable rather 
than the company underwriters who in- 
sured the vessel against straight marine 
risks. The Post Magazine of London 
reviews the decision in part as follows: 

The motor vessel “Coxwold,” owned 
by the Yorkshire Dale Steamship Com- 
pany, Ltd. but requisitioned by the 
Minister of War. Transport on the terms 
of the Government time charter-part 
T99a, stranded off the Isle of Skye while 
on a voyage with a cargo of petrol from 
Greenock to Narvik in convoy in May, 
1940. It will be remembered that at this 
time military operations were still pro- 
ceeding in Norway, and it was admitted 
that the voyage was a warlike operation. 
Under the charter-party the Minister 
assumed responsibility for war risks and 
the marine risks were insured in the 
market. The Lord Chief Justice affirmed 
an arbitrator's award that the damage 
sustained by the vessel was a direct con- 
sequence of a warlike operation, but the 
Minister appealed, and the Court of 
Appeal having reversed this decision, the 
shipowners carried the case to the 
House of Lords. 

Lord Chancellor’s Judgment 

The facts of this case are most im- 
portant, and it will be seen have a 
vital bearing on the final decision reach- 
ed. The Lord Chancellor said that the 
“Coxwold” was in an escorted convoy 
of four merchant vessels in charge and 
under the orders of a naval officer. The 
convoy was proceeding without naviga- 
tion lights at a speed of about nine 
knots. Visibility was poor and at times 
there were heavy rain squalls. The con- 
voy was zig-zagging. 

Before the arbitrator it was contended 





Western Report on 
Multiple Location Risks 


A fifteen-page typewritten report on 
underwriting practices of fire insurance 
companies with respect to interstate 
multiple location policies issued by 
them has been made to Commissioner 
Caminetti, of California, president of 
Western Conference of Insurance Com- 
missioners, by a committee appointed by 
the Western Conference to study the 
subject. 

J. R. Maloney, California, is chairman 
of the committee. John F. Sullivan, 
Washington, and Eugene P. Fay, Cali- 
fornia, are members of the committee. 

The committee said its study was too 
limited to permit a definite recommenda- 
tion of any single plan, method or sys- 
tem as the proper solution of the prob- 
lem and urged that a sub-committee of 
the commissioners work with a com- 
mittee of the business, representative of 
all types of carriers, toward the end 
that such a plan, method or system be 
adopted. It, however, had 
stions of a plan which in- 
cluded approval of a uniform schedule 
of credits giving savings for favorable 
factors, such as distribution of liability, 
uniform loss prevention work, central- 
ized management, lower average claim 
adjustment expense, reduction in home 
office overhead 

The committee favored consistent rate 
writing. There were other suggestions. 


devised and 


SOTTIE Suvyve 


that the “Coxwold” met with a disaster 
owing to negligent navigation by those 
on board, but the arbitrator found that 
there was no improper navigation of the 
vessel. In the Court of Appeal, Lord 
Justice Luxmoore thought it was plain 
that the arbitrator had found that the 
proximate cause of the stranding was an 
unexpected and unexplained tidal set, 
but the Lord Chancellor said he did not 
so read the special case stated by the 
arbitrator. He deducted that the arbi- 
trator’s view was that though the tidal 
set would have brought the vessel nearer 
to the land than she would otherwise 
have been, it was the combination with 
this of the alteration of course ordered 
for the avoidance of an enemy subma- 
rine which was the effective explanation 
of the disaster. 

The Lord Chancellor said that when 
Lord Justice Scott inquired in the Court 
of Appeal what facts there were which 
could establish that the stranding was 
proximately caused by a warlike opera- 
tion, he omitted to mention that in order 
to avoid an enemy submarine the “Cox- 
wold,” under naval orders, turned at 
right angles to her normal course and 
continued in this direction for half an 
hour. This fact, combined with all the 
other circumstances, was enough to sup- 
port the arbitrator’s conclusion that the 
stranding was the consequence of war- 
like operations. 

“Effective and Predominate Cause” 

In simple and logical phrases the Lord 
Chancellor put on record yet another 
explanation of the application of the 
rule of proximate cause in marine and 
war risks cases; an explanation which 
should prove of great assistance in de- 
termining the incidence of liability for 
similar losses. A vessel which is carry- 
ing munitions of war from one war base 
to another is “engaged in a warlike op- 
eration.” This, however, is an entirely 
different thing from saying that any 
and every accident which happens to 
such a ship during her voyage is the 
consequence of a warlike operation. Be- 
cause an accident happens “during” a 
warlike operation, it is not necessarily 
“the consequence of” a warlike operation. 

The “Coxwold” accidentally stranded; 
no misfortune could be more marine in 
its nature, but the question was not 
whether it was a marine risk, but wheth- 
er it was not to be regarded as “the 
consequence of warlike operations.” That 
depended on whether, in the practical 
sense in which a policy of insurancé 
must be interpreted and applied, the 
dominant or determining cause of the 
disaster was a warlike operation. 

In the present case, where the finding 
was that so substantial a deviation was 
ordered for the express purpose of 
avoiding an enemy submarine and was 
not subsequently corrected, there was no 
reason for saying that the arbitrator, in 
finding that the loss was the direct 
consequence of a warlike operation, was 
disregarding what had already been laid 
down by the House of Lords. 





CONDUCTS INSTITUTE EXAMS 

The Insurance Exchange of Los 
Angeles conducted a special class session 
July 30 to permit those students who 
could not take the final examinations on 
the Insurance Institute of America 
course to do so. More than half the 
students who attended the lectures were 
unable to take the examinations because 
of the pressure of work in their offices 
due to the WDC insurance. 


GETS MATSON CO. BUSINESS 


Marsh & McLennan-J. B. F. Davis & 
Son Brokers for Large West 
Coast Navigation Firm 
Marsh & McLennan-J. B. F. Davis & 
Son, San Francisco brokerage firm, has 
secured the insurance account of Mat- 
son Navigation Co., the largest American 
flag steamship company on the Pacific 

Coast. 

Following the recent death of Louis 
Rosenthal, dean of Pacific Coast marine 
underwriters, who had had the Matson 
account for over thirty years, a num- 
ber of San Francisco brokerage firms 
made strong efforts to secure the ac- 
count, which, it is estimated, produces at 
least $500,000 in marine insurance pre- 
miums on cargo (not including marine 
war risk) and about $250,000 in average 
adjusting fees annually, a total of ap- 
proximately $750,000 per year 

The Matson fleet comprises approxi- 
mately th'rty vessels. For many years 
prior to the present war it had a monop- 
oly on trade and passenger service be- 
tween the Pacific Coast and Hawaii as 
well as owning or controlling much of 
the transportation and industry of 
Hawaii itself. 





AGENTS SUPPORT VIEHMANN 


Members of the Indianapolis Insur- 
ance Board at a recent luncheon in the 
Indianapolis Athletic Club, approved a 
resolution supporting the stand of Frank 
J. Viehmann, State Insurance Commis- 
sioner, against private competition with 
Government insurance on any rate or 
condition other than that provided by 
the Government. The annual outing of 
the board will be held August 11 at the 
Indianapolis Country Club. J. A. Welch 
is chairman of the committee in charge 
of arrangements. 





JENNINGS TO JOIN AIR FORCE 


J. S. Jennings, head of the Jennings 
Insurance Agency, Los Angeles, will 
join the United States Army Air Corps 
with the rank of captain on August 3. 


Failure to Fix Sound Value 
Voids Appraisers’ Decision 


In an action on a tornado policy pro- 
viding for arbitration in case of disagree. 
ment as to the amount of loss it ap- 
peared that appraisers appointed did not 
ascertain or estimate the sound value of 
the building, although the policy and 
the agreement of submission clearly pro. 
vided that this should be done, 

The Louisiana Supreme Court, Branch 
v. Springfield Fire & Marine, 198 La 
720, cited many cases to show that the 
established jurisprudence of this country 
is that the failure of the appraisers to 
find the sound value, where the Policy 
requires it to be fixed, renders the award 
unenforcible. In the absence of any au- 
thorities in Louisiana on the subject, the 
court followed this jurisprudence, ” 

The insured testified generally with 
respect to the damage to his merchan- 
dise, fixtures, etc., but he was unable to 
state with any degree of certainty the 
extent of the damage or how much it 
would cost to repair it. Under these 
cirsumstances his claim for damage to 
these items was disallowed. 





Minnesota Commissioner 
Warns on Fleet Ruling 


Companies which have failed to com- 
ply with recent rulings of the Minnesota 
Insurance Department regarding fleet 
policies were advised this week by Com- 
missioner Newell R. Johnson to do 50 
by August 1 as continued default “will 
make further action by this department 
necessary.” 

The rulings provided that all com- 
panies issuing automobile liability, prop- 
erty damage and other automobile fleet 
coverage report to the Department by 
July 15 those fleet policies issued be- 
tween May 4 and June 19, 1942. All fleet 
policies, additions to and endorsements 
of said policies issued subsequent to 
June 19 were to be reported simultan- 
eously with their issuance. The purpose 
of the rulings is to enforce the law 
against fictitious fleet coverage. 





Lambs Lost “in Transit” by Fire; 
Holds ‘Transit Policy Not Liable 


Four carloads of lambs were shipped 
over the’ Western Pacific and the Union 
Pacific from Portola, Cal., consigned to 
livestock dealers in Chicago. Four days 
later the lambs were unloaded at Valley, 
Neb., for “feed and rest” as provided by 
law and by the contract of shipment. 

About twenty-five hours after unload- 
ing into a transit yard the lambs were 
destroyed by fire. Between the unload- 
ing and the fire they had been inspect- 
ed by the consignee, who changed their 
destination from Chicago toOmaha. This 
inspection and change of destination and 
resulting delay were the primary cause 
of the loss of the lambs by the fire in 
the stockyards. 

A livestock transit policy had been 
issued by the Hartford Fire. In a de- 
claratory judgment action by the ship- 
per the chief question was whether the 
policy covered the conditions under 
which the loss occurred. A second ma- 
jor question was whether the shipper 
could recover in full or in part on an- 
other policy, issued by the Phoenix to 
the stockyards company, insuring them 
against loss of livestock from fire or 
lightning, occurring while the livestock 
were under the control of the stock- 
yards company at its stockyard at Val- 
ley, Neb. This policy covered the inter- 
ests of shippers while their stock were 
on the premises. Both companies were 
made defendants in the action for de- 
claratory judgment. 

Federal Court Decision 

The Federal District Court for North- 
ern California, McPherrin v. Hartford 
Fire, 44 F. Supp. 674, held the plaintiff 
entitled to recover in full from the Phoe- 
nix, but that neither the plaintiff nor 


the Phoenix was entitled to any recov- 
ery from the Hartford Fire. 

The Hartford Fire policy contained a 
provision reading: 

“This insurance shall cover and pro- 
tect livestock while stopped and detained 
in transit at feeding stations to comply 
with the law, but not when or while 
such stoppage and/or detention are be- 
cause of and pursuant to the order or 
direction of the assured or his authorized 
representative for any other purpose.” 

A rider to the policy limited liability 
for loss on sheep or lambs occurring at 
feeding in transit yards to a period of 
twelve hours after the time of arrival in 
the yards. The Hartford Fire was not 
liable for the loss of the lambs twenty- 
five hours after unloading and after the 
consignee had changed their destination 
on the ground that it was necessary that 
the word “and” alone should be read 
into the phrase “and/or” and the “or” 
excluded. 

“Whatever criticism may be justified 
for the use of the words and symbol 
“and/or,” the court said, “they are con- 
tinued in use and courts have to deal 
with them according to the facts appear- 
ing in any particular case.” 

The rider limiting liability for loss of 
the lambs to twelve hours after arrival 
for feeding could not be disregarded on 
the ground that the provision had_ no 
relation to the heading of the rider print- 
ed in comparatively large type and read- 
ing: “Tariff of Minimum Premiums for 
Insuring Livestock in Transit.” The 
provision relates to a condition which 
may well be taken into consideration 1 
determining a schedule of “tariff of min- 
imum premiums.” 
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“Proportionate Contribution” Held 


To be Fallacy by Company Spokesman 


So many times in connection with efforts to produce 
“which 
be justified on the basis of protection afforded and services rendered,” 
sounding phrase—proportionate contribution—is used. 

are agreeable to a reduction in commission—and on a 


workmen’s compensation bus‘ness 


rates and premiums for 
and which can 
the high- 
that they 
the com- 


are fair and reasonable 
Agents maintain 


graded basis—if 


panies in turn will make a proportionate contribution in reducing their loadings for 


expenses. 


In an effort to view this situation from both company and agency viewpoints, 
and particularly because the conferences now under way on interstate rating have 


4 direct bearing on the subject, The 
viewpoints of both the 
panies, feeling that the prneei 
it affords 
attained.” 
as follows: 


To clarify 


Companies’ Position 


The position of the companies in this 


problem is clear cut and businesslike. 
The companies want the producers to re- 
ceive as much for their services as will 
permit the business to be sold to reason- 
good old-fashioned 


able buyers. One 


“look at the record” 
the shadow of a doubt that stock com- 
pany business is not keeping pace with 
the business as a whole. Even a super- 
ficial examination will disclose that price 
is the dominant sales resistant. 

In the good old days when purchasers 
of insurance thought more of protection 
than price, the stock companies featured 
guaranteed price insurance and in the 
event that their underwriting selection 
was favorable and their engineering and 
accident prevention services effective, an 
underwriting profit would be their re- 
ward. Everyone was happy. The as- 
sured had been protected, the producer 
had made a profit and the company had 
also realized an income over and above 
its expenses (if it had been economically 
managed) although unlike the profit to 
their producer which was final and ab- 
solute, the so-called underwriting profit 
of the company had to be conserved 
against that day when a poorer selection 
of risks or an adverse econom'c trend 
had converted that profit to a loss and 
recourse to that previously termed profit 


will prove beyond 


had to be made to balance the books. 
Times Have Changed 
But times have changed. The pur- 


chaser still needs and wants protection 
and service. In fact he demands more 
and better service than ever before but 
he is price conscious. Every dollar must 
be accounted for and the “value re- 
ceived” weighed carefully. 

No longer is the buyer satisfied with 
the statement—true though it may be— 
that for a specific purpose a certa'n per- 
centage of the total premium income is 
necessary. He says: “Maybe so, but is 
that the same percentage of my rt 
necessary for the performance or accom- 
plishment of that purpose in connection 
with my risk.” And there’s the rub. 
The production of a premium which fits 
the requirements of each individual r'sk 
requires a revamping of the entire rate 
making procedure, with the one out- 
standing object of producing a gradua- 


tion of premiums to synchronize with 
the various requirements of ind’vidual 
risks. 


It is apparent at the outset that this 
condition cannot possibly be completely 
accomplished. It would be absolutely 
Impossible, for instance, to determine the 
actual administration cost of handling 
any single risk, but it is possible to 
ascertain in general that risks of a size, 


Eastern 
producers and the 
“proportionate 
“the most effective weapon against the objective which really should be 
the atmosphere for ; 


Underwriter prints on this page 
companies. A spokesman for the com- 
contribution” is a fallacy, says that 
the work he writes 


immediately ahead, 


as a group, can be administered for a 
lower percentage of the premium. in- 
volved than can another group produc- 
ing the same aggregate premium but 
made up of smaller units. 

It is equally obvious that it costs less 
in terms of percentage of premium to 
audit a given volume of prem‘um if it 
is made up of large concentrated units 


than to audit the same amount made 
up of smaller units and spread over a 
broader area. 


Graduated Expenses 
As a result, modern rating plans have 
incorporated the features of graduated 
expense. Proper approach to this prob- 
(Continued on Page 28) 





Graded Commission Plan Offered 









By Casualty General Agent 


A prominent casualty general agent, 


who has had a lot of experience in nego- 


tiating with company committees, offers 


in a spirit of helpfulness a graded com- 


mission plan for general agents which 


he thinks would be workable as far as 





is shaped up. Most well posted general 
axents, he thinks, would find acceptable 


the gradual decrease in commissions 
shown in the tabulation below, which 
they would receive as the premum on 
various casualty lines became larger. 
But the hitch in the program, the 
agents say, is that companies are not 
willing to make a ratable contribution of 
their own toward lowering the cost of 
insurance. It was pointed out: “Com- 
panies will invariably insist that ‘we 


have expenses which cannot possibly be 
reduced any further.’ It would be re- 
freshing if the companies would also 
ippreciate that we agents have expenses 
which cannot possibly be reduced.” Sug- 
l follows: 


vested gradation 


GRADED CASUALTY & SURETY COMMISSIONS 


in Percentages—General Agents 


their contribution toward the reduction 
of cost to the insurance buyer is con- 
cerned where s‘zeable lines are involved. 
In view of the conferences which are 
now getting under way on the subject 
of interstate rating, this general agent 
feels that the subject of graded com- 
missions should be thoroughly explored 
by all parties before a final program 
174% 
Premiums Business 
Below or $ 1,000 17.5 
$ 1,001 to 5,000 16. 
5,001 to 10,000 FF. 
10,000 to 25,000 13.5 
25,001 to 50,000 12. 
50.001 to upward 10. 


NOTE: 
For business now p 


a W. FAIRCHILD ON COAST 

.W. Fairchild, general manager, As- 
ical, of Casualty & Surety Execu- 
tives, will spend most of the month of 
August in California on his annual 
vacation. 






















Agency Department, General Buildings, Philadelphia, Pa. 
COMPLETE CASUALTY-FIRE-MARINE FACILITIES AVAILABLE 


TARTING in 1890 the Genera! 

Accident was the first exist- 
ing company to offer Burglary 
insurance and has always been 
in the forefront in the field of 
affording protection for prac- 
tically every known hazard in 
Burglary underwriting. Today, 
it is still abreast of the times and 
offers many combinations for 
the small business man which 
give him complete coverage 
in one policy, at one flat pre- 
mium! Our new “Service that 
Excels” is now ready for distri- 
bution—write for copy. 











For business now paying more than 30%, use 30% 
one less than 17%‘ 
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E. F. MILLER LIEUT.-COLONEL 


Protective Indemnity’s N. E. Manager 
Now on Duty at Portland, Me.; Saw 
A.E.F. Service As Captain 


Miller of Miller & 
New England 


Indemnity, 


Rudd 


Managers ot 


Edgar F. 


in Boston, 


he Protective has been pro- 


moted from major to lieutenant-colonel, 
a well earned promotion, and is now 
stationed at Portland, Me., First Army 


\rea. Previously he had been on duty 


at Manchester, N. H. 


\ captain of infantry during the first 
World War, Colonel Miller saw A.E.F. 
service with the famous Yankee Di- 
vision. He ts a past national commander 
of the veteran organization of that d'- 
vision. 

\iter eight vears’ service with Pre- 
ferred Accident as field supervisor for 
Connecticut and Rhode Island, Mr. Mil- 
ler was promoted in March, 1941, to 
New England manage aes jointly with 
H. W. Dw’ght Rudd. Two days after 
his appointment he was called to active 
military duty. Manager Rudd has been 
with the Preferred and Protective about 
twenty vears. 


Wm. H. Ford Nowa in Phila. 
With Jos. Froggatt & Co. 


William H. Ford, vice-president, treas- 
urer and a director of the First Rein- 
surance of Hartford, and also vi ce-pres- 
ident of Northeastern Insurance Co. and 
of the Rossia International Corp., has 
resigned these posts to join Josep! 
Froggatt & Co., Inc., actuarial special- 
ists and public accountants. Mr. Ford 
will make his headquar ters in the Phil- 
adelphia branch office < the Froggatt 
‘company. He was associated with the 
Rossia companies for eighteen years, 


and his successor as vice-president there 
been named as ye 


has not 


¢ F. & D. WORKERS BUY BONDS 


"ha Fidelity & Deposit now holds a 
certificate from the Treasury Depart- 
ment indicating that more than 90% of 
the employes in its New York branch 
office are buying United States War 


Bonds through the payroll savings plat 
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Mrs. Geneva Fry of Oshkosh First 


Woman to Head an A. & H. Ass’n 


Wis. 
first 


Oshkosh, 
the 


Geneva 


Mrs. 
the distinction of 


Fry of 
has being 


woman pres‘dent of a local accident and 


health association in the United States. 
She heads the Fox River Valley A. & 

Underwriters Club which was organ- 
ized this year, and which is affiliated 
with the National A. & H. Association. 
Mrs. Fry has many plans in mind for 
the Fall and Winter meetings which 
will make this club one of the most 


progressive in Wisconsin. 

She represents the Wisconsin National 
Life, a connection which dates back to 
June, 1939, and in the short span of two 
years since that time she has made an 
outstanding record in the production of 
life insurance and A. & H. lines. Her 
activities center in the Fox River Valley. 


Mrs. Fry became interested in the 
insurance business—life and A. & H.— 
for the first time following the death of 


her husband in January, 1939. Through 
an insurance program which he had ar- 


ranged during his lifetime, she learned 
of the value of protection and became 
increasingly interested in the subject. 


Her decision to engage actively in the 
sales end of insurance was prompted by 
the fact that if she could help others 
to build adequate programs for the 
present and the future, she would be 
doing a truly constructive work, 


Primarily interested in her home, 


Mrs. Fry is the mother of attractive twin 
daughters, now twelve years old. She 
gives them as much time as_ possible, 


GENEVA FRY 


MRS. 


planning her day’s activity so that she 
first takes care of household and mother- 
ly duties. Thereafter she devotes the 
rest of the day and many evenings to 
her business. In Wisconsin National 
ranks she has the reputation of being 
an energetic, well-informed insurance 
representative who is rapidly building a 
substantial business. 





AUGUST AUTO ACCIDENT MONTH 


Being So Featured by Provident L. & 
A.; Extension of Coverage in Its 
Policy Seen as Sales Stimulant 
Provident Life & Accident of Chat- 
tanooga, which annually observes August 
as automobile accident policy month, will 
do so again this year and with an extra 
stimulant for its 
the 


coverage in its 


sales provided pro- 


ducers in form of the extension of 
accident 


August 1 on all 


auto policy. 
This becomes effective 
auto accident business. 


James W. 


dent, explaining this extension currently 


Powell, agency vice-presi- 
Provident Lookout, 

“In brief, this extends the 
of all Provident automobile 
policies, except three forms, none of 
which have been issued in the last ten 
years, to include the hazard of travel as 
a passenger on other types of carriers 
than automobiles. In granting this ex- 


in the Says: 
coverage 
accident 


tension, we are conscious of the fact 
that we are considerably increasing our 
liability, without any increase in pre- 
mium. 

“We feel this is justified because we 
know that automobile travel is being 


restricted, and is probably due for fur- 
ther restriction as the war progresses. 
Our liability as the result of automobile 
use will go down. To give the insured 
his money’s worth, we are increasing our 
liability by including other methods of 


R. C. SMITH GROUP MANAGER 

Ray C. Smith has been named by 
Mutual Benefit H. & A. as manager of 
its Group department with headquarters 
in Indianapolis. He will report to John 
McGurk, vice-president of the associa- 
tion for Indiana. 


WRITES NEW A. & H. POLICY 





United States Life Issues Combined 
Accident and Sickness Benefits for 


Occupational Disability 
A new A. & H. contract combining ac- 


cident and sickness benefits in’ one 
policy is now issued by the United States 
Life Insurance Co. The new 
known as the “USLife Special” 
occupational disability. 


The 


policy 


p jlicy 


covers 


extension of coverage makes the 


available to applicants engaged 


in heavy industry and is a means of 


supplementing industrial group insur- 


ance as well as to provide income over 
and above that provided by compensa- 


tion. assistant 


Daniel J. Brady, man- 
ager of the A. & H. department, be- 
lieves that the policy will open a new 
and important prospect field for A. & H. 


protection. 

The “USLife Special” 
fits for total accidental 
five years beginning the first day and 
for total house-confining disability due 
to sickness for one year beginning the 
eighth day. One month benefits are 
also payable for partial disability due to 
accidental injury and ior non-house con- 
fining disability due to sickness. A spe- 
cified sum is payable for medical ex- 
penses of non-disabling injuries. The 
new policy also covers accidental loss 
of life, limbs and sight and includes a 
double indemnity clause. Single indem- 
nities are paid for passenger aviation 
accidents. 


provides bene- 
disability for 





TO WRITE A. & H. IN ALBERTA 

The provincial government of Alberta 
has granted a certificate of registry to 
the Aetna Life for accident and health 
insurance, in addition to the classes for 
which it is already registered. 
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Gordon Predicts Wide Acceptance by 
Public of Civilian War Injury Policy 


Gordon, executive secre- 
& Accident Underwriters 


predicted this week a wide- 


Harold R. 
Health 


Conference, 


tary, 


spread acceptance by the public of the 
new civilian war injury policy which wll 
August 10. More than 
have already subscribed 


go on the market 
fifty 
to the 
this 


companies 
connection 
the 
war policy committee of the Conference 


reinsurance pool in 


with policy, enabling soectal 


to reach its decision to offer it without 


further delay to civilians” throughcut 
the United States, 


occupation or 


regardless of age, 


SeX, race. Maximum 
commission to be paid is 25%. 
Mr. Gordon 


ful information in 


help- 
with the 
war injury 
and 
The 


released yesterday 
connection 
the 


clause 


coverage = pre wided by 


policy, the insuring policy 


exceptions which are few. following 


points were made: 


Insuring Clause 

“The civilian war injury policy has 
been designed to afford the civilian 
public in the United States the same 
tvpe of protection against death or in- 
jury that is afforded the public against 
loss of property by war damage insur- 
ance, 

“The insuring clause of both the war 
damage policy and the civilian war in- 
jury policy are substantially the same. 
The insuring clause in the civilian war 
injury policy reads as follows: 


oe % ® 


against loss or expense resulting, di- 


rectly and independently of all other causes 


from accidental bodily injuries which are the 


attack by the 
with 


forces 
States 


armed 
United 
direct 


direct result of an 


of any country which the 


of America is at war, or are the result 
attack, all 


injuries,’ 


hereinafter re- 
subject to all the 


of resisting such an 


ferred to as ‘such 


provisions, exceptions and_ limitations 
after contained. 

Coverage and Policy Exceptions 

“The coverage in the civilian war in- 
jury policy provides a cash indemnity 
of $5,000 for accidental death and the 
same indemnity for the loss of both 
hands or both feet, or the sight of both 
eyes, or the loss of one hand and one 
foot, or the loss of either hand or foot 
and the — of one eye, and a cash 
benefit of $2,500 for loss of either hand 
or foot or the sight of one eye. In 
addition, the policy reimburses a policy- 
holder to an amount not exceeding $500 
for hospital, nurse expense or medical 
and surgical treatment. 

“The exceptions in the polcy are few, 
The policy does not cover loss caused 
by sabotage, by bodily or mental in- 
firmity, or by disease or medical or 
surgical treatment therefor. — Injuries 
must be sustained within the forty-eight 
states of the United States and the D. 


here’n- 


of C. The policy does not cover any 
one in military or naval service. Coy- 
erage ceases upon the payment of acci- 


dental death or other specific losses, 

“The coverage in the civilain war in- 
jury policy supplements the coverage 
generally issued in conventional accident 
policies. The insuring clause conditions 
the payment upon a ‘war injury’ where 
there has been a direct attack by the 
enemy or any resistance to such an at- 
tack. Consequently, practice blackouts 
or blackouts occurring without evidence 
of an enemy attack are not covered— 
these losses are generally covered under 
conventional policies. 

“Only one such policy can be issued 
to any one individual. Standard Pro- 
vision 17 and 19 relating to other like 
insurance are in the contract. The an- 
nual premium is $5, payable in advance, 
as are premiums payable for war dam- 


age insurance. The policy is not can- 
cellable during the year for which the 
premium has been paid.” 





B. M. A. STARTS “THE SALUTE” 


A Newsy Paper for Men of Company 
Who Are in the Armed Forces; 
J. H. Torrance Its Editor 


J. H. Torrance, 
Men’s 
editor of a newly launched news- 
paper called ‘The which 
B. M. A. is publishing for its men, both 
from the 


3usi- 
City, 


vice-president, 


ness Assurance of Kansas 
is the 
Salute” the 


field and home office, who are 


now serving in the armed forces. First 
issue is packed full of newsy items about 
culled from letters, cards and 
friends at B. M. A. 
A roster of those now in 


with their titles and ad- 


“the boys” 
messages sent. to 
headquarters. 
the service, 
dresses, is also published. 

Vice-President Torrance, when offered 
the editorship of “The Salute,” accepted 
the assignment gladly and looks forward 
to having many interesting experiences. 
In the foreword he promises to tell 
B. M. A. boys about the news “from 
the home front” in subsequent issues so 
that they may know what “we who re- 
main behind are doing in our efforts to 
help win the war.” 


40 Locals; 1,200 Members 


The membership strength of the Na- 


tional Association of A. & H. Under- 
writers is now up to forty locals and 
about 1,200 individual members, accord- 


3udlong, executive sec- 
retary, Chicago. This organization has 
doubled in size in three years’ time 
and its present strength in local units 
compares with eighteen such units back 
in 1939. The hoped-for goal in member- 
ship is 100 locals. 


ing to Edwin C. 


Loyal Protective Life Gains 
$60,683 in A. & H. Writings 


Loyal Protective Life, among the first 


of the A. & H. writing companies to 
announce its mid-year results, reports 


and health premium 
June 30 were $678,189 
compared with $617,506 for the same 
period of 1941. This is a gain of $60.- 
683 as compared with a gain of $14,039 
for the first six months of 1941 over 


1940. 


N. Y. Accident & Health Club 
Cancels Its Annual Outing 


Clement F. Demsey of the Travelers, 
president of the Accident & Health Club 
of New 


that its accident 


writings up to 





York, has announced the can- 


cellation of the annual outing of that 
organization, in the interest of the war 
effort. It would have been held in the 
Fall. 


In a letter to the members, Mr. Dem- 
sey said: “If you feel that you have the 
money to spend on an outing, won’t you 
please put it into war bonds and st: ups 
and thus in giving up your outing, give 
the Axis a “Kick-Outing.” 





PORTLAND, ORE., CLUB ELECTS 

J. E. Barry, Occidental Life, is the 
newly elected president of the Portland 
Accident & Health Managers Club. New 
vice-president is H. L. Carleton, Fire- 
man’s Fund Indemnity who will also 
serve temporarily as secretary-treasurer. 
A special committee has been named by 
the club to form a new association ot 
A. & H. producers in Portland. 
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Liberty Mutual to Devote all its 
Advertising to “Smashing 7th Cohran” 


Most significant insurance advertising 
development of the week was that of 
Liberty Mutual of Boston which _ has 
announced that it will devote all its 
normal peace-time advertising budget, 
plus substantial increases, to the prob- 
im of “Smashing the 7th Column, 
Specifically, the full force of this com- 
’s campaign will be leveled at the 
widespread destruction caused by care- 
lessness which is termed in Liberty's 
copy as “America’s 7th Column. 

Full page space will be used in seven- 
teen newspapers in New York, Boston, 
Chicago, Philadelphia, Washington, San 
Francisco and Atlanta, and in six na- 
tional magazines. 

Vice-President Moore’s Statement 


Bennett Moore, vice-president of the 
company, said this week that Liberty's 
new campaign, which will sell no insur- 
ance, is coupled with an intensive pro- 
motion campaign, both inside and out- 
side the company, which got underway 
july 28. Biggest point being stressed 1s 
that the “7th Column”—carelessness— 


pany 


causes accidents which cost America 
more than 460,000,000 man-hours a year. 

These accidents, says Mr. Moore, re- 
sult in the death of 102,500 Americans 
and cause injury in varying degrees to 
9,000,000 others. 

“America cannot afford these 
at a time when she is engaged in the 
most bitter, brutal struggle in the his- 
tory of the world,” he stressed. 

The “7th Column” causes more loss, to 


losses 


the war effort than is caused by the 
combined activities of the spies and 
saboteurs of the 5th Column and the 


rumor-mongers of the 6th Column, Mr. 
Moore explained. 

“Tf a man wrecks his car,” he went 
on, “we can pay the money loss, but we 
can’t put a new car in his garage. If 
his house burns down, we can spare 
him a crippling loss. But we can’t re- 
build his house until the war is over. 

“If a man is injured on the job, we 
can pay his hospital and doctor bills. 
We can make good his lost income. But 
we can’t fill his place on America’s pro- 
duction line.” 








ENTER NAVY AS LIEUTENANTS 
Dr. Arthur Karfgin and R. W. Cor- 
staphney, Jr. of Maryland Cas- 
ualty; 140 Now in Service 
Latest to join the armed forces from 
Maryland Casualty home office ranks are 
Dr. Arthur Karfgin, chief surgeon, and 
Robert W. Corstaphney, Jr., attorney in 
its legal division. Both have entered the 
U.S. Navy and both with rank of lieu- 
tenant. Their names have been in- 
scribed on Maryland’s honor roll plaque 
which stands prominently inside the 
rotunda of the home office in Baltimore 
and on which close to 140 names were 
listed as of July 20. The plaque, meas- 
uring three by five feet, 1s ot gleaming 
black Cararra glass, with the names in 
gold. F ’ 
Dr. Karfgin will report for duty on 
August 6 with the Medical Corps while 
Mr. Corstaphney already has reported 

to a Naval Reserve unit. _ 

Graduate of Washington College, and 
of University of Maryland Medical 
School, Dr. Karfgin has been connected 
with the company since May, 1937, and 
was made chief surgeon in July, 1939. 
Mr. Corstaphney, a graduate of the 
University of Virginia, came with the 
Maryland in 1934 as an attorney. 





CALLS RATE PROGRAM SOUND 


Manager Reynolds of Minnesota Com- 
pensation Bureau Says Approved 
Program Is Satisfactory 
The over-all effect of the approved 
rate-making program, consistently fol- 
lowed, has proven itself to be sound, 
James F. Reynolds, general manager, 
Minnesota Compensation Rating Bureau, 
says in his annual report. He calls at- 
tention to the fact that for the policy 
years 1921 to 1939 earned premiums of 
$89,500,000 compared with incurred losses 
of $52,700,000, putting the loss ratio in 

round figures at 59%. 

Premium writings in 1941 of $6,485,746 
were the largest in Minnesota of any 
year since 1937. As regards assigned 
tisks, in which the trend is downward, 
Mr. Reynolds said: 

“Little difficulty has been experienced 
with this bureau activity for several 
years, due in part, at least, to a receptive 
mood on the part of the membership 
to write certain of these risks as regular 
business.” 

He said also that a review of the in- 
solvent fund account indicated that the 
amount carried in this fund could “with 
propriety be reduced,” and during the 
past year it was reduced $3,923. 


SAFETY ENGINEERING COURSE 
The University of Richmond at Rich- 
mond, Va., has started a course in safety 
engineering, to provide training in acci- 
dent prevention. No tuition will be 
charged. Classes will be held twice a 
week in the evenings until ninety-six 
hours have been completed. Certificates 
will be awarded to students successfully 
completing the work. 





BENGSTON’S 25TH MILESTONE 

J. Walter Bengston, A. & H. under- 
writer in the Aetna Life, observed his 
twenty-fifth anniversary with the or- 
ganization on June 29, 
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BEST PUBLISHES NEW BOOK 


“Best's Fire and Casualty Aggregates 
and Averages” for 1942 Covers 


All Types 
Alfred M. Best Co., New York, an- 
nounces publication of the 1942 “Best’s 
Fire and Casualty Aggregates and 
Averages.” Besides all the current 
year's figures, the book presents the 
history of fire, casualty, surety and 
marine insurance for the past twenty 


to fifty years. 

This publication covers the insurance 
business as a whole, besides breaking 
it down for individual companies; for 
stocks, mutual, reciprocals and Lloyd’s, 
and for all types of coverages. To make 
the various exhibits graphically and in- 
stantly understandable, they are shown 
not only in figures but in charts, graphs 
and table wherever possible. 

The aggregates also contains 
studies as the underwriting expenses ot 


such 











Since 1885 The Preferred Accident 
Insurance Company has defended its 
policyholders against loss. Through 
good times, wars and depressions— 
it has always lived up to its slogan of 
“PROMPT PAYING PREFERRED.” 

Prompt settlements of claims has 
made the “Preferred” the preferred 
company of an ever increasing num- 


AUTO 
PLATE GLASS 








“PREFERRED”... 


As Defined by the Dictionary: 


“Set above or before in estimation or favor; 
regarded or honored before another; held in 
greater favor; liked better.” 


The record of ""PREFERRED" performance 
for 57 years has made this a living definition. 


THE 
PREFERRED ACCIDENT 
INSURANCE COMPANY 


Home Office: 80 Maiden Lane, New York City 


Epwin B. ACKERMAN, President 


ACCIDENT 
LIABILITY 


ber of policyholders and has cemented 
the mutually profitable relationship 
between the Company, its Agents and 
Brokers—a large majority of whom 
have been “Preferred Producers” for 
a long period of years. 

You, too, should place your busi- 
ness with “PROMPT PAYING PRE- 
FERRED.” 


BURGLARY 
COMPENSATION 

















stock and mutual fire insurance com- 
panies on an individual company basis; 
loss reserve developments from Sched- 
ule P—Part 5 and 5A, for liability and 
compensation for the past five years 
and on an individual company basis; ag- 
gregate exhibits on all stock and mutual 
fire, casualty and surety companies are 
shown for assets, liabilities, income, dis- 
bursements, underwriting, investment 
and movement of surplus exhibits. 


BOOKS AND ACCOUNTS RULING 


Court Directs Continental Casualty to 
Show Why Loss Could Not Be 
Determined Accurately 
Justice Thomas E. Rohan has ren- 
dered a decision in the Municipal Court 
of Manhattan in a case involving the 
“books and accounts” provision of a 
robbery policy, Mayer Shein v. Conti- 

nental Casualty Co. 

The company interposed a defense to 
the action that the assured had violated 
the books and accounts provision of the 
policy and an application was made in 
court by the insured’s attorneys to com- 
pel the company to advise the attorney 
for the claimant why the books and ac- 
counts failed to enable the company ac- 
curately to determine the loss. This ap- 
plication was opposed by the company’s 
attorneys claiming that the “books were 
improperly kept in that a competent 
auditor could not determine the amount 
ot the loss.” 

This contention was overruled by the 
court and the Continental Casualty was 
directed to show why the books and ac- 
counts kept by the insured had failed to 
enable the insurer to determine the loss 
accurately. Alex Davis of Goldstein & 
Goldstein appeared for the claimant and 
John M. Trapp represented the Conti- 
nental Casualty. 


FILE PETITION IN IOWA 


Mutual Carriers Ask Supreme Court to 
Modify Decision in Compen- 
sation Case 
Three mutual insurance companies 
have filed a petition as amici curiae in 
the Iowa Supreme Court in the rehear- 
ing of the case of Marcel Conrad vs. 
Midwest Coal Co. and Pioneer National 
Casualty Co., asking for modification of 

the court’s original opinion. 

Principal argument presented by the 
companies, Allied Mutual Casualty Co., 
Employers Mutual Casualty and Town 
Mutual Dwelling, is that a standard fire 
or casualty policy written for a stated 
policy period terminates at expiration 
date, without notice to the assured. The 
petition also asks that no distinction be 
made between stock and mutual com- 
panies. 

In its original decision, the court, in 
a workmen’s compensation case, held 
that thirty day notice must be given to 
terminate a policy and expressed the 
conclusion that since the policy was 
written in a mutual carrier and no no- 
tice or forfeiture was given, the policy 

was in effect at the time of the injury. 








lem would be for each item of expense 
to be dealt with separately and the re- 
sults then accumulated into a plan. But 
from the beginning the producers have 
clamored for “proportionate contribu- 
tion” on the part of the producers and 
companies. This has been varied 
from time to time by a demand for a 
“dollar for dollar” contribution. Except 
fact that it completely ignores 


the 


for the 
the theory of “ability to pay” the latter 
proposal would be at least the more 
understandable. 

The very term “contribution” is mis- 


leading and creates the impression that 
vraded plans are matters of compromise 


or subsidy. Such is not the intent though 
there will be shown some element of 
subsidy in the treatment of small risks 
since in the redistribution of expense 

irves it will doubtless be impossible 
to allocate enough to the small r’sk 

ip to make it. self-supporting. 

To get a picture of the situation be- 
fore discussing the principle of pro- 


rtionate contribution, it might be well 
outline make-up of a normal 
workmen's compensation rate, or what 
the same thing—the make- 
up of a normal dollar of workmen’s com- 
pensation prem‘um. The term “normal” 
has been used because there are slight 

tions, state by state, depending upon 
taxes and in the use of 
constants. 


the 


amounts to 


Variation mM 


nse or 


loss 


Breakdown of Premium Dollar 


Subject then to minor variations each 


lollar of workmen’s compensation pre- 
mun contains: 

(a) Seventeen and one-half (17'4¢) cents for 

ductior cost 

b) Eight cents (8¢) for claim adjustment. 

(c) Two and one-half cents (2%¢) for engi- 
neering and auditing service. 

(d) Seven and one-half cents (7'4¢) for home 
office administration 

(e) Two cents (2¢) for audit of payroll. 

(f) Two and one-half cents (2%¢) for taxes. 





(zg) Sixty cents (60¢) for losses. 

It is only fair to state that in some 
quarters there has been and still is a 
eeling that since the companies are, in 
effect, the manufacturers of the product, 


and the producers the salesmen, that the 
problem is after all one of marketing. 
fundamental principles of 

ul marketing has always been that the 
cost of manufacture plus a desired profit 
on the part of the manufacturer should 
be deducted from the price at which the 
article will sell and from the difference 
of distribution. If 


One otf the 


must the cost 


come 


here is not enough available from source 
to meet the cost of distribution or to 
satisfy the salesmen, then either ways 
must be found to lower the cost of man- 


ufacture or to make use of lower cost- 


ing materials. Otherwise the manu- 
facturer might as well retire from the 
business 

That is still sound theory but in the 


at hand the companies have a real 

to have their problem solved in 
a cooperative manner and with the ap- 
proval and support of the producers. 
Therefore, to avoid the cold-blooded but 
direct approach to the problem the com- 
panies years have negotiated these 
matters with the producers. 


case 


desire 


for 





Company Position 

The companies have maintained, and 

i few years ago the producers agreed, 

at lowering the standards of claim ad- 

1 accident preventive serv- 

letrimental to the business 

he assured. At that time 

e pr e1 agreed that claim = ad- 

isting expense and accident prevention 

expense would be excluded from con- 

sideration as items out of which the 

companies should be expected to make 
“contributions.” 


Since that time in the development of 
modern rating plans, recognition 
has been given by the companies to the 
fact that claim adjusiing expense is a 


more 


(Continued from Page 2: 
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“Proportionate Contribution” Article 


5) 
function of the losses and = premium 
charges that have been made on the basis 
of a percentage of loss. This means that 


if a risk produces an experience better 
than the average the charges for claim 
adjust'ng will not be 8% of the pre- 
mium as indicated above but eight-six- 
tieths of whatever losses actually de- 
veloped. Thus if the loss experience 


were fifty cents per dollar of manual 
premium instead of the expected sixty, 
the amount charged for claim adjusting 
expense would be eght-sixtieths of fift\ 
cents or six and two-thirds cents in- 
stead of eight—a contribution, if it) may 
so be called, but in reality an adjust- 
ment from the average to the actual 
and without lowering the standard of 
performance. 

Ignoring this refinement however, 
what are the items from which it is 
held that contribution should be made? 
Against the 17% cents for the produc- 
tion of and the 7'4 cents for 
administrative, and the 2 cents for pay- 
roll audit, a total of 


business 


94 cents within 
the control of the companies—taxes be- 
ing imposed by the various branches of 
government. 

Thus if contributions were made in 
the ratio of 17% from the producers 
to 914 from the companies, the require- 
ments set up some years ago by the pro- 
ducers would be met, and actually no 
plan submitted or proposed by the com- 
panies has imposed a more rigorous re- 
striction of production allowance than 
would be permitted by this formula, _ 

However, the more recent crop ot 
production banner carriers now cry 
loudly for company contribution from 
every item of income. The companies 
might well agree, but would have 
remind the producers that one very sub- 
stantial item of income f the large 


to 


trom 
risk which has not been taken into 
consideration but which the companies 
have already remitted to the assured, 
except for a modest 24% profit pro- 
vision, is the item of underwriting profit 
which under the old rating plans was 
reasonably substantial in the larger risk 
groups. 
Results of a Study 

A study based on over $21,000,000 of 
standard premium = on_ retrospectively 
rated risks has shown that on the aver- 
age these risks have returned 9.6% of 
the total premium to the assured from 
loss savings alone. And the more 
recent proposals of the companies have 
been reasonably in line with the pro- 
ducer’s demands. To analyze a bit more 


SO, 


closely the actual result of the pro- 
posals, it might help to set up again 
the breakdown of the premium dollar 
with such refinements as fit the case 
in point. 
eer .175 
Claitnt QIUBUNE 60 ccscca cece OS 
Audit prevention ............ £025 
AgnMGIOIFATION: 6.00 ccsccences 07 
DE - winx ckglectass casks sax (2 
Ss A SPO er arr eee a 02 
Provision for losses ........ .60 
In the case at hand, however, the 
60 cents provision for losses must be 


broken down into actual losses and un- 
derwriting profit. According to the test 
to which reference was previously made 


under retrospective rating, nine and 
six-tenths cents were returned to the 
assured and, as has been stated, the 


plans were so set up as to return to 
the companies a 24%% profit. Therefore 
the 60 cent provision would resolve itself 
as follows: 


Provision for losses .... 


Atal MOSSES. isicisccks 479 
Underwriting profit £025 
Returned to assured .. .096 


Also as has been pointed out in the 
recent plans, claim expenses are calcu- 
of actual 


le ysses,. 


lated as a_ function 
With an actual loss ratio of 47.9% the 
claim adjustment allowance would be 


eight-sixtieths of forty-seven and nine- 
tenths or six and four-tenths cents, or 
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National Adjusters, Inc. in 


Midst of Expansion Program 

National Adjusters, Ine. of Newark, 
N. J., which specializes in claim services 
covering every type of insurance 
has, expanded its scope of operation and 
is now represented by resident adjusters 
in New Jersey, New York, Pennsy!vania, 
Ohio, District of Columbia, Virginia and 
West Virginia. Its facilities, as outlined 
in a newly prenared booklet, include a 
complete over-the-road service covering 
all types of losses on trucks, trailers or 
tractors. In addition a special depart- 
ment is maintained for handling of aero- 
plane under the direction of a 
vraduate mechanical engineer, thorough- 
lv experienced in claim adjustments. [éx- 
cess reinsurance and catastrophe investi- 
gations and adjustments are also han- 
dled. 

kK. L. R. Stewart, president of National 
\djusters, Inc. was previously with 
\etna Casualty & Surety and for twelve 
years prior to that connection was in 
charge of claims for the insurance fund 
of the City of Newark; FE. M. Moran, 
treasurer, was formerly with Employers’ 
Liability in Newark; E. J. Kirk, secre- 
tary, had previous service wth Aetna 
C. & S. and New York, New Haven & 
Hartford R. R. in its legal division; R. 
Q. Olsen, field supervisor, a graduate 
automotive engineer, was with the Trav- 
elers in the Midwest. 

Collision claims manager of the 
ganization is Charles W. Linfonte, for- 
merly with American Casualty as New 
Jersey claim manager. Fire claims man- 


loss, 


losses 


OF=- 


ager, Henry Ruehle, has been an ad- 
juster for the past thirty vears. Work- 
men’s compensation claims are super- 
vised by President Stewart. 
NOW USNR LIEUTENANT 
Horace W. Ervin, an account execu- 


tive of Albert Frank-Guenther Law, Inc., 
New York City, who handled the adver- 
tising of a number of insurance com- 
panies, has been commissioned a lieu- 
tenant (j. g.) in the United States Naval 
Reserve and is now stationed in Wash- 
ington. While with the agency Mr. 
Ervin also contributed a number of in- 
surance and surety articles to “Banking” 
magazine. 


a reduction of one and six-tenths cents 
from the average charge. Further, the 
recent proposed plans contains allow- 
ances for the largest risk of seven and 
one-half cents for production and four 


and one-tenth for administration and 
audit combined. So then for the large 
risks the premium break-down would 


approach the following: 
Contribution 


PROMUCIUON: 05 ois 0.5 s woes 075 10 
Claim adjusting ........... 094 O16 
Accident Prevention ...... 025 
Administration and Audit 041 054 
PANES sina 025 
aR So ous see ee hon, $79 
PPO Ac Mau Oa serene 025 
734 
Savings in loss provision re 
turned to assured 096 096 
266 
Summary 


Summarizing then the premium of the 
assured has been reduced by 26.6%. 
The producers have contributed ten out 
seventeen cents and one-half cents 
or fifty-seven and one-tenth per cent 
(57.1%) while the companies have con- 
tributed sixteen and. six-tenths out of 
a total available twenty-nine and. six- 
tenths cents or fifty-six and eight-tenths 
per cent (50.8%). In turn the companies 
have failed to keep pace by three-tenths 
of one per cent. The gallows! 


ot 


This example illustrates better than 
anything else how futile it is to talk 
of “proport‘onate contributions” when 
it is absolutely impossible to tell in 
advance how much premium will be 
available to the companies until the 


policy has expired and the losses have 
all matured and their value established. 
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Indemnity knows 


UNUSUAL RISKS 


You can expect thoroughly 
satisfactory cooperation from 
Indemnity on your most diffi. 
cult insurance problems, With 
a background of long experi 
ence and with exceptional 
facilities for handling unusual 
risks, Indemnity ean provide 
you with the service you de. 
sire. We are equipped to deal 
with special types of general 
liability, or contract to cover 
all business needs. 


Indemnity’s 1942 Plan of 
Organized Selling continues in 
September and October with 
Manufacturers’ Protection as 
the goal. The new Sales Kit 
prepared for this broad and 
promising field contains 4 
fund of effective new business 
helps—practical information, 
forms, suggestions, ideas—ma- 
terial that every Agent can use 
and profit by. 





If you do not know all the 
advantages of Indemnity’s 


1942 Plan, write today for 
complete information. 


Casualty 
kidelity 
Surety 





| 


| 








CAPITAL $2,500,000 


Indemnity 
Insurance Company 


of North America 
Philadelphia 


and its affiliated companies write practi- 
cally every form of insurance, except life. 


Service Offices located in principal cities. 
Complete nation-wide Insurance Facilities 
for Agents and Brokers. 
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Calif. Comp. Hearings 
To Improve Conditions 


CONDUCTED BY A. CAMINETTI 


Grouping of Shieshows of Agricultural 
Organizations Under Single Policy 
Discussed at First Session 


Insurance Commissioner A. Caminetti, 
ir, of California is now conducting a 
series of hearings on workmen’s com 
pensation insurance rules, rates and prac- 
his determination being to improve 


tices, 
conditions in the writing of this class of 
husiness in the state. At his first hear- 
ing, July 21, emphas’s was placed on 
ist one phase ol the compensation 


husiness—the Group end of it. About 
forty company repres¢ ntatives and their 
attorneys attended. 

The first session of hearings called 
pursuant to section 11374, insurance 
code, was devoted to determining the 
effect upon the adequacy or inadequacy 
of workmen’s compensation insurance 
rates, of certain changes in, the manual 
of rules, classificat'ons and basic rates 
for such insurance, which was approved 
by the Department under date of 
November 14, 1940, and became effective 
January 9, 1941. Changes are proposed 
for the purpose of giving effect to the 
provisions of section 11656.5 insurance 
code, permitting grouping of members 
of certain agricultural organizations un- 
der a single workmen’s compensat on 
policy issued to the organization. 

Commissioner Caminetti presented the 
following background facts at the hear- 
Ing: 

Attorney-General’s Opinion 

“On August 3, 1940, the Attorney- 
General of California issued an opinion 
advising the commissioner that with cer- 
tain exceptions not relevant here, the 
grouping under a single policy of work- 
men’s compensation insurance of a num- 
ber of employers, or the grouping for 
dividend or other purposes of a number 
of employes having separate policies, 
was unlawful if the grouping was based 
upon contractual arrangements or upon 
membership in a particular organization. 
At the earnest plea of interested em- 
ployers and insurers, your insurance de- 
partment permitted the continnance of 
the existing groups pending efforts to 
procure a ratification by the legislature 
of certain existing practices wh'ch were 
prescribed under the opinion. 

“Several bills for this purpose were 
introduced at the 1941 session of the 
legislature, but the one which provided 
for agricultural organizations was the 
only one which passed. 

“Following the enactment of that. bill 
(as Section 11656.5, insurance code), the 
matter of standards to be followed in 
prescribing rules governing the ‘group- 
ing’ of employers was again referred to 
the attorney-general. He responded 
with an opinion number NS 4019, issued 
under date of January 12, 1942, covering 
the standards to be followed in rules 
respecting these agricultural groups and 
restating his previous advice respecting 
other groups. 

Those employer groups represented at 
the hearing whose officers or attorneys 
voiced opinions included Building Con- 
tractors era! of Southern Cali- 
fornia, Southern California Laundry 
Owners Interinsurance Exchange, Long 
Beach Contractors Association, Painting 
and Decorating Contractors Association, 
Southern California Tavern Association 
and the Association of Painting Con- 
tractors. 


Legality of Opinion Contested 


Attorney for the Laundry Owners 
Exchange, which no longer is functioning 
Strictly as an insurer, contested the 
legality of the opinions given by the 
attorney-general and asserted they had 
been rendered upon requests that pre- 
vented them from being binding upon 
the insurance commissioner, Judge 


Supreme Court Hears 
State Fund Petition 


FINAL DECISION. “AWAITED SOON 


Massachusetts Federation of Labor 

* Fights to Have Petition on Ballot 

for November Election 

The Massachusetts Supreme Court 
recently heard arguments on the dis- 
puted workmen’s compensation — state 
fund initiative petition and will give a 
final decision on the action of the State 
Ballot Law Commission in ruling the 
petition off the ballot on grounds of 
fraud. 

The Massachusetts Federation — of 
Labor carried its fight for a popular 
vote in the monopolistic state fund pro- 
posal to the state’s highest court, after 
the measure had been rejected by the 
legislature last year, ruled off the ballot 
by the Commiss‘on last month because 
of “forgery and fraud,” affecting more 
than 5,000 purported signatures, and the 
action of the Commission sustained by 
a single justice of the Supreme Court. 

Krank B. Wallis, representing the 
labor organization, claimed that the law 
under which the commission acted was 
unconstitutional, that the commission's 
action was unconstitutional and that 
its conclusion finding fraud was erron- 
eous. Assistant Attorney-General Roger 
Clapp and Charles B. Rugg, counsel for 
insurance executives protested the fund 
petition, denying Mr. Wallis’ contentions 
and pointed out that the petition was so 
“permeated with fraud” that the com- 
mission had ample grounds for reject- 
ing it besides the grounds on which it 
acted. 

The proceedings were on a petition for 
a writ of certiorari and went to the 
full bench on a bill of exceptions to 
orders entered by Justice Lummus dis- 
missing the petition and sustaining a 
demurrer to the petition last month. The 
petition seeks to squash the decision of 
the Ballot Law Commission and return 
the state fund question to the ballot for 
the November election. 

Caminetti held that he was bound by 
those opinions 

During this phase of the hearing it 
was brought out that the State Work- 
men’s Compensation Insurance Fund had 
refused to pay an award made by the 
State Industrial Accident Commission, 
and that the latter had taken the case to 
court asking for a writ compelling pay- 
ment. Judge Caminetti said that until 
that case is decided by the courts, the 
Insurance Department would forego 
making any decision, and told the groups 
represented they could file’ briefs or 
letters stating their position and these 
would be considered in making the rul- 
ings, once the courts had passed on 
the writ request. 

Spokesmen for other organizations 
ke in opposition to any change that 
would affect their present workmen’s 
compensation insurance status. 
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Welton Offers Ideas for 
Post-war Conventions 


TOO MUCH SOCIAL SIDE IN PAST 


Mass. Bending V.-P. Urges Cutting Out 


Meetings of Future 





enw of conven- 
tioneers over a pe criod of many 


post-war comnvenitin ina vale art cle 


ene ap og in the voingy ont anniver- 


“Lets make the future meetings fran!- 


, at minimum cost and fo 


“Post-war economic readjustment will 


compel drastic changes, : so let’ S s be rez eal- 
vention sien was ones of 


together and cies 
counsel of the elders—and the w’se men. 


Real Work Done by a Few Leaders 


is window dressing. 
features are iaiacs to yp point of 
exhaustion—but 


stereotyped and often 


seasoned convention-goer who 1s 
will find it difficult 


Why not make this your New Jersey 
Claim Service Office ? 


With fewer cars on the road due to gas r 
in a decided drop in claims, we suggest advisability of desig- 
nating this office to service your casualty and fire claims. 


Departments for all types of Insurance Claims 
TWENTY-FOUR HOUR SERVICE 


NEW JERSEY 


CLAIM SERVICE BUREAU 


Phone: Mitchell 2-7080-1 
Branches: Asbury Park, N. J.—Newton, N. J. 


Serving Insurance Companies Since 1925 
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Inc. 
90 John St., New York 
BEekman 3-1170 


FIRE, CASUALTY 
and SURETY 


Arthur Von Thaden 
President 


Lester A. Menegay 
Vice-President 





EXCESS COVERS 








rived from convention attendance which 
will approximate in value even a little 
of the attendance cost borne by him- 
self, or the group which sent him. 

“Unless, of course, he puts a cash value 
on the personal satisfaction derived from 
holding office. 

“All this is not to decry or depreciate 
the value of well-conceived, sensibly con- 
ducted organizat‘ons—they serve a very 
necessary purpose—but the running of 
them, large or small, is, as it should be, 
in the hands of a few men who don’t 
need to travel all over the country to 
do the business of the groups they rep- 
resent. 


Cutting Out the Non-essentials 


“Present-day conditions have, or soon 
will have, compelled the elimination of 
all but the equivalent of executive com- 
mittee meet*ngs, and those only when 
and where there is real need of them. 
Let’s see how much we do and how well 
we do it, and how little we lose by cut- 
ting out the non-essentials. 

“Then, when we get to the point where 
we can play a little, let’s call it play 
and not confuse the issue with the old- 
time convention buncombe.” 

In closing Mr. Welton paid gracious 
tribute to the insurance trade press, 
saying: “The earnest seeker after in- 
surance knowledge will find it today and 
tomorrow, as in the past, in the insur- 
ance press which, so this writer believes, 
exceeds in volume and quality of content 
the trade press of any other profession 
or industry.” 





SORIERO ON FIELD TRIP 


Assistant Agency Director Calvin 
Soriero of the National Surety Corpora- 
tion has been visiting in Los Angeles 
this week as one of the stop 
tour of the company’s branc 





agencies. 


BRANCHING OUT IN OTTAWA 
The St. Paul-Mercury Indemnity 
been granted a certificate of 
the Dominion Department 








at Ottawa for public liability insu 
in addition to the classes for whch it 
is already registered. 





JOINS LA. COMMISSION 
Governor Jones of Louisiana has ap- 
pointed W. F. Calhoun of Jena, La. as 
a member of the Louisiana Casualty & 
Surety Commission. He succeeds J. H 
Cassidy, Ir., resigned 





BANKERS & SHIPPERS DIVIDEND 


The Board of directors of the Bankers 
& Shippers Insurance Co. of New Yor 
has declared a quarterly dividend of o1 
dollar a share, payable August 8 to stock- 
holders of record August 3 
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Increased Market for Fidelity Bonds 


]. W. Roleke, Kansas City, Sees Increased Employment, Rising 
Prices, Replacement of Regular Employes Called to 
Army As Related Factors in Situation 


currently am Thi 
Surety and Nex 
Roleke, assistant 
mies tm Kansas 
ects for greater sales 
bonds this year are better in 
Furthermore, employers 
previously purchased this 
vichable, a sttua- 
war, In 
ynmends sales 


con- 


Presenting his wews 
Bulletin of American 
York Casualty, J. 1 
manager of these « 
City, that 


if fide } 


om pe 
SUVS pros f 
lity 
locality. 

never 


are now appre 


ever) 
who have 
hrotectton 
tion brought about largely by the 
article he rec 
light of present day 


file MlOTWULG 


procedure wm the 


fidelity 
lecality. 
prices, re- 


Prospects tor greater sales of 
during 1942 better in 
Increased employment, 
placement of regular called 
Army, and related 
disturbed the more or less 
of most emplovers and have 
need 


are every 
rising 
employes 
into the many other 
have 
even routine 
home to executives the 
fidelity. protection. 
who have never previously 
ased fidel’ty. protection are more 
approachable Something has opened 
the door to more and prospects 
this type Producers have an op- 
portunity at present to sell fidelity. pro- 
tection to chents who have previously 
turned a ear to their solicitation. 
Preducers Better Equipped 
Producers equipped than 
before to take advantage of the 
increased market for suretyship. 
mmercial blanket bond and the 
position bond forms provide 
uments for adoption. 
ver not everyone 
time the bond ts issued, 
but new employes as soon as 
hired do this automatically, elim- 
tremendous amount of de- 
cancelat ons and 
where schedule or 


brought 
for inereased 

Employers 
purcl 


deat 


are better 
ever 
fidelity 
The « 

blanket 
powertul arg 
forms Ce 


their 
These only 
emploved at the 
also all 
They 
inating the 
tail involved in 
tions common 


addi- 
indi- 


vidual bonds are carried 

This feature is especially appreciated 
by the employer who now carries indi- 
vidual bonds or a schedule. He will as 


CANTON MUTUAL ASSESSMENT © 


Commissioner Meminos Files Petition 
for Policyholders to Make Up a 
Deficit of $995,392 
asking the court t 
essment on 13,000) policy 
the defunct Canton Mutual L! 
of Boston, to make up a defie't of 
will be argued in the Supreni 
n Boston on August 5 
The petition filed by insurance com- 
missioner C. F. J. Harrington of Massa- 
chusetts, as receiver of the company, 
Judge H. T. Lummus re- 
question of an order of 
ordered the peti- 
\ttorney 


appeared for the 


» order 
holders 
tability 
$9905, - 


Court 


came up before 
cently on the 
and the judge 
tion returnable in two weeks. 


Patrick A. Menton 


notice, 


revealed that 
did business only in 
\ugust 
and $200 in 


lities 


receiver's petition 

hicl 
whic 
had 


any, 
193%. 


27, 1940, of 


assets as ol 
$2,077 in cash 
fixtures. Liab con 
injury 
claims; 


nersonal 

$34,248, propert dat age 

3] N ene 1 ties 5 457 1n taxes 

e:$ e1 ums 4 € company 

net |e f $448,071 for the two 

irs it operated, according to the peti 

$50,000 for ex 

Paul Mannes, who was reportedly sent 

Prison for bribery and con 

spirac in connection with the Cam 

Mass., building program scandal, 
president of the company. 


I 


bridge. 


Was 


a rule spend more money for the blanket 
order to eliminate this de- 
However, he is also enthusi- 


coverage in 
tail alone. 


astic over the flat premium charge which 
eliminates refunds and additional pre- 
miums every time there is a change in 
personnel. Last, but not least, he is 
impressed with the broader protect‘on 


coverage to the 
little or no 


and the extension of 
least of his employes at 
extra charge. 

Selling the 
have fidelity 


employer who does not 
protection is simplified 
where the producer limits his) submis- 
sions to the blanket forms. With these 
forms it is not pa eigpesds to pick out 
likely emploves to be covered, nor is it 
necessary to fix pre har amounts for 
different classes of employes. The prop- 


er protection for any type of risk, large 
or small, can be found under one. or 
the other of the blanket forms. 


Making the Presentation 


In order to make the best presenta- 
tion possible, the producer must secure 
from the prosnect a complete list of 
emploves and the*r duties, as well as a 


general pattern of protection needed by 
the emplover. With this information it 
is possible to work out several combina- 


tions of coverage, especially where ex- 
cess indemnity may be desirable on cer- 
tain) positions. Although a_ prospect 
may express interest only in) minimum 


coverage at the lowest premium, a dem- 
onstration of greatly increased protec- 
tion at only slight additional cost more 
often than not gets the order tor larger 
bonds. 

The current low rates for both com- 
mercial blanket and blanket position 
bonds make it possible to interest even 
price-conscious buyers. 

Producers who have not previously 
solicited fidelity vigorously should make 
it a point to take another look at this 
rapidly-growing — and familiarize 
themselves with its sales possibilities. 


LOS ANGELES GET-TOGETHER 
cig insurance organizations of South- 
ern California joined with Insurance 
Post, No. 513, American Legion, in their 
annual get-together July 23 in Los 
\ngeles, attended by about 200. Guest 
speaker was Track Coach Dean Crom- 
well, University of Southern California. 
\mong the associations represented were 
the following: 
Southern Californ‘a 
ance Adjusters Association, 
California Fire Underwriters 
tion, Surety Underwriters 
of Southern California, 
Surety Field Men’s 
Pacific Southwest, 
Claims Managers 


Casualty Insur- 
Southern 
Associa- 
Association 
Casualty & 
Association of the 
and Automob'le 
Association. 


TOWN HELD NOT PROTECTED 


Rhode Island Tous Wissied After Court 
Holds Cumberland Not Pro- 
tected by Bond 


Rhode Island State 
Christopher Del Sesto has warned town 
that 
ine the bonds protecting their communi- 


Finance Director 


and city officials in state to exam- 


ties against defalcations by officers who 


handle municipal funds. 
The warning was issued following a 
ruling by State Superior Court Judge 


\lexander L. Churchill to the effect that 
the town of Cumberland was not pro- 
tected by bond against the embezzlement 
of $15,852 by William H. Beckwith, an 


Giberson Follows Through on WDC, 
New Series of Cards with Renewals 


Dudley F. Giberson, manager, Giber- 
son Insurance Agency, Alton, IIL, got 
good results from the bulletin to assur- 
eds recommending that they avail them- 
selves of the War Damage Corporation’s 
insurance plan and sending a blank and 
self-addressed envelope for use of cus- 
tomers who wished further information 


in regard to the WDC insurance. 


The Giberson agency also has printed a 
new set of cards to send out with re- 
newals. There is a set of five, each 


printed in a different color, all bearing 


the slogan: “Complete protection to fit 
your needs.” 
The first card goes out with renewals 


on policies such as those on dwellings 
and furniture where there is no mort- 
gage. It simply points out that the policy 
expires within the near future and says 
that the agency considers it an obliga- 
tion to continue all policies when they 
expire unless notified to the contrary. 
The second card is sent out with copies 
of dwelling fire and extended coverage 
policies where the certificates of insur- 


ance go to the mortgagor and the Origis 
nal policy is sent to the mortgagee, 
Personal Accident Statements 

The third card is for use in connection 
with personal accident statements where 
the renewal certificate does not go out 
with the statement. This card also will 
be used in connection with statements 
used the second and third year in cop. 
nection with general liability Policies 
which are renewed by certificate. 

The fourth card is sent out with auto- 
mobile policy renewal certificates as well 
as other forms of coverage that are 
renewed by certificate. 

The fifth and last card the series 
is one used to acknowledge orders re- 
ceived by mail, telephone or otherwise 
and is signed personally by Mr, Gib- 
erson., 

The Giberson Agency has long been 
noted for the thoroughness of its office 
records and follow-ups. Its careful prep- 
aration to serve its clients in the matter 
of war damage insurance and this new 
set of cards applicable to the several 
classes of renewals is further proof that 
this ener is deserved. 





TWO 45-YEAR AGENCIES 


U.S. Foe G. eens Certificates Pre- 
sented to Des Moines and Springfield, 
Ill. Representatives of Company 


Two agencies of the United States F. 


& G. in the mid-west have just com- 
pleted forty-five years of service with 
the company, and have been presented 
with honor certificates. They are the 
Witmer-Kauffman-Evans Co. of Des 
Moines and the W. W. Swett, Jr. Insur- 
ance Agency of Springfield, Ill, oper- 


Lewis W. Swett. 

Presentation to the Des Moines 
agency was made by D. Wesley Barns, 
state agent of the company, assisted by 
Forrest Riddell of the Iowa field force. 

The Witmer-Kauffman-Evans agency 
was started tn 1897, although Mr. Wit- 
mer had at that time been active with 
his agency. It carried the name Witmer- 
Kauffman until 1921 when R. M. Evans 
joined and the firm’s name was changed 
to Witmer-Kauffman-Evans Co. 

Witmer-Kauffman-Evans received its 
certificate from Holman E. Weeks, 
special representative of U. S. F. & G, 
who pointed out that the company esti ab- 
lished its first agency writing casualty- 
surety lines west of Chicago in 1897. 


ated by 





A. E. BOLES ENLISTS 
Has Joined Volunteer Officers Corps of 
U. S. Army; Son of General Re- 
insurance President 
Alan FE. Boles, assistant 
General Reinsurance Corp., 
granted a leave of absence by 
pany for the duration of the war. He 
has enlisted for army service in the 
Volunteer Officers Corps and is now sta- 
tioned at Camp Upton. The son of E. 
H. Boles, president of the General Re- 
insurance, he was with the Travelers 
for seven years prior to his present con- 
nection. He is a graduate of Yale, 
Class of 1929. 


secretary, 
has been 
that com- 





assistant tax collector. Judge Churchill 
held that the bond which covered Cum- 
berland Tax Collector William H. Casey 
did not protect the town against actions 
of a subordinate of the collector. 

Other bonds covering Rhode Island 
town and city officials may be written 
similar to the Cumberland bond, Del 
Sesto said, a state survey having shown 
a lack of uniformity in the documents. 
Del Sesto pointed out that all state bonds 
in Rhode Island are required to be given 
“for the faithful performance of the du- 
ties of his office” to protect the state, 
thereby making a superior liable for the 
acts of his subordinates. 


aaiisaiten Pictured the 
Original Flag on its Cover 


Among the 
which featured 


hundreds of magazines 
the American flag on 
their July covers, the Marylander, house 
magazine of the Maryland Casualty, is 
believed by that company to be the only 
publication to picture the original “Star 
Spangled Banner” with fifteen stars and 
fifteen stripes. 


It was this flag which, waving over 
Kort McHenry, (which incidentally is in 
3altimore harbor) on the morning of 


September 14, 1814, inspired Francis 
Scott Key to write the verses which later 
became the national anthem. The Mary- 
lander cover shows the flag waving over 
the Fort, with attacking British frigates 
in the background offshore. 

Inside, The Marylander carried an in- 
teresting account of the origin and de- 
velopment of the stars and stripes as the 
national flag. Little known is the fact, 
the Marylander pointed out, that at one 
time it was proposed to add an addi- 
tional star plus an additional stripe to 
the first flag of thirteen stars and thir- 
teen stripes for each state added to the 
Union. 





Pierce Building, St. Louis 
Is Prepared for Air Raids 


Antoine, American Automobile 
Insurance Co., is police chief and W. 0. 
Anderson, Missouri Inspection Bureau, 
is fire chief under the air raid protection 
organization of the Pierce Building, St. 
Louis. A. B. Jones, Western Adjust- 
ment Co. is assistant police chief and 
W. B. Larkin, Missouri Inspection 
Bureau, is assistant fire chief. 

The building is occupied largely by 
insurance companies, agents and brok- 


Louis 


ers. Under its air raid protection plan, 
a special assistant to the two chiefs 
has been appointed for each of the 


seventeen floors. Air raid shelters have 
been established on floors six to twelve 
and special instructions have been posted 
on all floors and in all offices. 





U. S. F. & G. BOND IN CALIF. 
The Los Angeles branch office of the 
United States F. & G. has written a 
payment and performance bond for the 
& B. Construction Co. of Los 
Angeles, covering its bid for an army 
operations center buildings in ( ‘alifornia. 
The contract price is $1,431,000. 





All talk and no listen: a sales 


talk. 


poor 


—The Bulletin, American Surety- 
N.Y. Casualty. 
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cama fulness to our country, to our insured and 
to our agents and brokers. 
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The war is making women increas- 
ingly important as buyers of insur- > 
ance — and this advertisement 
tells them a timely message 
about the services that you 
offer. It appears—incolor— / 
in the Aug. 3rd issue of 
Time —the weekly “~ 
news magaz* 
in the A 

of the 
Business, 
The Aetna 
Fire Group, 
























































































who wears the pants in this family? 


There’s no doubt about it: 
Pants —traditional symbol 
of authority—have gone co- 
educational. 


This trend is not without its serious 
significance. In homes where the men 
are away, women now face the rfe- 
sponsibility of looking after the fire 
insurance on the house—automobile 
insurance—and other essential forms 
of protection. 


To make shopping for insurance as 
simple as shopping for a pair of shoes, 
the Aetna FireGroup sells only through 
experienced local agents or brokers. 
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HARTFORD, CONNECTICUT 


These representatives will be glad to 
look over your policies and make sure 
they meet present-day conditions. 
They can give you expert advice on 
how to obtain modern protection at 
small cost. They stand ready to tell 
you just what to do in event of loss. 


e e e 
Also comforting is the knowledge that 
when your insurance is with a capital 
stock company such as those comprising 
the Aetna Fire Group, it is backed by 
both @ paid-in capital and surplus. Yo 


are never liable for assessment. 


& e e 
Don’t Guess About Insurance 
—CONSULT YOUR LOCAL 
AGENT OR BROKER 


Since 184 9 


through conflagra- 
tions, wars and 


financial depressions, no policyholder 
has ever suffered loss because of failure 
of the Aetna to meet its obligations. 


WARS 


1846 
Mexican 
War 
1861 
Civil 
War 
1898 
Spanish- 
American 
War 
1917 
World 
War | 
1941 
World 
War 2 








CONFLAGRATIONS 
1835—New York City 
1845—New York City 
1851 —San Francisco 
1866—Portland, Me. 
1871 —Chicago 
1872—Boston 
1877 —St. John, N.B. 
1889—Seattle; Spokane 
1901 —Jacksonville, Fla. 
1904—Baltimore 
1906—San Francisco 
1908—Chelsea 
1914—Salem 
194 1—Fall River 





DEPRESSIONS 
1819 


1837 
1843 
1857 
1873 
1893 
1907 
1921 

1929 
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